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No MATTER how coldly scientific our distribution and 
merchandising may become, the function of the born sales- 
man can never be superseded. His warmth of personality is 
“human element”—plus. 


But back of him must be the product. He must have faith 
in it; and it must be good. 
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There is a Linear Packing for every known requirement Ne 
where soft packing or gaskets can be used. They are uni- 


form in quality and merit the confidence of the Jobbing 
Trade. 
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EVEN CHIPS 
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These are the sort of chips that come from the new 
Greenfield Twist Drills. And the distribution of 
test drills to responsible concerns has started ani 

even flow of sales. 


There’s no depression in our twist drill depart- 

ment. It is working nights. And there’s no depres- 
sion in the twist drill sales of distributors who 
have switched to Greenfield Twist Drills. 


GREENFIELD. MASGS.. U.S.A. 


New York: 15 Warren St, 
Chicago: 611 W. Washington Blvd. Detroit: 228 Congress St., West 
Canadian Plant: Greenfield Tap & Die Corp, of Canada, Ltd., Galt, Ontario 
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CAN 


INCREASE YOUR 
REGULATOR PROFITS © 


if you concentrate all your efforts on ONE 
COMPLETE LINE. By carrying the com 
plete MASON Line you can supply a pres- 
sure regulator to meet the requirement of any 
industry, and give perfect satisfaction on 
both delivery service and performance of the 
regulator. 

Trying to sell several lines of regulators 
means divided effort and interest, larger 
stocks taking up,more storage room and capi- 
tal--it means larger inventories and you can't 
keep your profits up unless you keep your 
inventories down 

On the other hand, if you sell only one 
line it must be able to fill EVERY pressure 
control requirement that’s the reason you 
should handle the MASON Line exclusively. 
There isn’t another regulator ‘on the market 
that can beat a MASON on service and per- 
formance—-most engineers realize this; those 
that don’t are quickly convinced once you 
get them to try a MASON. 

MASON Regulators are stocked in dust- 
proof shipping packages. The labels are easy 
to read and indicate clearly the size, style 
and service pressures of the valve in each 
package. They are easy to pile, take up very 
little shelf room, and insure safe delivery to 
your customers. 


Send for our proposition and catalog No. 62. 








~ USA. ADDRESS ~ 


2 nage . MASON REGUL 
MASON REGULATOR C0. L® Le DOR CO. 


686 NOTRE DAME ST Ww 


MONTREAL Pp aaaOd Boston, Mass. 
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Above—Mr. Paul J. Hagerty, Vice President of Hagerty 
Brothers Company of Peoria, Illinois. This company’s services 
are of a definite economic value to the prosperity of its 
business territory. 


to our friends the personal touch which makes credit easier to 
obtain— increases speed of delivery in stress times—induces 
care of selection of merchandise—quality and fitness, which 
together with general understanding makes business more 


pleasant and more profitable. 


We recommend Republic’s Belting — Hose — Packing— 


Molded and Lathe Cut Goods.” . 




















Republie’s line of air hose, 


The above statement is characteristic of those made by prominent dis- 2 


tributors all over the country. It explains in part how the Industrial Supply 
Distributor, helping to solve the important problem of broad markets 
and economical distribution, upholds high quality, maintains fair prices 
and saves needless efforts onthe part of both consumerand manufacturer. 


ranging in sizefrom '3 in. to 
1'4 in. inclusive, in either the 
molded and braided con - 
struction - wrapped fabric 
construction - or- braided, 
but not molded construction 
will meet every known con- 


THE aa dition requiring this type of 
REPUBLIC RUBBER CO. are 


Youngstown 
Ohio 








Write for sample and prices. 


REPUBLIC means 
the Best Mechanical 
Rubber Goods eS 
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A Tested Tool 
from 


Shank to Point : 








T is fair to assert that no 
twist drills in your stock 
receive a more rigorous series of 
tests and inspections than the ones 


bearing, the trade mark MORSE. 


Morse testing, does not show up 
on the counter, but it shows it- 
self plainly enough in the repeat 
orders and increased good will 


which MORSE Drills produce 


for the dealer who sells them. 


MORSE 


TWIST DRILL & MACHINE COMPANY 


NEW BEDFORD, MASS..,U.S.A. 
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Hhe Buyer Cracks 
the Whip! 


wie you get an order today, the buyer specifies 
the delivery —how different from those golden 


days of '29! 





And you're probably not carrying the stock of bolts 
you used to— inventories being what they are these days. 





So when that order has to be out in no time at all... 
and you're stuck for bolts . . . call any Russell, Burdsall 
& Ward office. Three great plants to draw from... . 
practically over-night service. 


RUSSELL, BURDSALEL & WARD 
BOLK AND NUE COMPANY 
PORT CHESTER, N. Y. 

ROCK FALLS, ILL. CORAOPOLIS, PA. 


Philadelphia - Chicago - Detroit 
San Francisco - los Angeles 
Seattle - Portland 
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ORIGINAL Pur 
CHASE ORDER 
J 444 eh No, 5 
To CHicag, . whee 
Ung Versa Too =e & ° 
+ Co., 
Nocg Date Novenbo, 
Db entre, 21, 16, 1930 
ELivery * re F.O.B. 
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BUY YALE 


from your 













A phone call to your Industrial 
Supply Distributor will bring prompt 
delivery and service on any size or 
type of Yale Chain Block or Trolley. 
Your distributor carries on hand a 
complete line of YALE — buy from 
him. Avoid transit delays, and put 
YALE Chain Blocks and Trolleys on 
the job right when you need them. 

Yale Chain Blocks, whether of the 


Spur-Geared, Screw-Geared, or Dif- 


ferential type, are built to standards 
of precision and quality that guaran- 
tee maximum maintained efficiency. 


Safe,economical, powerful and fast. 


Distributors Serve 
Industry Economically 
THE YALE & TOWNE MFG. CO. 

STAMFORD, CONN., U. S. A. 


Canadian Branch at St. Catharines, Ont. 


Hoisting *~ Conveying Systems 








YALE MARKED IS YALE MADE Us 











OCTOBER, 1930 MILL SUPPLIES 


TO STAND UP UNDER 
PUNISHMENT~ 


MARKS THE 


a VICTOR 


In boxing and other forms of 
athletics, one of the greatest 
assets an athlete can have is 
his ability to stand up under 
punishment and great strain. 


“I 











This 1s usually the deciding 
factor between Victory and 


Defeat. 


The reason that VICTOR HACK 
SAWS and BAND SAWS today 
have gained so much favor in the 
metal cutting field is because of 
their ability to stand up under 
punishment and hard usage. 
They are supreme in every test. 
A trial will convince you of 
theirability todoabetterjob. 


Buy from your distributcr 


VICTOR SAW WORKS, INC. 


MIDDLETOWN, N. Y. 






The Knight was selected fer the 
Victor trademark as a befitting em- 
blem to symbolize the quality that 

is built into these saws. 
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Rhino heavy duty stationary model 


Rhino heavy duty ball-bearing model 


The New Heavy Duty Truck Caster 


With the rugged, enduring strength of a Rhinoceros ! 


i ben heaviest kind of duty doesn’t faze Bassick’s 
new RHINO truck casters. They are built to take 
the toughest service as it comes. 


Practically indestructible. And not alone that—they 
roll smoothly and easily on special process-hardened 
bearings. Every detail reflects engineering skill and 
precision. 

Built of materials that will not break! Designed for 
“easy action! A sealed lubrication system that retains 
lubricant on all moving parts! Hardened steel bearings 


operate on hardened steel surfaces! All parts subject 
to wear can be replaced after years of service—and 
at small cost. 


An original investment in these casters on your 
mobile equipment, trucks and trailers, is a matter of 
economy and freedom from expensive maintenance 
costs. Our factory representative will be glad to study 
your needs. Our distributor will be happy to serve you. 
Your name and address in the lower margin of this ad 
will bring you complete information. 


THE BASSICK COMPANY, Bridgeport, Conn. 





‘“*‘The use of Iudestructible 


Bassick 


Caster 





Equipment is Practical Economy’’ 








/ 
 — talk through PULLEYS. 


Sprucolite Pulleys grip—not slip. Clinging, driving, 
libres-on-end hue the belt and hold on. adi 

pull with new persistency. Machines purr as their 
peta preseribed. Production picks up. Profits 
increase, Sprucolite is on the job. 

Sprucolite is the last word in motor and machine 
pulleys. [tis a special, patented, synthetic material 
ery. from clear Sitka Spruce reduced with a 
casein. binder under hydraulic pressure of 3.000 
tons to a homogeneous mass of uniform density. 


Phe resilient material thus obtained is light in 


THE AMERICAN 


RigRSNT 7h 


PULLEY COMPANY, 


ESPECIALLY ADAPTED TO 
ACROSS-THE-LINE 
MOTOR SERVICE 


weight. possesses great strength, durability and an 
extremely high friction coefficient. For service, 
ordinary or e <traordinary. ” AMERICAN” Spruco- 
lite Pulle ‘ys are recommended. 


Sprucolite Pulleys are now available as optional 
equipment for the business ends of all le sading 
makes of motors. Specify them when ordering. For 
plant operators wie wish to re place the ordinary 
“AMERICAN” 
carried by a large number 
of mill supply dealers from coast to coast. Ask 
your dealer about Sprucolite or write for further 
information. 


pulleys on equipment already in use, 
Sprucolite Pulleys are 


1200 Wissahickon Ave., Philadelphia, Pa. 


MERICAN 
SPRUCOLITE 


PULLEYS 
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AMERICANS speak for themselves 





Buy it 
THROUGH YOUR 


| 
| DISTRIBUTOR .. 




















. 
Ky ERYWHERE it is the same story. The special now have an order in for 100 additional trucks. 
money-back trial offer sells the first’ AMERICAN We believe them to be the best on the market. 
Pressed Steel Truck — its superior service and viving excellent service at a reduced cost.” 


longer life on the job sells the fleet. ‘ : oa ‘i 
© er From Schenectady, “We have given one of your 


Writes the Boston Tidewater Terminal, Inc., “The trucks a two-year trial against seve ‘ral others and 
first AMERICAN Pressed Steel Trucks we used find it gives the best real service by a mile. In fact. 
proved their worth so positively and so quickly there is no comparison and we have used it rough!” 


that. as you know, we bought 35 more.” 


AMERICAN Trucks have removed the guesswork 
from hand truck buying. Select your handling 
equipment on the “service per dollar” basis. Make 
the test yourself. Buy an AMERICAN, put it to 
work and watch it. If you are not satisfied that it 
Philadelphia & Norfolk S. S. Co. add, “We have is saving you money — return it to us for refund 
approximately 350 AMERICAN Trucks in use and of the purchase price. 


THE AMERICAN PULLEY COMPANY, 4200 Wissahickon Ave.. Philadelphia, Pa. 
f 3-1 4-4-1 40) Ic \ 


__ TRUCKS _ 


From the land of cotton comes. “There is no doubt 
about it, AMERICAN Pressed Steel Hand Trucks 
are the best we ever used.” (Savannah Warehouse 
and Compress Co.) 
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SAFETY BELT HOOKS 
the new, improved lacing 











4 
, “4 7 
rae 
Perfect alignment of hooks certain. 
Prevents end hooks breaking loose, 


damaging machines and injuring 
hands. Flush fitting of bar with 


belt reinforces connection. 






y 


With each box of Safety Belt Hooks 
you get a specially made pair of 
for cutting steel binder 
Eliminates waste and pro- 
tects hands. 





nippers 
bars, 









*U. S. Patent 1,653,791 Other Patents Pending. . 







. . Canadian 


Patent 284,207 Other Patents Pending. 


Safety Belt 
belt hook injuries that drain industrial 
profits. 


Hooks prevent costly 


No frayed hooks to mutilate 
the hands of workers and menace pro- 
duction. Each hook is held securely in 
the belt by the Steel Binder Bars, an 
exclusive feature. 

Longer belt service is another result. 
belt 
stronger belt connection and protection 


Uniform pull, reinforced ends, 
from damage add longer life to this 
valuable plant equipment. 

Other advantages that have appealed 
to thousands of users are: no waste; 
used in any lacing machine; only two 


operations, cut and lace. 





PRICES 
No. 3-4 for belts not over %4” thick....$1.35 per box 
No. 5 for belts not over 5/16” thick... 1.65 per box 
No. 6 for belts not over %” thick..... 1.95 per box 


10% discount on orders for 25 boxes in one delivery. 
In ordering direct kindly mention jobber’s name. 


SAFETY BELT-LACER CO. 
Factories Bldg. - Toledo, Ohio 


Produce Savings for Industrial Users 
and Larger Profits for You 


Secause they provide these unusual 
features Safety Belt Hooks are the 
most desirable lacing. In addition to 
that they are the most profitable lacing 
for you. 

Increase your profit and at the same 
time assure your customers more satis- 
factory belt lacing by ordering a com- 
plete line of Safety Belt Hooks today. 





MAIL 6: 


INA 
TRIAL ORDER 
TODAY 
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A 
COMPLETE | 
LINE 


for every transmission 


need iy ee ea There is no stumbling 


when you sell the time-tested and constantly im- 








































proved products of a manufacturer whose ex- 
perience is backed by the traditional standards 


of fine workmanship over a period of 73 years. 


. The Wood’s line includes many different 
types of each article pertaining to power trans- 
mission machinery. Here under one roof we 
manufacture eighteen different types of shaft 
couplings, five types of hangers, sixteen types 
of pillow blocks and so on throughout the en- 
tire line. This enables us to furnish complete 
equipments that are balanced throughout— 
each unit properly designed to perform its par- 


ticular duty. 





Shafting Pulleys Ball Bearings 

Hangers Pillow Blocks Flexible Couplings 

Couplings Speed Reducers _ Friction Clutches 

Rope Drives Conveyors Belt Contactors 
TEXROPE DRIVES 

Cut Gears Cast Gears 


Grey Iron, Semi-Steel, Bronze and i 


Aluminum Castings 


T. B. WOOD’S SONS COMPANY 


CHAMBERSBURG, PA. 





POWER 
RAN/SMIZZION 
MACHINERY | 
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PRECISION-BUILT—VIBRATIONLESS 
Robbins & Myers 


‘Motor Driven Traveling Crane 


; 
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CANADIAN DISTRIBUTORS: 


DIFFERENTIAL 
CHAIN HOISTS 
14- to 2-ton capacity 


> 


=e ‘| 
Here at last is a real improvement in 
motor driven cranes—a new precision- 
built R & M unit so soundly engineered 
that noise and vibration are done away 
with. 


A unique new method of framing 
bridge beam to outrigger channel 
keeps the crane in permanent align- 
ment—insuring years of extra service. 
Chilled, crowned treads on trolley 
wheels aid easy operation. Sturdy ball- 


« 
z 





~ 


Light-weight, super-strong, low head- 
room R& M Electric Hoists (14 to714 
tons) employed with R & M Cranes 
comprise materials handling equip- 
ment of highest efficiency. 


bearing slip ring type R & M motors 
with variable speed controls permit 
slow starting with faster running speeds 


when desired. 


R & M Motor Driven Cranes are avail- 
able in any span and capacity, to- 
gether with a complete line of better- 
built handpower, mast, wall and jib 
type cranes— products of an organiza- 
tion world famous for its skilled engi- 


neering. Write for catalog. 


Jobbers fully protected by R& M’s liberal profit policy. 


Robbins & Mvers, “Inc. 


Hoist and Crane Division 


SPRINGFIELD, OHIO 


SPUR GEARED BALL BEARING 
CHAIN HOISTS 
14- to 20-ton capacity 


LYMAN TUBE & SUPPLY CO., LTD., MONTREAL, TORONTO, WINNIPEG, VANCOUVER 


ACE STEEL TROLLEYS 
FLANGELESS WHEELS 
4- to 20-ton capacity 


HAND AND ELECTRIC HOISTS AND CRANES, MOTORS, GENERATORS AND FANS 


BULL DOG ADJUSTABLE 
STEEL FRAME TROLLEYS 
1- and 2-ton capacity 
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FIGURE 


106-A). |... New Valve | 
advantages for your customers 


_. . new valve profits for you 











ne valve advantages for your cus 
tomers . . . the one-piece screw” Your customers will want them! 

. Rs a Fig. 106-A, screwed, Jenkins Standard Bronze Globe Valve, with *piece screw- 4 

over bonnet ° ee the slip-on stay-on disc pin Sete and 2 nen holder. For 130 A agp Bove fr: #00 pressure ; 


or 250 Ibs. oil, water, - working pressure. Also made in angle, cross, horizontal 


holder. Fig. 106-A, Jenkins Standard ee Sy Oe ee 
Bronze Globe Valve has both. 


oth screwed and flanged 


Your customers will appreciate these 
advantages. They will read about them 
in scores of publications during October, 
November and December when Jenkins 
advertising will introduce Fig. 106-A to 
nearly a million valve buyers. 


And that means new valve profits for 
you . . . as for every other supply man 
who sells this Jenkins line. 


Write or wire for details 


JENKINS BROS. 
80 White Street 524 Atlantic Avenue 133 No. Seventh Street 
New York, N. Y. Boston, Mass. Philadelphia, Pa. 
646 Wash. Blvd., Chicago, Ill. 1121 No. San Jacinto, Houston, Tcx. 
JENKINS BROS., Limited, Montreal, Canada; London, England 
Factories: Bridgeport, Conn.; Elizabeth, N.J.; Montreal, Canada 


enkins 


VALVES 
Since 1864 





JENKINS VALVES ARE ALWAYS MARKED WITH THE “DIAMOND” 
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With Which Is Consolidated INDUSTRIAL DISTRIBUTOR AND SALESMAN 
FOUNDED IN 1910 BY ELMER CRAWFORD 
And Combined With Mill Supply Salesman, Founded by Ernest H. Smith 
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Our Business with 


rick aa Lile Plants 


By F. C. MORTON 


General Manager, Bickford and Francis 
Belting Company, Buffalo, New York 


HILE creative selling is 
perhaps the most effective 
method of developing busi- 
ness in most industries, it is espe- 
cially so in the case of the brick 
and tile industry. Let me illusirate : 
I had sold several pteces of equip- 
ment for use in The Buffalo Shale 
Products Company plant and fre- 
quently called there to secure sup- 
ply orders. On every call, I was 
particularly impressed by the ap- 
parent unnecessary waste of effort 
caused by the fact that unskilled 
labor was employed to handle most 
of the brick and tile with wheel- 
barrows. I observed lines of men 
running to the freight cars, another 
line running to the truck loading 
platforms, and another 
hiking out to the stor- 
age yard. The waste F.C 
resulting from use of 
this system of han- 
dling brick, made it 
necessary for a man 
at regular intervals to 
shovel up the broken 
bricks which had 


Morton said, “It Can 
ceeded in performing a service for a brick and 
which experienced engineers had 
decided was impossible. His experience in selling 
materials handling equipment to the brick and 
tile industry marks a milestone in the production 

engineering methods used in such plants. swer carefully. It 


tile plant 








elling Increased 





3e Done,” and suc- 


dropped from the wheelbarrows. 

The president of this company 
was especially concerned with mate- 
rials-handling problems and was 
glad to work with distributors’ 
salesmen in studying them in order 
to develop some possible solution. 
One day we were observing the 
methods used in handling brick. 
“You could afford to pay a great 
deal for a conveyor system to handle 
this,” I said, indicating the line of 
men engaged in loading a freight 
car. His reaction was negative, at 
first. “We don’t know of any sys- 
tem that will handle our complex 
requirements. If there were any 
successful methods of handling 
brick, they would doubtless have 
been applied to some 
brick plant some- 
where, and the manu- 
facturers would have 
brought it to our at- 
tention. I am confi- 
dent there is no such 
system at present.” 

I considered his an- 


15 


























seemed to me that there was a more definite reason for 
the fact that he had not heard of any mechanical system 
of handling brick, than the one he had given. I was 
fairly sure that the reason was that the size of these 
installations did not represent a sufficiently large market 
to attract the attention of the larger conveyor manu- 
facturers, and that industrial distributors, handling the 
supplies out of which such a system could be built, 
had not thought of suggesting an installation to solve 
the problem. I put considerable thought on this user’s 
problem and returned several days later bringing plans 
I had prepared for a suggested installation. 

\fter I had outlined the plan, [ brought out the 
sample trolléy I had selected to use on the job, and 
a sample pallet carrier which I had made up to show 
the actual form that the conveving device would take, 
if constructed as I suggested. These exhibits demon- 
strated the practicability of my plan. Together, the 
president and I convinced the superintendent of the 
vaiue of this plan. I submitted estimates of the first 
cost of supplies and installation, and the probable cost 
of maintenance. These compared very favorably on 
paper, with the figure which had been established as 
the estimated savings in labor cost to be secured by 
using such a system. When we reached this point, how- 
ever, we were in considerable danger of losing the job 
to some direct-selling manufacturer. 


( NE of our most effective arguments in getting this 
user to buy from us rather than going direct was 
by pointing out that by purchasing from a distributor, he 
would be able to include in his installation all the best 
features available from a wide range of parts manufac- 
turers, rather than being confined to the limited features 
of products developed by only one manufacturer. Our 
argument stood the test and, as a result, we suggested 
the plan of installation and got the order. 
Handling this job was not difficult for us. With 
the rough sketch that was made to interest the cus- 
tomer, accurate measurements were taken, all building 
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Left: Installation of this monorail 
system has reduced chipping and 
breakage of brick due to handling to 
about 0.1%. As a result brick orders 
have come to the manufacturer, 
which would not have been secured 
otherwise, because buyers report that 
the installation of the conveyor has 
resulted in a more uniform product 
being produced. 


Below: Conveyor systems, other than 
the monorail are also used in brick 
and tile plants. Regular purchases of 
large quantities of conveyor belting 
constitute one of the major items of 
maintenance in a plant of this kind. 
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beams, walis, machinery and other obstructions accu- 
rately located and noted. Corner turns, elevation curves, 
proper levels, were determined and a scale drawing was 
made. From this an itemized list of steel pieces was 
made up showing the length of chain to be used and the 
number of trolleys and carriers needed. 

The total weight of moving parts and brick was 
easily figured and the amount of chain pull for this 
weight found in the handbook furnished by our trolley 
manufacturer. The chain pull, multiplied by the slow 
speed of 35 feet per minute determined the power to 
be 114 horse power for about 10 tons of moving brick. 
This indicated that a 2 horse power motor was needed. 
The driving sprocket on a vertical shaft had to be 
turned very slowly by a bevel gear from a horizontal 
shaft. This, in turn was spur geared from another 
countershaft, which we belted to the motor with a 
3-inch rubber belt making what we call a safety “head 
works.” A “V” belt drive would have worked equally 
well here. 

Had variable speed been used, a standard variable 
speed transmitter would have been inserted between the 
motor and the first countershaft. 

Most of this “head works” machinery, such as bear- 
ings, coilars, shafting, pulleys and belt were delivered 
from our own stock, all mounted on a simple angle iron 


MILL, SUPPLIES 








UM| 








frame supported on four posts 
concreted into the ground at 
one of the corners of 
course. 

The monorail, a 4-inch 
I-beam to carry the ball- 
bearing trolleys, had to be 
supported only every 10 or 12 
feet by angle iron brackets 
from building beams or strap 
iron hangers 


the 


from building 
trusses. In the vard we ar- 
ranged tall posts with a 
bracket half way up and an- 
other bracket at the top. The 
rail is mounted first on the 
lower bracket until the vard is 
stocked 5 feet deep with brick, 
then the rails are shifted to the 
top bracket so that the stock 
can be piled 10 feet high. 
This change is made once per 
year during the winter when 
a maximum stock of brick is 
accumulated, 

Corner turns can be made 
by using the _ ball-bearing 
roller units available from 
several manufacturers or by 
placing a channel iron across 
the rails and fastening a verti- 
cal stub shaft so that a loose pulley will track the chain 
around the corner. 

Berding the rails for corners or vertical curves is 
easily accomplished by making a few hack-saw notches 
at the inside of the curve and using a block and fall 
for pulling one end of the beam while the other end 
is braced against a wall. We get a more perfect curve 
this way than by using the expensive hot bending process. 
Our shop is so small that we had to take 20-foot beams 
out in the alley to turn them around, for both ends of 
the beams had to be drilled for splice plates. 


\fter erecting the rails, trolleys, chain and carriers 





Gecrge W. Loveland, president, Buffalo 
Shale Products Company, who is widely 
known for his success in adapting modern 
materials handling methods to brick and 
tile production says, “To a large extent 
we owe our success in meeting mainte- 
nance problems to the fine sales co- 
operation rendered us by industrial supply 
salesmen in analyzing our problems and 
suggesting solutions.” 


ind wiring the motor with push 
button stop stations located at 
various points, we made a care- 
ful check-up of how the chain 
and trolleys operated all along 
the course when loaded. 

This system, like all others 
we have furnished, turned out 
to be perfectly successful. It 
more than paid for itself dur- 
ing the first year it was in- 
stalled. The customer has been 
pleased to show it to many who 
doubted, and he considers that 
we did him a_ special favor 
when we sold him the original 
idea. We made a good profit, 
the parts manufacturers secured 
considerable their 
products, the steel distributor 
secured considerable business, 
and the customer still gives us 
his regular supply orders. 

We recommend that all in- 
dustrial supply salesmen, carry- 
ing products similar to those 
required to complete such an 
installation as the one described, 
look for opportunities to secure 
additional business of this type. 
The proposition is economically 
sound, because it involves taking care of requirements 
which are often too small for big manufacturers to 
serve directly, and it offers an opportunity for the dis- 
tributor to secure much additional volume and _ profits. 
It is surprising how simple it is to handle these jobs, 
and with each successful job completed, the range widens 
with further opportunities to build up this valuable 
service between manufacturers and industrial users, 


business on 


In addition to materials-handling supply sales, power 
transmission supplies constitute an essential portion of 
this market, and should certainly be followed up by all 


salesmen soliciting business. (Continued on page 80) 





If a monorail system were installed in this plant, it would probably save its cost in 
one year. Keep on the lookout for opportunities like this. 
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E BELIEVE that our policy of pushing high 

quality paint is responsible in a large measure 

for the fact that paint is now one of our most 
important lines. 

Time and again we have not only increased our vol- 
ume but rendered customers a real service by showing 
them that there is economy in buying the best ready 
mixed paint on the market. 

I recall one example in particular that might be help- 
ful to other distributors. 

A large baking company was about to do considerable 
painting and in that case we had a double job of selling 
to accomplish as the prospect was considering either the 
purchase of cheap paint or allowing his painter to mix 
the paint on the job. 

Our salesman of course advised a good grade of ready 
mixed paint, but the prospect laughed when he heard 
the price. 

“It’s ridiculous,” he declared. “I can buy paint from 
a mail order house at 40% less than you are asking.” 

“Sure,” the salesman agreed. “But if you want cheap 
paint why pay that much. Ten cent stores will sell it 
for even less, but people who buy that quality paint are 
usually housewives, farmers or men who do their own 
painting in spare time. You are paying a skilled painter 
good wages to do your painting and if you will analyze 
your paint costs you will agree with me that labor is a 
greater expense than the paint itself. 

“For that reason it is real economy to pay 40% more 
for paint that will have to be replaced only once in three 
years instead of each year as you have been doing.” 


“Now I am going to open a can of paint 
and show you why, by paying more, you get 
a product that will give you far greater 
proportionate service.” 






By COLONEL E. H. SCHELL 


City Representative, Appleby Brothers and Whittaker Company, 
Harrisburg, Pennsylvania 


- 


By pointing out the economy 
of buying quality paint, we 
have rendered customers a 
real service and increased our 
volume at the same time 


“That sounds very well,” said the customer, “but I 
am told that the chain mail order houses can give me a 
better value on account of the large volume of business 
they do. To be frank about it I feel that in paying you 
40% more | atn getting no better quality than I get 
from them.” 

“We represent one of the largest paint manufacturers 
in the country,” our salesman explained. “Their volume 
far exceeds that of a manufacturer whose output is sold 
in stores that divide their sales on such varied lines as 
clothing, confectionery, furniture, and the like. Being 
larger, the factories we buy from can, 
of course, employ the most expert 
paint men in the country to supervise 
the manufacture of their product. 

“Now I am going to open a can of 
paint and show you why, by paying 
more, you get a paint that will give 
you far greater proportionate service. 
This particular paint is made with 
high grade linseed oil and white lead 
that has been refined many times. I 
want you to smell the paint and notice 
the odor of pure white lead. If there 
were coal oil in it you could detect it 
by the smell. 

“If you really want cheap paint we 
can sell it to you just as cheap as 
anyone, but we can’t guarantee that 
you will be satisfied.” 

The prospect considered this and 
then said that his painter had told him 
it was foolish to buy ready mixed 
paint when he could get the materials 
and mix the paint right on the job. 

“That could be done,” said the 
salesman, “but no painter can hope to 
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mix paint and blend 
batch after batch with = ppis plant is re- 
absolutely uniform painted once every 
color and amount of three years with 
: ; quality paint in- 
material as does the  gtead’ of annually 
chemist in the factory. | when cheap paint 
There is no more rea- | wasused. Asa re- 
os sult the place has 
son for mixing your been kept looking 
own paint than there _ better at a much 
is for a housewife to ower yearly cost 
than heretofore. 

make her own bread. 
You have the machin- 
ery and skilled bakers 
for turning out bet- 
ter, uniform quality 
bread, more econom- 
ically than the house- 
wife. That is why 
intelligent housewives 
buy your bread. Now 
the factories we rep- 
resent have the same 
advantages over the 
painter who attempts 
to mix his own paint.” 

By using a com- 
parison that tied up 
directly with the cus- 
tomer’s business, the bs 
salesman was able to 
swing the customer 
over to the idea of 
buying ready mixed 
high grade paint. 

The customer who 
uses quality paint 
should always take 
considerable care in 
cleaning the surface 
in preparation for the 
better grade paint. 

We had one in- 
stance where the owner neglected to do this. For years 
a certain industrial plant had been using the best paint 
on the market. Then the plant superintendent was com- 
pelled to be away for several months. 

The man who was left in charge decided to have the 
plan: repainted while the superintendent was gone and 
surprise him when he returned. However, he was of 
the opinion that cheap paint would do equally as well 
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as the more expensive 
grade that had pre- 
viously been used, 

He bought the 
cheap paint which did 
spread and cover as 
well as any, but tthe su- 
perintendent, though 
surprised to find the 
plant repainted, was 
not pleased when he 
learned the kind of 
paint that had been 
used. It soon began 
to peel and crack and 
the superintendent 
ordered the place 
repainted with high 
grade paint. 

This was done but 

ea paint still continued to 
This ceiling shows Ir ¢ é ‘ 
the results of  ‘rop from the walls 
using cheap paint. and ceilings. Two 
The white painted more coats were ap- 
surface quickly 


becomes discol- lied but the peeling 
ored and the paint continued, An exami- 


soon begins to yation then disclosed 

alia the fact that the oil 

had dried out of the 

cheap paint leaving nothing that the fol- 

lowing coats could cling to. It was then 

necessary to scrape the entire surface of 
the plant and repaint. 

First hand knowledge of cases like this 
has been a great help in selling the cus- 
tomer on the idea that in buying the 
better grade of paint he is getting the 
greatest possible value for his money. 
\Ve do not hesitate to give names of satis- 
fied customers like the baker who was 
able to use our paint in the heat and 
fumes of his establishment for three years 
when he had been repainting every year. Getting down 
to actual cases and opening cans so the customer is able 
to see and smell the paint is one of the best methods 
we have found of closing sales. 

The fact that we haye kept our old paint customers 
year after year and continued to get new ones seems to 
indicate that there are a lot of intelligent buyers who 
consider value above bargain prices. 
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There’s a K NAC K to 


N all departments of 
our company there 
are 111 telephones or 

and an average of more 

than 500 incoming calls On 

per day. From this it 

may be assumed, and cor- 

rectly, too, that the tele- 

phone plays an important 

part in our business. 

There are certain customers 
who prefer to do business over 
the telephone because the tele- 
phone salesman can always be 
reached at the time he is needed. 
If important matters come up, 
there is no need of waiting until 
the salesman makes his regular 
trip. It should be explained, how- 
ever, that the telephone service is 
used by us to supplement the 
work of the salesmen, and not as 
a substitute for it. 

Our regular telephone custom- 
ers come to know that they are 
talking to a certain individual and 
in time they may ask for him by 
name because of the fact that he 
is familiar with the account. 

The salesman, too, makes it his 
business to know the customer. 
After a few contacts he surprises 
the latter by addressing him by 
name before the customer has 
stated who is calling. This little 
courtesy lends a personal touch 
that goes a long way in making 
friends. 

It is not difficult to recognize 
a voice over the telephone if one 
makes it a point to do so, but the 
average man does. not do this. 
Consequently, a customer is al- 
ways pleased and a little sur 
prised, perhaps, when his “hello” 


Much business can be developed — ‘2.2 man with wide ex- 


; perience in the business. 
lost by teleph one, depending his reduces the transfer 


of calls to a minimum. 


how the salesman handles his If the party called for 
is busy on another line, 
prospects the operator informs the 


caller of this and asks 

him to wait or allow us 

to call him back. If the 
wait is for more than a few min- 
utes, the operator is instructed to 
speak to the customer and let him 
know that she is trying to make 
the connection. The customer 
will overlook a short delay, but 
will quickly resent it if he feels 
he is being ignored. 

Of equal importance with being 
agreeable over the telephone is 
our policy of making absolutely 
sure that we can fulfill any prom- 
ises we make. For example, if a 
customer asks about a delivery at 
a specific time the salesman re- 
quests him to hold the line. The 
head shipping clerk is then con- 
sulted. If he can make the deliv- 
ery, the salesman gives his prom- 
ise; otherwise he explains why it 
is impossible to do so. 

There are several advantages 
in this plan, the main one being 
that the customer gets his goods 
at the time desired. Then, too, 
the shipping department knows 
about rush orders at the earliest 
possible moment. And last, the 
shipping department feels far 
more responsibility about follow- 
ing through on a delivery prom- 
ised than about an order on 
which they had not been con- 
sulted. 

On rare occasions, something 




















is answered with “Good Morn M. N. Pike will turn up to prevent delivery. 
ing, Mr. Smith.” At such times we always tele- 

Pleasing the customer over the phone the customer and confess 
telephone begins at the switchboard where our operator . our predicament. “Here is the situation, Mr. Brown 


greets him pleasantly and quickly connects him with the 
proper department. There is nothing so annoying as 


* and we explain the difficulty. ‘““Now you can see 
what we are up against. Have vou any suggestions as to 


to get connected with the wrong department and be how we can handle this matter ?” 


compelled to explain one’s wants to several different 
people. For that reason, where no particular person is 
mentioned, calls to the mill supply department are given his own resources. 
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In this way, Mr. Brown becomes a part of “we.” In 
sharing the problem with us, his mind naturally turns to 
Perhaps he finds that he can get 
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Selling 


By M. N. PIKE 


Manager, Supply Department, Charles Bond Company, Philadelphia 


along without the goods until the next day, or it may 
be that one of his trucks is coming near our warehouse 
and can pick up the order. 

While it is easy to set down general rules for handling 
customers over the telephone there are, of course, excep- 
tional cases which must be handled individually. To a 
certain extent it is a matter of intuition. The salesman 
uses a certain angle of approach to a sale. He cannot 
see the customer and all he can hear over the telephone 
is an occasional “yes,” but he senses that he is getting 
nowhere. Therefore, he starts in on a different angle 
and instantly finds that he has touched a responsive 
chord in the mind of the prospect. Some salesmen have 
developed this sense to a remarkable degree and it is an 
important point in selecting salesmen for telephone work. 

High pressure selling is especially impractical over the 
telephone and we feel that we obtain far greater results 
by taking the attitude that we are here to help the cus- 
tomer with his problems rather than to try to sell him 
something. Many of 
our incoming telephone 
calls are purely for ad- 
vice on equipment that 
the customer owns or 
may purchase at some 
later date. 

Out of these in- 
quiries, however, 
comes a considerable 
volume of business. 
Not long ago we had 
a call from a manu- 
facturer who inquired 
about a machine, the 
construction of which 
would have been highly 
impractical. But while 
he did not know what 
he should have, he did 
know that his present 
machinery was far 
from satisfactory. We 
encouraged him to talk, 
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The head shipping clerk is consulted before promises are 
made for rush deliveries. 





Pleasing the customer over the telephone 

begins at the switchboard where the oper- 

ator greets him pleasantly and quickly con- 
nects him with the proper department. 


giving us a clear idea of his problem and the results he 
hoped to obtain. 

Then we took up the matter with our 
Committee.” 


“Better Service 
This is a committee composed of sales 
engineers who are specialists in some branch of machin- 
ery and in addition have a wide knowledge of mechanical 
problems in general. Suggestions were made, criticized, 
and at length a solution was found that would enable the 
manufacturer to produce a better product. 

The result was an order for several thousand dollars’ 
worth of equipment that started as a casual telephone 
inquiry. An inexperienced telephone salesman would 
probably have informed the customer that we had no 
such equipment as he described and that would have been 
the end of the matter. 

\ short time later a manufacturer of similar material 
gave us a_ telephone 
call. He had heard 
that his competitor 
was getting better re- 
sults and he, too, was 
a good prospect for 
equipment of this kind. 
In this case, a sale was 
quickly accomplished 
study of this 
problem had already 
been made. 

Inquiries are fre- 
quently made over the 
telephone relative to 
that the cus- 
tomer. has only a re- 
mote idea of buying. 
Men assigned to the 
work of answering 
those calls should 
therefore, have consid- 
erable experience, not 

(Turn to page 92) 
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Selecting a vise from a very handy display rack. In Salesmen Hill and Howe at the Duncan city sales 
the background can be seen wheelbarrows, pulleys desk. Every bit of space around this desk is utilized 
and shovels. by attractive displays of merchandise. 


[ncreasing Sales 
Through Proper Display 


How the R. C. Duncan Company makes 


use of its city sales room to attract buyers 


VERY industrial distributor gets some business 
kK from buyers who call at his establishment, pick 

up the material, and take it with them. Generally 
it is small business but yet it can be made to run into 
an attractive volume provided steps are taken to go 
alter it properly. 

The R. C. Duncan Company, Minneapolis, has made 
it a point to develop its “over-the-counter” business by 
making it just as easy as possible for buyers to sell 
themselves. 

Every bit of available space in the city sales room of 
the Duncan Company 
has been given over to 
attractive displays of 
items which “over-the- 
counter” buyers are apt 
to be interested in. Fre- 
quently buyers will 
come into Duncan’s to 
buy some particular 

' product, but before get- 
ting through will have 
purchased several addi- 
tional items — items 
which they needed but 
hadn’t thought of buy- 
(Cont’d on page 92) 
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Small items are easily displayed 
on shelves. This attractive ar- 
rangement is an attention-getter. 


The Duncan display around the 
city sales desk is made up of 
fast-selling items. 











Facts 


about 


Air Compressors 


Increase your sales and profits by 
mastering the simple fundamen- 
tals of air compression, studying 
the uses of air, keeping abreast of 
new developments, and studying 
your customer’s problems with as 
prejudiced a view as if they were 
your own 


As told by a prominent distributor to 


M. B. HENRY 


AVE you heard the story about the Scotchman 
H who saw the sign “Free Air” and filled up his 

tires until they popped? Well, that’s just how 
dangerous is an inadequate knowledge of compressed 
air and its uses. 

Seventy-five per cent of the large industrials, mines, 
foundries, machine shops, and railroads are either pros- 
pects or users of compressed air, and 50 to 65 per cent 
are prospects or users of pneumatic tools. Hence it 
appears rather important that the industrial supply sales- 
man be well grounded in the facts concerning air com- 
pressors, the uses to which they may be put, and so on. 

It is with considerable 
amusement that I recall 
my first air compressor 
iransaction. The machine 
[ sold didn’t have enough 
pressure to blow the buy- 
er’s hat off. Of course, 
it came back. 

Now, with 40 years of 
experience, [ am just be- 
ginning to realize the 
limitless possibilities of 
compressed air, and the 
endless amount of infor- 
mation which a salesman 
must have to build a 
satisfactory volume. 

It takes more than a 

* For a list of the uses of 
compressed air, write the 


Compressed Air Society, 11 Riveting pressed steel crane ends by use of com- 





that help 


Sell 


knowledge of “volume times pressure is a con- 
stant” to sell air compressors. As one manu- 
facturer of compressed air equipment says, 
“Performance records supply the most convine- 
ing sales facts about any machine or tool.” It 
pays to study the uses of air so that you can 
show your customer how he can utilize a com- 
pressor on specific jobs in his plant, and there- 
fore justify the purchase. Spray painting, white washing, 
blowing oil furnaces, cleaning boiler tubes, and blowing 
saw dust and shavings from machines are a few of the 
jobs on which compressors are used.* 

An interesting use of compressed air is in spraying 
fish scale on small glass globules to produce artificial 
pearls. Type is set by compressed air. Bread tins in 
large bakeries are greased by compressed air. Sausage 
is stuffed into skin by compressed air. Bad spots are 
cut out of trees by compressed air. Barges of cement 
are unloaded by compressed air. In fact, every in- 
dustry has some use for it. One of the latest de- 
velopments in pneumatic 
tools is a small portable 
drill about the size of a 
lead pencil. It is used 
in factories where they 
make their own tool 
equipment. The corners 
on cast iron or steel 
equipment may be tooled 
out with this portable 
drill just as clean as a 
dentist drills a cavity. 

It is not new to drill 
holes for piling by means 
of compressed air, but. it 
is unusual to do it under 
18 feet of water. When 
an order came in for a 
compressor and drills to 
be used in this manner, 


Broadway, New York City pressed air. we bought a wooden wash 
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greater the altitude, the more power is re- 
quired. A 3% loss is figured for every thou- 
sand feet. In other words, it takes 15% 
more power to operate a compressor in Den- 
ver than at sea level. 

The question of recommending a _ hori- 
zontal or vertical machine depends, of 
course, primarily on the size. However, 
there is more wear on a horizontal machine 
than on a vertical. A horizontal machine 
creates friction due to the weight of its mov- 
ing parts, the wear naturally being principally 
on the bottom rather than the top side. The 
guides on the vertical machine have an even 
wear on all sides. Therefore, a vertical ma- 
chine obviously requires less power. 

Recommending the proper type 
compressor is determined princi- 
pally by the pressure and volume 





Air-operated hoists are used for opening 
and closing molds and pouring metal in 
this foundry. 





tub and kept the drills working on it all 
night with water running on them in order 
to see if it had any effect on bearings and 
grease. The experiment was successful 
and we made the shipment. 

If you keep abreast of all these new uses 
for compressed air equipment, your cus- 
tomers are more apt to depend upon your 
experience to guide their purchases. Of 
course, unusual applications such as have 
just been enumerated may not coincide 
with the average customer’s requirements, 
but they will.merit his interest and turn 
the conversation to uses closer to home, 
such as in automotive foundries, where air 
hoists are used to push castings in and out 
of preheating furnaces before welding; to 
push molds into the pouring zone and carry 
them to the cooling zone; and to place the 
flasks on a return conveyor. In railroad 
yards pneumatic presses are used for re- 
claiming wrecked steel cars; while in oil 
fields air is pumped into the wells to in- 
crease oil production. 





Of course, in selling compressors it takes more than 
a comprehensive knowledge of “what’s new.” It is nec- 
essary to master the practical fundamentals of com- 
pressed air production. [lor example, it is necessary to 
know that low pressures are generated by fans or blow- 
ers, and high pressures by a reciprocating compressor 
(piston instead of rotary motion). Even the cub air- 
compressor must know that the intercooler 
saves power, the aftercooler reduces moisture, and the 


salesman 
air reheater increases efficiency and dries the air. 


W HILE the altitude of most territories does not 

vary greatly from one end to the other, still it is 
essential to know that equipment is rated at sea-level 
efficiency, and the amount of air required to do the same 
job increases with the altitude. 
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In other words, the 


Hilal 
—— Fey 


A portable air compressor 
furnishing the necessary 
air for cleaning the Illi- 
nois Athletic Club Build- 
ing, Chicago. 
tube extending down the 
building carries away the 
sand after it has served 
its purpose. 


requirements, and the kind of 
service expected, but where less 
than 150 pounds pressure is re- 
quired or where slightly higher 
pressures may be required only 
infrequently, the single-stage 
compressor is usually recom- 
mended. Where pressure of more 
than 150 pounds is required, it is 
best to suggest the two-stage com- 
pressor. A great many salesmen 
suggest the two-stage in any case, 
because the heat of the discharged 
air is not as high as with the 
single-stage ; thus the fire hazard 
and the probability of tank ex- 
plosion due to high temperatures 
igniting the oil vapor is greatly 
reduced. 

A two-stage compressor re- 
quires less power than a single- 
stage because in the latter ma- 
chine there is no means of remov- 
ing the heat during compression. 
In a two-stage compressor, part 
of the heat is removed by the 
intercooler between the first and 
second stages of compression, and 
the power saving effected by a 
two-stage machine is in direct 
proportion to the heat removed by the intercooler. Un- 
informed buyers are often of the opinion that a two-stage 
machine is unbalanced because one cylinder pumps against 
50 pounds and the other against 200 pounds and there- 
fore works in a roundabout, jerky fashion. It should 
be pointed out to such buyers that while their assump- 
tion may seem logical, as a matter of fact, the cylinder 
pumping against low pressure is proportionately larger 
than the one pumping against high pressure, and the load 
is therefore equal in both cylinders. 

(mn large compressors, still greater intercooler efficiency 
is achieved by watercooling the intercooler as well as 
the cylinders and heads of the compressor. 

It is false economy for buyers to order too small a 
compressor, for if it is overworked and becomes over- 
heated, it operates less efficiently. Hence, it is usually 
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a good policy to suggest a compressor which 
is somewhat larger than the buyer’s total air 
requirements. 
Where a manufacturer needs compressed 
air steadily but in variable volume, several 
small compressors located at strategic points 
are more efficient and economical than a 
single large one. The power consumption is 
smaller, because there is not so much dead 
weight to turn over when the compressor is 
operating on the unloader, and pipe line 
losses are eliminated. The original invest- -? 
ment and repair bills are also smaller. 
For the past 5 years, all compressed air 
used in the plant of an automotive parts 
manufacturer, has been produced by two 
compressors, sizes 10x10, and 8x8. Origi- 
nally installed to furnish a steady air supply 
to pneumatic die cushions on large drawing 
and stamping presses, they now provide air 
for rim rolling machines, air chucks in 
lathes, and air vises used in assembly work. 
These two latter applications of compressed 
air greatly facilitate getting work into and 
out of lathes and as a twist of an air valve 
eliminates the labor of turning up screws by hand. 
Both compressors feed into the same air lines, so that 
when the plant is not operating at full capacity, one com- 
pressor is sufficient. 


vises, 


Likewise, in case of breakdown, 
one compressor supplies air enough to maintain partial 
production, preventing a complete shut-down. 

The tendency of the present time is consistently toward 
higher speeds! This means, of course, that a compressor 
of a given weight has much greater capacity than a slow- 
speed machine and the initial cost is therefore kept down. 


"THE simplest method for determining what size air 

compressor to install, is to add together the air re 
quirements of all tools and divide by two. Of course, 
if all air tools are used steadily this general rule cannot 
be followed, but 9 times out of 10 it averages up in this 
manner. lor example, if 10 tools use 10 cubic feet each, 
the total consumption would be 100 cubic feet, and there- 











@eeess, 
- ne 
: i: 
Ress 
. 
=a : 
fee i 
=a t 
= : 
Sas = | i 
be i ' 
; 
see), Li 
; ’ 
: 7 | 
zz, 
+ see _ 





An automatic water-cooled compressor unit in use at the 


Universal Air Lines shop, Chicago. 


fore the required volume of the air supply should be at 
least half, or 50 cubic feet. 

Cheap range blowers or tanks are expensive economies. 
The low price of a tank should never determine its pur- 
chase. Unless it is suitable and safe for the working 
pressure for which it is to be used, and properly provided 
with a drain cock so that accumulated moisture can be 
drained off at regular intervals, a prospect should not 
even consider it. | recall an experience of trying to sell 
an air compressor, which illustrates my point. I spent 
the whole day trying to convince this buyer of the superi 
ority of my tank, but he had an opportunity to buy one 
for $60 less than the one | was offering, and that saving 
was all he could think of. He bought the cheaper tank. 
Ninety days later it exploded and killed eight men. I 
have referred to that experience as a shining example 
ever since. 

In installing a tank, we (Continued on 


page 84) 





Cleaning motors by use of compressed air at the Hostess Cake Company, Toledo, Ohio. 
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WHo's WHO 


CHARLES P. ROGERS 


Presiident, Beals, McCarthy and Rogers, Buffalo 





66 E STARTED at the bottom 
and now he’s president!” 


—a phrase that has been 
so outworn by retailers of Horatio 
Alger success stories who have 
stretched every biography to fit it that 
it has almost lost its effectiveness— 
but once in a while such a dramatic 
career actually happens, and when it 
does the public usually appreciates its 
significance. The story of Charles P. 
Rogers is such a career, and the 150 
people connected with Beals, Mc- 
Carthy and Rogers, Buffalo, showed 
that they did appreciate it when all 
of them, from the office boy up to the 
officers and directors, assembled to 
honor Mr. Rogers on the occasion of 
his fiftieth anniversary with the firm. 





CHARLES P. ROGERS 
decided 50 years ago when he first started to 
work that he ‘‘would never complain, but would 
tackle any job no matter what the outcome.’’ He 
must have found this practical philosophy satis- 
factory, because he is now president of the firm 
with which he took his first position. 








Fifty years ago, on September 16, 

1880, at 7 o'clock in the morning, Charlie Rogers 
walked into the office of Pratt and Company, now 
Beals, McCarthy and Rogers, Buffalo, and asked for his 
first job. He got it, and he has been with the organiza- 
tion that gave-it to him, ever since. 

Mr. Rogers left school in May of 1880 and after four 
months of vacation on the home farm in Randolph, 
Cattaraugus County, his father brought him in to see 
Mr. Beals, who had promised the boy a job. He began 
as handyman. A few minutes after he had been hired, 
he heard that a fellow employee had been there four 
years. He wondered if he too would last that long. 

Every type of job was foisted on him, but he stuck 
to his guns and worked faithfully every day from six 
in the morning until six at night. He was supposed to 
begin work at seven o’clock, but, knowing that many 
customers arrived at 6:30, he voluntarily appeared an 
hour earlier than his scheduled time. 

“{ made up my mind I would never complain, 
Rogers explained. “Whatever the job, I’d tackle 
matter what the outcome. That 
stood me in good stead.” 

During the half century that Mr. Rogers has been 
with Beals, McCarthy and Rogers, there was only one 
time when he considered getting another job. He had 
been working two years and a slight depression came 
on. A raise in pay which he had joyfully anticipated for 
some time was not forthcoming. An expected promo- 
tion did not materialize either. He told his troubles to 
Edward P. Beals, one of the firm members. Mr. Beals, 
in later years regarded by Mr. Rogers as one of those 


” Mr. 
it no 
often 


resolution has 
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rare men, an ideal employer, told the boy to remain 
a little longer and not be discouraged. A little later the 
raise came, the promotion was accorded him, and Mr. 
Rogers never again thought of leaving the firm. 
After he had been there a short time Mr. Beals saw to 
it that this hard-working youngster was placed in the 
iron and steel department, and it was not long before 
Rogers was manager of the department. He remained 
there long after he became a firm partner and until he 
took over control of the business and was forced to 
devote some of his time to other departments. 

About a year ago, after the death of Eugene J. 
McCarthy, Mr. Rogers became president. His son, J. 
Frederick Rogers, is vice-president, Eugene F. McCarthy 
is treasurer and Edmund D. McCarthy is secretary. 

The company which is now Beals, McCarthy and 
Rogers, was established in 1826 by Samuel F. Pratt and 
in the 100 years following only five names appeared 
over the firm’s door. The changes and dates were: 
Samuel F. Pratt, 1826-1842; S. F. Pratt and Company, 
comprising Pascal P. Pratt and Samuel F. Pratt, 1842- 
1846; Pratt and Company, comprising Samuel F. Pratt, 
Pascal P. Pratt and Edward P. Beals, 1846-1872; Pratt 
and Company, comprising Pascal P. Pratt and Edward 
P. Beals, 1872-1886; Beals and Brown, comprising 
Edward P. Beals and David E. Brown, 1886-1893; 
Beals and Company, Edward P. Beals, Pascal P. Beals 
and William R. Gass, 1893-1900; Beals and Company, 
Edward P. Beals, Pascal P. Beals, Eugene J. Mc- 
Carthy, Charles P. Rogers and Samuel C. Pratt, 1900- 
1903; Beals and Company (Continued on page 82) 
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When SELLING TOOL 


TOOL CHEST 

In buying a new tool chest, 
think of the kind of service you 
expect and select the most 
durable, best arranged and 
gocd-looking one. This one 
holds a maximum of smaller 

tools and will last for years. 




















HACKSAWS AND BLADES 

In replenishing your supply 

of hacksaws and blades, it will 

ui = pay you to stick to quality 

- Se lines. Sharp blades and good 

frames cut down labor and pre- 
vent delays. 


pLipht 


7 
Y] 


FILES AND FILE CARDS 

Make sure your customers 
are using the right file for each 
job and see to it that they have 
a proper assortment on hand 
to take care of their needs. 
Don’t overlook file cards, either, 
for clean files mean speedier 

and better work. 
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Sell Him 
HESTS ~ Something More 





HAMMERS 
Your mechanics will appreci- 
ate a good supply of well- 
balanced and properly construc- 
ted hammers, carefully selected 
for the various jobs to be done. 


U] 


WRENCHES 
Provide your shop with an 
assortment of wrenches that 
will take care of every require- 
ment. Here is a quality line 
that is sure to prove highly 

satisfactory. 


] 


VISES 
When it comes to buying 
vises, insist on a make that 
will stand the gaff. It doesn’t 
pay to sacrifice quality for the 
sake of saving a few cents on 
the initial cost. 
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Sell Him Something More 





PUNCHES 
Of course you want punches 
that perform quickly and 
cleanly. With these punches 
you can handle difficult work, 
with a minimum of effort. 


lj 


? 
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CUTTERS 
These cutters will come in 
handy as they can be used for 
a wide variety of cutting on 
bolts, rod, and cable. 


l! 


HAND GRINDERS 
Here is a hand grinder that 
will give excellent service. An 
oil-tight gear case encloses the 
working parts, giving a con- 
tinuous “oil bath.” This re- 
duces the wear and eliminates 
the necessity for frequent oil- 
ings, also. 
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SAGINAW HOUSE 
GIVES REASONS 
FOR SELECTION 


Mr. Charles J. Shea, Secretary 
of the Reichle Supply Co. of 
Saginaw, Michigan gives four 
major reasons why his concern 
concentrates their brush busi- 
ness in the Osborn line. 


Sales cooperation. 
. Quality line. 


wt 


. Advertising cooperation, 


aS 


. Prompt deliveries. 


Mr. Shea elaborates on these 
reasons as follows: 


1. SALES COOPERATION 
Mr. W. J. Halliday, Osborn 
Sales Representative, gives 
us worth-while assistance 
in developing our Osborn 
Brush business. 


2 QUALITY LINE 
We are not ‘‘price-cutters”. 
Wecan do more witha Quality 
line, such as Osborn, than we 
could ever do with competitive 
lines that would force us to sell 
‘*prices’’ instead of ‘‘products.”’ 
3. ADVERTISING 
Osborn industrial advertising 
makes it easier for us to sell 
Osborn Brushes. Why should 
we waste time selling non- 
advertised brushes when it’s 
easier to sell an advertised line? 


4. PROMPT DELIVERIES 


This is an important factor 
in Osborn cooperation. 
When we place orders for 
Osborn Brushes, we have the 
assurance that deliveries will 
be made promptly, 
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Clifford W. Titgemeyer, Vice Presi- 
dent and General Sales Manager of 
The Osborn Manufacturing Company. 


The Osborn plan of coopera- 
tion with distributors is fast 
proving its merit. More and 
more distributors are building 
a profitable business with 
Osborn Brushes. 
There is no magic in these 
successes. They are simply the 
result of selective selling of a 
quality line backed by the 
practical cooperation of a re- 
liable manufacturer working 
hand in hand with ‘‘brush 
conscious’’ distributors. 
The Osborn plan is proving 
that ‘‘teamwork gets results’’. 
Let’s get together and talk 
it over. 

Clifford W. Titgemeyer. 





KNOW THELINE OF 
OSBORN BRUSHES 


Wire Wheel Brushes 

Fibre Wheel Brushes 

Paint and Varnish Brushes 
Wire Scratch Brushes 
Floor Brushes 

Push Brooms —Wire and Fibre 
Upright Bass Brooms 
Counter and Bench Brushes 
Window Brushes 

Rotary Brushes 

Flue and Heater Brushes 
Special Purpose Brushes 


Tne Os80RN ManuracturinG COMPANY 
5401 Hamilton Ave. - Cleveland, Ohio 


Sales Branches 
New York, Detroit, Chicago, San Francisco, 
Los Angeles 








rush News 


Published by The Osborn Manufacturing Co. 





INDIANAPOLIS 
DISTRIBUTOR 
PRAISES “NEWS” 


The first issue of ‘‘BRUSH 
NEWS” was greeted with 
enthusiasm by wide-awake 
distributors. The following 
letteris typical of the voluntary 
comments received. 


The Osborn Mfg. Co., 
$401 Hamilton Ave., 
Cleveland, Ohio. 
Attention—Mr. C. W. 
Titgemeyer. 
Dear Sir, 
We received your letter of 


August 6th covering a reprint 
of the Mill Supplies. 


This certainly was gotten up 
in fine shape and should make 
a good impression on anyone 
who reads it. We certainly will 
be glad to receive the Brush 
News which you are going to 
send as soon as Mr. Bockstahler 
corrects our mailing list for you. 


Weare getting along very fine 
under the conditions and we 
want to give Mr. Pecsok all 
the credit in the world for the 
increase we have shown. We 
believe that in due time the 
Osborn product will be one of 
our major lines. 


Yours very truly, 
INDIANAPOLIS BELTING 
AND Supp_y CoMPANY 

(Signed) R. L. Bailey. 


(The ‘‘Mr. Pecsok’’ referred to in the 
above letter is Louis Pecsok, brother 
of ‘‘Mike’’ Pecsok, another Osborn 
salesman. In the July issue of ‘‘Mill 
Supplies’’, credit was given to ‘“Mike’’ 
Pecsok by The W. M. Pattison Supply 
Company, of Cleveland for helping 
them make Osborn Brushes one of 


| their leading profit-makers. ) 








Building Bigger 
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“Every day is Master Wheel day,” says 
Mr. Thompson, “All my customers have 
cleaning, brushing, buffing and polishing 
jobs. Osborn Master Wheels can do 
those jobs quickly, easily and at low cost. 
Come along, you Master Wheel. You’re 
going to help me get some nice business.” 


(At lefp 


(Waiting until his customer has finished with the 
usual routine business, Mr. Thompson intro- 
duces the Master Wheel.) 


‘Jack, here’s something of real interest. It’s an 
A-l power-driven, wire wheel brush—the 
Osborn Master Wheel. Uses galore. Yes, 
hundreds. For general utility and many pro- 
duction jobs, there’s nothing more satisfactory. 


“If you can spare a few minutes, let’s go out in 
the shop. I want you and one of your foremen 
to see how effectively this brush works.” 
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(At righd 


“Sure, this grinder will do 
the trick. That’s a 1” arbor + 
isn’t itP O. K. We snap 1” 

Osborn Adapters into the 

standard 2” opening of the '-¢ 
Master Wheel. Allright, Bill. 
Put it on the shaft. Now for 
the flange. Next comes the 
hex nut. Draw it tight. Fine! 
Now it’s ready for work.” 
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(At right 


(Close-up view illustrat- 
ing Bill, the foreman, 
snapping an Osborn 
Adapter into the stand- 
ard 2” opening of the 
Master Wheel.) 


(At righd 
(Close-up view 
of the Master 
Wheel after Bill 
tightened the nut 
against the flange.) 
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Brush Business 


LANNED SELLING of Osborn Brushes gets the business 
and the profits for Osborn distributors and their salesmen. 


This month, we present Mr. H. R. Thompson, salesman for 
The W. M. Pattison Supply Company of Cleveland, in a 
round of planned selling action on Osborn Master Wheels. 


Mr. Thompson isn’t trying to tell his brother salesmen “how 
to do it”. It’s his hope and ours that you can pick up a 
few ideas on these pages which will help make your brush 
business a real profit-producer. 


Mr. Thompson starts into action in the illustration at the 


top of the opposite page. Watch him go to it. 


(See next page for convenient sales 
guide to industrial users and indus- 


trial uses of Osborn Master Wheels.) 


(Below) 


“Now, let’s take this small 
valve casting, just as an ex- 
ample. Turn on the juice. 
Watch how the Master Wheel 
polishes this off—clean as a 
whistle. Pretty slick, eh?” 
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(A bove) 


“Another point. Here’s a 
portable electric tool. I’ve 
a smaller Master Wheel 
here for that. Now show 
me something big. That 
large steel casting over there 
will answer the purpose.” 








(Above) 


‘Watch this. See how the 
Master Wheel cleans it up. 
Paint will stick to that sur- 
face! Why men, there’s no 
end tothe usefulness of these 
Osborn Master Wheels.” 


(Did Mr. Thompson get an 
order? He did and more 
followed. It’s this kind of 
planned selling that put 
Osborn Brushes in the class 
of leading profit-makers for 
The W. M. Pattison Supply 
Company. Ask “Pete” 
Boylan, sales manager.) 
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SUME INDUSTRIAL USES 
OSBORN MASTER WHEELS 


EXPLANATION | METAL WORKING INDUSTRIES | MISC. INDUSTRIES | 


Various uses of Master Wheels 
in —_ one industry are indicated 
by check marks (v) in the column 
under each industry. Space /imi- 
tations make a listing of many 
small industries impossible and 
for the same reason many uses of 
Osborn Master Wheels 
are not listed. 
































CLEANING 
Auto Springs (*s¢237,2%) 
Brass, Copperer(luminum Pts. 
Brass or Copper Tubing 
Carbon from Roiler Caps 
Castings 
Concrete Forms 
Copper Fuses - Contact 
Drills 
Gas Meters 
Machine Parts (-¢2%éa ) 
Metal Parts (“re pz¢,erter ) 
Metal Surfaces 
Structural Iron Work 
Threads - Pipe 


Zinc Bottoms of Small | 
Ory Cell Batteries | 
| 


REMOVING | | 


Burrs (mernenteas )(-(7 | 
Carbon ("Fen 4 
Insulation (7° 4izee’ Vix | 
Paint or Varnish (rete sonoces) | ~ | | 
Rust “| |v 
Scale (2a si:. | | 


BUFFING 


Tires Before Vulcanizing 
Tubes for Splicing °*4 Patching 


POLISHING 
Metal Parts (2°%5:atine” )|1~ - 


BRUSHING 
File Marks (ecres efor Pornting iw die = 


GENERAL OFFICES & MAIN PLANT SALES BRANCHES 


5401 HAMILTON AVENUE THE OSBORN MANUFACTURING COMPANY NEW YORK CHicaco LOS ANGELES 
CLEVELAND, OHIO, U.S.A. emma DETROIT SAN FRANCISCO 
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The Merchandising Committee 
Keeps on the Go 


distribution is 

is awaiting with 
much interest the 
outcome of the 
next meeting of the 
Joint Merchandis- 
ing Committee of 
the Mill Supply 
Business. For, at 
that meeting re- 
ports of the re- 
search, finance, and 
advertising com- 
mittees will be 
passed upon. ‘The 
personnel of these 
three committees is 
as follows: Finance, 
C. A. Channon, 
chairman, J. L. 
Pitts, and R. W. Procter; Advertising: R. 
M. Gattshall, chairman; L. G. Puchta, and 
F. J. Hofacker; and Research: F. M. Archer, 
chairman, D. W. McAllen, and H. R. Ire- 
land. Out of these reports should come a 
plan for going ahead. 

Since the last issue of MILL SuPPLIEs went 
to press, there have been several new sub- 
scribers to the plan. The total now stands 
at 156 and the amount pledged a little over 
$18,300 a year. 

Further efforts are being planned to secure 
additional support for the campaign. Per- 
sonal letters from present subscribers to 
prospective ones urging support will be sent 
out; group meetings are to be held, and fur- 
ther support undoubtedly will be forthcom- 
ing from the National, Southern, and Ameri- 
can Associations. 

Some individual subscribers have already 
taken it upon themselves to cooperate with 
the Committee in putting the plan over. The 
most recent effort is that of Clemson Broth- 
ers, Incorporated. William E. Cross, vice- 
president of the company, advises that he 
has mailed a copy of a recent letter to C. A. 
Channon to 1,000 distributors with a request 
that the proposed campaign of the mer- 


[istration i 


“BUY IT om 


THE DI7T 


New subscribers to the plan in- 

clude Charles Parker Company, 

Paulsen Supply Company, Ten- 

nessee Mill and Mine Supply 

Company, The Western Iron 

Stores Company, and T. B. 
W ood’s Sons Company 


chandising commit- 
tee be given sup- 
port. In part the 
letter reads: 

“We have signed 
up for $100. Noth- 
ing is quite so pleas- 
ing as to know that 
the Joint Merchan- 
dising Committee is 
sponsoring such a 
safe, sane and prof- 
itable policy for all 
concerned. 

‘““We sincerely 
hope and trust that 
distributors will 
back up the com- 
mittee and have 
this not just a ges- 
ture. If the distribu- 
tor will realize the strength of his position 
and follow out the recommendations of the 
committee, there is no question ii my mind 
what will be the policy of his manufacturing 
friends in the future. What the distributor 
does is the keystone of the whole arch. 

“I feel confident that this is the first step 
in bringing about a revolution in sales policies 
that will enure to the benefit of manufac- 
turer, distributor, and user alike.” 

Such cooperation as this is sure to stimu- 
late interest in the campaign and help secure 
additional backers. 


ofoR eae 


UST how soon the campaign can actually 

be put into operation and just how big a 
campaign it will be, depends entirely on the 
support of the industry. Distributors and 
manufacturers have said they wanted a cam- 
paign such as has been suggested; so it is up 
to them to get behind it. Progress thus far 
has been fairly satisfactory, but it is expected 
that even greater strides will be made during 
the next few weeks. For surely so great an 
industry as industrial distribution will not 
fail to take advantage of a “business build- 
ing’ opportunity such as this campaign 
promises. 
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Your Help Is Needed 


ORE than $18,000 a year has been 
subscribed by 156 distributors and 
manufacturers toward putting into 

effect a plan of selling industry on the 
economic importance of the distributor. “A 
sizeable sum,” you may say, “Surely enough 
to make a start.” 

But when you look into the proposition 
thoroughly; when you consider the sound- 
ness of the program outlined by the Com- 
mittee, the number of subscribers and the 
amount of money subscribed becomes insig- 
nificant in comparison. 

It’s certainly disappointing that so great 
an industry as industrial distribution is so lit- 
tle interested in its business welfare as to pass 
lightly over such a business-getting plan. 

Many nonvsubscribers say they are deeply 
interested in the proposition and want to 
see it put across. Their interest, however, 
can only be lukewarm or they would have 
signed a subscription blank long before this. 

Don’t take the attitude that you are going 
to wait until the other fellow signs up before 
you will lend your support. Be a leader in 
the movement, not a follower. 

The plan can be an outstanding success, 
a moderate success, or a flat failure. It all 
depends on you. 

Don’t hesitate any longer. Get aboard the 
band wagon and help lead the parade. 


Selling Versus Order Taking 


HEN business is flourishing it’s no 
trick at all to make a creditable show- 
ing as a salesman. Even a mediocre 


UUUULNUIEEU ENT 


fellow can pick up enough orders to justify 
his presence on the payroll. 

But it’s different in times like these. Order- 
taking just won't get anywhere today. Only 
the well-informed salesman can make a go 
of it, and he must keep on his toes every 
minute. 

During business depressions it’s the order- 
taker who throws up the sponge. He spends 
his time complaining about the lack of busi- 
ness instead of going out to create it. 

On the other hand, the salesman who 
really knows his lines and his accounts never 
thinks of complaining. He’s too busy cre- 
ating sales. When business is slow, he points 
out to customers the advisability of making 
repairs and getting their plants in shape to 
take care of the increase in business which 
is sure to come. 

It’s true that business cycles such as the 
one we are passing through test our mettle as 
salesmen. The order-taker falls down every 
time, but the salesman usually manages to 
come through with flying colors. 


exo 


The Business Outlook 


EARLY everyone you talk with now- 

a-days is singing the business blues. 

Ask a man, ““How’s business?” and his 
answer more than likely will be, “There isn’t 
any.” 

Business has been hanging on the ropes 
for some months now. But old man depres- 
sion hasn’t been able to put over a knockout 
punch. Business is just a bit too sturdy for 
that. It can take it on the chin and come 
back for more. It always seems to have 
enough in reserve to “get the nod” when the 
final gong sounds, too. 

Business is getting ready to stage a come’ 
back. Underlying conditions are favorable. 
Confidence is returning. Money is plentiful 
and interest rates low. Commodity prices 
are down and inventories far below normal. 

Yes, the stage is all set for a rapid business 
recovery. But the speed with which it gets 
back to normal depends largely on business 
itself. Business men must quit working so 
hard at the job of worrying about how poor 
business is, and turn their entire energies to 
the task of making business good. 
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Orders aren't going to seek the salesman 
these next few months, but there will be an 
increasing amount of business for those who 
are willing to work hard for it. 


exo 


Information for Salesmen 


URNISHING distributors’ salesmen 

with ammunition to help them do a bet- 

ter job of selling is one of our most 
important jobs. Our field editors are always 
on the lookout for ideas and plans which may 
prove helpful to the men on the “firing 
line.” 

This issue should be of particular interest 
to salesmen. Practically every page is 
crammed full of sales material written from 
actual experience. “Facts About Air Com- 
pressors That Help Sell,” “How We Get 
Around the Price Argument in Selling 
Paint,” “Creative Selling Increased Our Busi- 
ness with Brick and Tile Plants,” and 
‘There’s a Knack to Telephone Selling,” are 
but a few of the features salesmen will find 
interesting. 

All of us can learn from the other fellow. 
Don’t pass up this chance to compare sales 
notes and perhaps pick up an idea or two 
you will find useful in your everyday work. 


e2n 


Make Use of the Slogan 


6c ISTRIBUTORS Serve Industry Eco- 
D nomically—Buy It from the Dis 
tributor.” This slogan was adopted 
some months ago by the merchandising com- 
mittee. A design was drawn up and its use 
was urged by manufacturers and distributors 
in their advertising and promotional ma- 
terial. 

While the slogan has been put to use by 
several manufacturers and distributors, the 
number is not nearly as imposing as it ought 
to be. 

Even if you have not subscribed to the 
merchandising campaign, you are welcome to 
the use of the slogan. In other words, it 
was adopted for the entire industry and all 
manufacturers and distributors of industrial 
supplies and equipment are urged to do their 
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parts in helping establish it throughout the 
trade. 

Let’s get the idea of buying it from the 
distributors across to industrial users as often 
as possible. One easy, effective way to do 
it is through use of the slogan. Cuts are 
available at cost from R. K. Hanson at Pitts- 
burgh. If you haven't yours as yet, better 
write for it immediately. 


eve 


Taking the Sting Out of Business 
Slumps 


HE industrial distributor is now in a 
most favorable position insofar as his 
relations with the manufacturer and user are 
concerned. Even those manufacturers who 
have leaned toward a policy of direct selling 
are finding that the distributor fills a real 
economic need. The same is true of users 
who, in the past, have favored a policy of 
buying direct rather than from distributors. 
This change in attitude on the part of 
manufacturers and users has been due very 
largely to business conditions. With pro- 
duction cut to a minimum, users have been 
forced to adopt a strict hand-to-mouth buy- 
ing policy. Items are being purchased only 
in sufficient quantities to take care of imme- 
diate needs. Users stocks are the lowest 
they have been in years. Thus, it is appar- 
ent, that the speediest of service is required. 
Few manufacturers, selling direct, can sup- 
ply this service. But the distributor can and 
is doing it. 

When you sum up the situation, the dis- 
tributor really takes some of the sting out 
of business slumps. He makes it possible for 
users to conserve their resources by clipping 
overhead costs, reducing warehouse expense, 
and keeping stocks on hand at a minimum. 
Likewise, the distributor enables manufac’ 
turers to keep down expenses by taking a 
good part of the selling load off their 
shoulders, relieving them of considerable 
clerical expense, delivery costs, and so on. 

Of course, the distributor serves users and 
manufacturers just as efficiently when busi- 
ness is booming as when it is in the dol- 
drums, but frequently it takes times such as 
these through which we are now passing, to 
convince them of the’ facts. 
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Why Not “Morning Practice” 
for Salesmenr 


For baseball clubs, ‘‘morning practice’’ wins 
pennants, for distributors, it will win more 


EVERAL YEARS AGO, when 
S the Cleveland American League 

baseball team was in the race 
for the pennant, Manager Tris 
Speaker issued orders for morning 
practice. Of course, the players did 
not think they needed it, but that year 
the Cleveland Indians became World 
Champions. 

It seems to me that industrial dis- 
tributors can profit by this experience 
of the Cleveland ball club by insti- 
tuting “morning practice” for their 
salesmen. 

“Morning practice” for the indus- 
trial supply salesman means prepara- 
tion and study. The average sales- 
man probably does not think he needs 
it any more than the baseball players 
did. However the opportunity in 
the industrial supply field for real 
salesmanship was never greater than 
it is today, and if the men who are 
now getting business for distributors 
don’t realize this, they will soon be 
supplanted by men with more knowl- 
edge of industrial supplies and more 
selling ability. 

In the campaign outlined in the 
report, “Your Committee Recom- 
mends” which has been started by 
the Joint Merchandising Committee 
of the Mill Supply Business, the first 
objective which has been stated 
is, “Manufacturers must have their 


business 


By ERNEST H. SMITH 





goods sold better and more exten- 
sively.” 

To reach this objective more and 
better selling ability is essential. In- 
stead of men with a strong right arm 
for carrying a heavy catalog and the 
ability to thumb over its pages 
quickly, the distributor needs real 
salesmen who can actually sell. 

The individual salesman, of course, 
is not entirely to blame. If the 
Cleveland Indians had not won the 
pennant, the individual players would 


10t have been blamed. Manager 
Speaker would have been held re- 
sponsible. By the same token, the 
industrial supply sales manager is 
largely to blame if his salesmen are 
not equipped with knowledge and the 
ability to sell. 

Sales managers should take the in- 
itiative and call their men together 
for “morning practice” at least one 
night each week. Group study and 
discussion will improve any sales 
force. 

If there is any industrial supply 
sales manager who considers the 
necessity for improvement urgent 
enough, we offer the suggestion that 
“actual morning practice” be given 
a trial. One of the largest and most 
successful automobile distributors in 
the middle west holds a sales meet- 
ing of his entire sales force every 
morning at 7:45. This meeting lasts 
until 8:30 and every man must attend. 

Just think what industrial dis- 
tributors could accomplish by hold- 
ing a meeting of this kind every 
morning. At such sessions, manu- 
facturers’ representatives could be 
given an opportunity to bring out 
special sales features, methods of sell- 
ing discussed, questions answered, 
pep talks arranged for, and the sales- 
men imbued with that old enthusiasm 
which brings home the bacon. 
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CYTCUCr 
YOU USE PIPE 


TONCAN IRON PIPE 


In water lines in buildings; steam and return lines in heating 
systems; process liquor lines in factories; high over head in 
mills and power plants, and buried deep in the acid water of 
mines;—wherever pipe is used, there Toncan Iron Pipe will 
last longer. 





Toncan is an alloy of highly refined Iron, Copper and Molyb- 
denum,—an alloy that has been rigidly tested and proved by 
the building trades and industry for its extreme resistance to 
rust and corrosion. 


So, wherever severe service says that only the best pipe is good 
enough—the Supply House that insists that Toncan Iron Pipe 
be used and is able to make delivery will be rendering a real 
service to its Customers—a service measurable in terms of 
lower pipe maintenance charges throughout the longer trouble- 
free life of this rust resisting pipe material. 
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<fUNCAN> 
—— IRON PIPE 









As Protection 


Ono: LYB-DEN-UM 
BLUE 


REPUBLIC STEEL CORPORATION 


GENERAL OFFICES =3R@= YOUNGSTOWN, OHIO 
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Up-to-the-minute news from the field 


about INDUSTRIAL DISTRIBUTORS 


and their salesmen 





Rogers Honored on 50th 
Anniversary with Company 


N September 16, 1930, at the 
() Hotel Statler in Buffalo, 150 

employees and officials of 
3eals, McCarthy and Rogers assem- 
bled to mark Charles P. Rogers’ 
golden anniversary with the company. 
Mr. Rogers is now head of this con- 
cern in which he started as handyman 
fifty years ago. It is remarkable that 
he has been with any other 
company. He became a member of 
the firm in 1900 and in 1918 he and 
Eugene J. McCarthy bought out the 
business and ran it as a partnership 
for 18 months. When the company 
was incorporated in 1919 Mr. Rogers 
was made vice-president. In April, 
1929, he was elected president. 

Mr. Rogers was presented with a 
watch at the dinner on September 
16. Edmond D. McCarthy, the 
firm’s secretary, made the presenta- 
tion speech. A. B. Paull, manager 


never 


oi purchases, was toastmaster, and 
speeches were made by Walter S. 
Doxsey of Cleveland, representing 
the Daily Metal Trade, organ of the 
iron and steel industry; George F. 
Evans, sales manager, who spoke for 
the directors; Alfred H. Stokes for 





Officers and employees of The Chase and Cooledge Company, Holyoke, Massa- 


chusetts. 


Left to right: William Lavey, Walter Worsnop, James Cobb, E. E. 


Bogart, Miss Newmann. W. E. Lindell, Miss Kegan, A. E. Montgomery, R. E. 


McCorkindale, and William Turner. 


the stockholders ; Melville A. Thorn- 
ton for the employees and J. Fred- 


erick Rogers, who introduced the 
toastmaster. Frank X. Bennett, who 


was to represent the board of man- 
agers, was unable to attend because 
ot illness. 
*k * * 
Tracy Company Sells Dayton 
Cog Belt Drive 

The Frank Tracy Company, New 
York, has recently added the Dayton 
cog belt drive to its line. 
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This attractive window showing at the 





Cleveland Tool and Supply Company is 


one of the displays that J. T. Slocomb Company, Providence, Rhode Island, is fea- 


turing among mill 


supply distributors. 


Hagerty Brothers Increases 
Lines and Personnel 

Hagerty Brothers Company, Pe- 
oria, Illinois, has recently established 
a salesman, R. F. Dunn, at Decatur, 
[llinois, to work the eastern part of 
the state. Mr. Dunn was formerly 
assistant purchasing agent of the 
A. E. Staley Manufacturing Com- 
pany, Decatur. Walter L. Weston 
of Quincy, Illinois, is now working 
the western part of the state for 
Hagerty Brothers. He was for- 
merly manager of a transport com- 
pany, transporting freight from Chi- 
cago and St. Louis into Quincy and 
other towns in that vicinity. 

Quite recently the company was 
appointed distributor for Gears and 
Forgings, Cleveland, to distribute its 
gears and speed reducers. Other new 
lines sold are the products of the Air 
Master Corporation and the Dodge 
D-V drives. 


*x* * * 
Addition to Alamo Plant at 
Corpus Christi 
A new machine shop with 13,000 
square feet of floor space has recently 
been added to the Corpus Christi 


piant of the Alamo Iron Works. A 
novel feature is a tunnel under the 
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Safeguard Automatic 
Liquid Level Gauge Navy Type Liquid 


The leadership of Pen- iia 
berthy Products is the 
inevitable result of years 
of conscientious effort to 
put better materials and 
a greater measure of 
skill in their manufac- 
ture. 


The highly satisfactory 
performance of Penber- 
thy Products creates re- 
peat business and good Screw Plunger Spring Compression 
will for the distributor = 9"*#*e “uP sleet 
who handles them. 
Penberthy Products are 
sold only through the 
jobbing trade. 





Gas Engine 
Lubricator 





mM 


en 
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Plain Compression 


Plain Brass 
Grease Cup 


Oil Cup 





Ejector, Syphon or Jet Pump 


PENBERTHY INJECTOR COMPANY 


“SIN 1886 DETROIT “WINDSOR.ONT. 
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TRUE BLUE- 


Produced by aiC 
the Distribi\u 


JONES manufactures three types of speed 
reducers—Herringbone—Worm and Spur Gear— 
in a wide range of standard ratios, to satisfactorily 
meet every speed reduction requirement. Brief 
descriptions of each type are given below. 


Jones . 


Gear Reducer | “' 
{Timken Equipped) 


An ideal right angle 
drive, occupying small floor 
space, designed primarily 
for use in connection with 
electric motors. The few 
moving parts are enclosed 
and rigidly supported bya 
substantial cast-iron hous 
ing protecting them from 
dust, -abrasives, moisture, 
etc. Simple in construc 
tion, positive in transmis 
sion of power, quiet, 
smooth even torque, and 
long-lived. Made in heavy, 
medium and lighter types. 

Carried in stock in 
standard ratios. 


Jor Spur Gear Reducer 


An enclosed spur gear drive designed for decreasing or stepping 
down speeds between electric motors and driven machines. Con- 
structed so that all moving parts operate under favorable condi- 
tions in an oil bath. Simple, compact, sturdy, quiet, oil-tight and 
efficient in operation. Made in a wide range of sizes and standard 
ratios. Prompt shipments from complete factory stocks. 




































Herringbone 
Reducer 


(Timken Equipped) 

A correctly designed, fully enclosed, self- 
contained, long-lasting drive, available in 
both single and double reduction types. In- 
expensive in installation, requiring no atten- 
tion except an occasional refilling of oil. 
Substantially built—the housings are sturdy 
and dust-proof and the gears are precision 
cut. A large stock of standard ratios carried 
at the factory for the convenience of dis- 
tributors. 








A JONES distributor is a protected distributor. The distributor “i 
line. He is part of the JONES selling organization. He is nt 
his customers are assured of every consideration. And JONES - 


May We Give You Details as 


W. A. JONES FOUNDRY 


4401 Roosevelt Rd. Gueeven, Ghusten teamioan Henan al 
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Company Which Believes in 
biutor and Supports Him 


_the Ideal Drives 


lo The Mill Supply Distributor is an important factor in the sales of JONES Speed Reduc- 
er | tion Drives. In order to simplify selling efforts JONES has provided adequate and helpful 


| sales information and engineering service to assist the distributor in handling inquiries and 
‘font sales. A special advertising plan will establish distributors in their territories. 


narily 
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be V -Belt 


| bya 


= Sheaves for Better Power 


isture, 
strut Transmission and Greater Profits 
nsmis 
quiet, 
, and 
1eavy, 
types. 
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The constantly growing demand for 
short center “V"-Belt drives provides a 
wide market for distributors selling 
JONES “V”-Belt sheaves. Quality mate- 
rials and exacting workmanship make 
these sheaves most efficient and smooth- 
running. They provide better “V"’-Belt 
transmission. 

Distributors selling JONES “V”-Belt 
sheaves are provided with a catalog for 
distribution among their customers on 
which their name is imprinted This cata- 
log is an aid in ordering “V"-Belt drives. 
You will profit selling JONES “V"-Belt 


sheaves. 


butor handling JONES products has more than a quality 
He is backed up by JONES engineering service and 
ONES distributors make real profits. 


Illustration of Assortment of V-Belt Sheaves 





;asito Our Distributor Policy? 


Y|\ & MACHINE COMPANY 


mast || General Power Traasmission Appliances Chicago, Illinois 
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G. L. Swindeman, vice-president and treasurer, discusses sales of welding equip- 


street connecting this building with 
the main plant which occupies the 
block across the street from it. This 
tunnel greatly facilitates the handling 
of materials from one plant to the 
other, permitting movement under 
cover without interference of traffic 
and bad weather. 

\ ramp leading from the street to 
the lower floor is another arrange- 
ment which permits the handling of 
materials into and from this shop by 
auto truck. 

H. L. Luckett, who has had 25 
years diversified shop experience is 
the shop superintendent. 


* es »& 


Mersick Has Champion Ball 
Team 

The base ball team of the C. S. 
Mersick and Company, New Haven, 
Connecticut, closed the season win- 
ning every game out of the six played 
with teams of other business houses 
in that section. 

* * * 
McLeod Folders on Business 
Improvement 

The folder, “How Far Can a 
Dog Run Into the Woods?” which 
the McLeod Companies, Greensboro, 
North Carolina, issued in August, 
commenting on the fact that business 
must eventually improve, brought 
forth some interesting and encourag- 
ing comments which were printed in 
the September folder. These monthly 
publications are well made-up on 
heavy paper or linen cloth. 


ment at the regular weekly sales meeting of The Union Supply Company, Toledo, O. 





Van Vechten and Son Sell 
Additional Line 


Van Vechten and Son, Incorpora- 
ted, New York, are now distributors 
for the M. S. E. preheated secondary 
exygen balanced draft control. 

* * * 
Van Denberg Supply Opens 
Mill Supply Department 

The Van Denberg Supply Com- 
pany, Rockford, Lllinois, is adding a 
mill supply department to its organi- 
zation, and will be glad to hear from 
manufacturers who are interested in 


having their products handled in the 
Rockford territory. 
Harry S. Van Denberg is presi- 
dent of the concern. 
7K * * 


New Field Representative for 
Smith-Courtney 

The Smith-Courtney Company, 
Richmond, Virginia, has recently em- 
ployed L. C. Wilson as field repre- 
sentative for machine tools and heavy 
machinery. 

This company is now handling the 
lines of the Metalweld Corporation, 
Philadelphia. 

k OK x 
George H. Hughes Explores 
Canada 

George H. Hughes, general man- 
ager, The Hughes Supply Company, 
Mansfield, Ohio, has just returned 
from a vacation trip into the extreme 
north of the Province of Ontario, 
Canada. He declares that a person 
does not know the real great north 
until he has penetrated to the remote 
Moose River, James Bay Country. 
With an Algonquin Indian as guide 
Mr. Hughes went by canoe into 
country that very few men have 
ever seen. 

* * * 
Remarkable Display at Ross- 
Willoughby Opening 

At the formal opening on Septem- 
ber 18, 19, and 20, of the new 
Springfield branch of The Ross- 
Willoughby Company, at 1310 \Vest 
Main Street, there were brought to- 








Harry P. Leu was on jury duty at Tampa when this picture was taken but just 

about everybody else in the Harry P. Leu organization was around, including the 

mascot. Mr. McCarthy, the manager, is in the midst of the four girls. This com- 
pany is located in Orlando, Florida. 
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>JANLE 


Safety Saws 


The only 100% 
SAFE portable 

electric 
saws 















Type No. CC7 


7” blade, maximum cutting 
capacity 2” 


Type No. CC9 
9" blade, maximum cutting 
capacity 3” (Base adjustable 
for bevel cuts) 


THE fastest cutting 
and most efficient 
portable electric saws 
on the market. 


Some of the features 
which appeal to every 
user are: The powerful 
Type No. CC12 motors, the strong aluminum alloy 
apt oneuiieaes housing, the heavy duty ball bearings, 
cutting capacity 4” the depth gauge which permits quick 
adjustment for depth of cut. 


The blade is positively guarded to pre- 
vent injury. Guard instantly covers the 
blade except when the trip is in contact 
with the work. 


Can be furnished with air motors for 
use where electric power is not available. 


Type No. CC16 


16” blade, maximum cutting capacity 6”. The only power 
hand saw on the market that will cut toa depth of 6 inches. 


THE STANLEY ELECTRIC TOOL COMPANY 


New Britain, Conn. 


Send for catalogs of the full line 
of Stanley Electric Tools 


New York, Philadelphia, Chicago, Detroit, Cincinnati, Kansas City, 
San Francisco, Los Angeles, Seattle, Montreal, Toronto 


STANLEY ELECTRIC TOOLS 


Sales Offices and Service Stations: 





BENCH GRINDERS 


HAMMERS 3 £°** — 
Ss SAFETY SAWS —_ CUTTING TOOLS AERIAL GRINDERS 
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low ON THE. 


The 1930-1931 Edition of the 


MILL SUPPLIES CATALOG @I 


A Buying Reference Built Exclusively for the Industry Di 





R. INDUSTRIAL DISTRIBUTOR, you now have This means that there will be a constantly increasing 


your copy of the 1930-1931 MILL SUPPLIES 
CATALOG & DIRECTORY. 
MILL SUPPLIES is glad to present this invaluable 
helper without a cent of cost to you, as an added serv- 
ice. It is further evidence that MILL SUPPLIES is 


constantly backing you and your salesmen in the hard 


demand for industrial supplies, equipment and tools, from 
the industrial user through you to the manufacturer. Such 
a ‘condition requires the presence, at your very elbow, of 
an authoritative and up-to-date buying reference book—if 
you are to act promptly on many of the orders and re- 
quests for information you will receive. And the 1930-1931 







MILL SUPPLIES CATALOG & DIRECTORY is at your 


very elbow, ready to respond to your every beck and call. 


That the CATALOG & DIRECTORY will be used day 


in and day out by industrial distributors in their buying 


battle for the business that rightfully belongs to you. 
These are days of keen selling competition—days when 
the man who is to get business must be thoroughly 
equipped for it—and the CATALOG & DIRECTORY 
is one piece of equipment that you will need day in and 
onlay if you are to stay abreast or ahead of the A r Special Request x 
= = When writing to manufac 
turers as a result of informa- 
tion secured in the MILL 
SUPPLIES CATALOG & 
DIRECTORY, be sure to 
mention the CATALOG & 
DIRECTORY. Please do 
this regardless of whether 
you secure the information 
in the Manufacturers’ Cata- 
log Section or the Directory 
Section. 


MILL SUPPLIIS 
and DIRIC 


Another Service to the Indusqal 


MILL SU 


THE MAGAZINE OF INDU§RL 
520 No. MichigafA\ 





You will agree that no more opportune time could 
have been selected for mailing the 1930-1931 MILL 
SUPPLIES CATALOG & DIRECTORY than the time 
that was chosen. Business is now on a definite pick-up, 
following a distressing lapse into the doldrums. From 
now on there will be a steady upward trend. 


The Directory Sections 


OSI, 
PONY NS 
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JOB. 


DIRECTORY 


stra Distributor 





th 





§ activities there is not the slightest doubt. 

m From every section, by word of mouth and 

h through the mail, have come expressions of 

f appreciation and approval on the part of distribu- 

it tors. The appearance and arrangement of the book, to- 
sh gether with the information contained therein, have met 
‘ universal and genuine approbation, while inclusion of the 
= Manufacturers’ Catalog Section—the outstanding new 
UL. feature of the publication—has struck a responsive chord. 
Ly You and your fellow industrial distributors undoubt- 
1g edly realize how valuable the manufacturers’ catalog ex- 


hibits will be to you. They will save you a world of time 
and effort, expense occasioned by writing, telephoning 
and telegraphing, and in some cases the loss of orders 
that might result did you not have complete buying 
information instantly available. Make frequent use of 
the information provided on these catalog pages. 

There is another reason for referring frequently to 
the manufacturers’ catalog pages, aside from the direct 
It is these 
manufacturers who have made possible the free issuance 


of the CATALOG & DIRECTORY to distributors. 


benefits you will receive from so doing. 





LIS CATALOG 
RICTORY 


idus§al Distributor provided by 


SUPPLIE 


INDUSRIAL DISTRIBUTION 








higajAve., Chicago 
























Had it not been for their support and cooperation, it 
would have been impossible for MILL SUPPLIES to 
have prepared and distributed this very complete book 
without cost to you. 


As you use the 1930-1931 MILL SUPPLIES CATA- 
LOG & DIRECTORY in your buying work during the 
year, you may see ways in which you believe the book 
can be improved in the next edition. If so, we will 
heartily appreciate receiving your suggestions. 

If there are any stock carrying industrial distributors who have 
by chance been overlooked in the distribution of this year’s book, 
we will be glad to provide them with copies on receipt of proper 
notification. 


Sample Manufacturers’ Catalog Pages 
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|gether unusually extensive displays 
‘of mill, mine, plumbing and railroad 
equipment and machinery. 

Assembled from manufacturers in 
|all sections of the country, the ex- 
| hibits attracted users of such equip- 
jment from all over central Ohio. 
| Factory representatives were present 
|'to demonstrate many of the machines 
ito be shown and Ross Willoughby 
|salesmen and officials were on duty 
ito explain the fine points of the 
various pieces of equipment. 






No mysteries, no high 
sounding names, just 
obviously Better Pipe 
Tools—with under- 
standable features 


You do not have to take the 
claims for ARMSTRONG 
BROS. Pipe Tools “on faith.” 
Their manufacture involves no 
secret processes, no mysterious 
materials. The features that have 
established them as the Better 
Pipe Tools are easily under- 
standable, obvious improve- 
ments that can be readily pointed 
out, that are acknowledged 
without question by intelligent 
tool buyers. 





ARMSTRONG BROS. Pipe Tools are made in generally accepted 
types. They are refinements of rather than departures from standard 
pipe tools. Each is an improved tool designed after careful tests of 
other types and makes. Each makes work easier, faster—does its job 

better. Together they comprise 


















Design of _ the most complete line of pipe 
ARMSTRONG tools made. They offer an unusual | = 
Solid Pipe sales opportunity for they sell | i 
Dies— Note : ° 
pee Me » le. themselves, give complete satisfac- | 
eatures. warm BacneD On tion and build repeat business. 
. ay | 


| W. C. Fiske, secretary and manager of 
'the mill supply department of W. S. 
| Nott Company, Minneapolis, Minnesota, 





Solid Dies and Stocks whose career with the organization cov- 
Vanadium Tool Adjustable Dies and Stocks jers a — of — 35 years. ae 
Steel Chasers Knife Blade Cutter Wheels company has recently become exclusive 


See P; Cc | distributor in its territory for Worthing- 
adel aes ipe Cutters \ton “Multi-V-drives,” and Goodyear 
work loose. Pipe Wrenches Emerald “Cord-V-belts.” 
Chain Pipe Wrenches 
Chain Pipe Vises ; 
Pipe Vises 


While some of the exhibits shown 
1. “Backed-Off’? Chasers — clearance 


cet aR crane 8 ARMSTRONG BROS. Pipe Tools were sent only for the 3-day opening 

2. Solid support behind cutter. are recognized by the Arm-and- ‘most of the material shown remains 

3. Correct cutting angle. Hammer Trade las a part of the increased stock the 

4. Ample chip clearance. Mark. : |company now is able to carry due to 
Write for Catalog TOOLS FRONG jits greater floor space. 


P-10 which de- The Charles A. Schieren Company, 
For compari- scribes the full line. 


New York, had an exhibit of leather 
son, here is ‘ * 
the design of ‘belting; and rubber belting, hose, 


>? 
a ae” =: ARMSTRONG BROS. TOOL CO. |packing, etc., were shown by the 





“The Tool Holder People” Pe. i : 
305 N. Francisco Ave, | CHICAGO, U.S.A. |Boston Woven Hose and Battery 


Company. Acidproof paints and high 
temperature cement were shown in 
an exhibit of the products of the 


Quigley Furnace Specialties Com- 

RM TRONG BROS pany, New York. 
Shovels, from the Conneaut Shovel 
@ (Company, Conneaut, Ohio; variable 
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Ao nrate Control. 


Vogt needle point valves provide exactness 
of regulation not to be equaled in any other 


type valve. They are recommended for 
high pressure and temperature service on any line 
where close control is essential. They are drop forged 
entirely of plain open 
hearth or stainless steel. 


Union bonnet, bolted 
bonnet, or screw bonnet O 
type all have removable 
or integral seats and Drop Forged 


range in size from %4 U 


mone. Needle Point 
Valves 























DALLAS 












Ask for copy 
of Catalog F6 


HENRY VOGT MACHINE CO. 


(Incorporated) 
LOUISVILLE, KY. 
NEW YORK CHICAGO CLEVELAND 


PHILADELPHIA 


Manufacturers of —Oil Refinery Equipment, Drop Forged Steel Valves and Fittings, Water Tube and Horizontal 
Return Tubular Boilers, Ice Making and Refrigerating Machinery, Heat Exchangers. 
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DIXON’S 
Graphite Products 


No other substance has such universal application in 
preventing power losses as graphite and its products. 


Dixon’s Flake Graphite alone, or blended with oil or 
grease prevents friction losses by producing dead 
smooth bearing surfaces. 


And Dixon’s Graphite Seal and Pipe Joint Compound 
eliminates loss of power in generation and transmis- 
sion by making absolutely tight threaded and gasket 
joints in cylinder heads, pipe lines, etc. Also Dixon’s 
Boiler Graphite, which keeps boiler tubes clear and 
free of scale. 

More than 100 years of experience in overcoming 
power losses by means of graphite is back of every 
ounce of Dixon’s Graphite Products. 


Write for Bulletin No. 16-C 


Joseph Dixon Crucible Company 
Jersey City, re N. J., U.S. A. 


Established 1827 


Flake Graphite 

Boiler Graphite 

Graphite Cup Grease 

Waterproof Graphite Grease 

Solid Belt Dressing 

Pipe Joint Compound (insoluble in water) 
Graphite Seal (insoluble in gas or oil) 
Graphite Motor Brushes 














speed transmissions made by the 
Reeves Pulley Company, Columbus, 
Indiana; belt lacing devices made 


| by the Clipper Belt Lacer Company, 


Grand Rapids; babbitt metals manu- 
factured by the Magnolia Metal 


| Company, New York, and renewal 
| fuses, products of the Pierec plant 


in Buffalo, also were among the 


| exhibits. 





| Sixteen-story Addition to Topping 


Brothers 


Topping Brothers is building a new 
16-story addition to its building at 159- 
161 Varick Street, New York City. Mr. 
A. Topping modestly assured the repre- 
sentative of Mill Supplies that there was 
nothing to say regarding it—“Just an 

addition, that’s all.” 


Moving machinery which was 


| shown in action included displays of 
| Humphreys pumping outfits for con- 
tractors’ use, Capital link belt silent 


chain drives for machinery, and 
Millers Falls electric drills and tools. 


| Other moving exhibits were a Reeves 
variable speed transmission, a Day- 


ton cog belt drive, an electric chain 


| hoist made by Robbins and Myers, a 
| gear exhibit by The Bond Foundry 
| and Machine Company, air com- 
| pressors and paint spray outfits 


by Hobart Brothers, Worthington 
pumps, Cater pipe threading ma- 


| chints and Delta file machines. 


Lupton steel storage and display 
cases and bins were seen in actual 


| service, the new plant having been 


equipped with materials furnished 
by this concern. 

In all, a total of 30 firms were rep- 
resented by exhibits. Harry Behr of 
The Boston Woven Hose and Belt- 
ing Company, was present with a 
complete line of mechanical rubber 
goods and samples of rubber from 
the latex or milk of the rubber tree to 
the finished product. Mr. Durham 








PRESENTING 
The New 


No. | Adjustable 
Driver. Net Weight 


HESE Universal Twins are real production tools— 

ruggedly constructed, light in weight, powerful in op- 

eration, easy to handle. They are designed for doing 
tedious jobs quickly and working in close quarters. The 
diameter of the body is small, and exterior surfaces are 
rounded to afford the operator easy grasp at any part. 


The screw driver is equipped with an adjustable friction 
clutch which drives the screw “‘flush’’ and releases imme- 
diately without danger of marring the screw head or the sur- 
rounding surface. This clutch can be conveniently set to 
any desired tension by means of the knurled thumb screw 
on the gear case. When necessary, bit can be given an addi- 
tional turn by operating this conveniently located clutch 
control which now, with the mere pressure of a finger, acts 
as a button. Clutch can be adjusted for driving various 


34’ Ball Bearing Electric Drill. Net Weight 
33%, Ibs.,..... bic : $36.00 


types and sizes of small screws and to compensate for the 
different conditions in driving into wood or metal. In addi- 
tion, this screw driver has the positive clutch which allows 
the spindle to remain idle for finding slot in screw. This 
positive clutch engages the bit when pressure is exerted. 


The drill is fitted with a three-jaw geared chuck of 34'’ 
capacity and has all the features found in Van Dorn Elec- 
tric Drills of larger size. Each tool has a Universal Motor 
with ball bearings on the armature shaft, and also on the 
spindle, and is equipped with a 3-conductor cable and at- 
tachment plug. Furnished for 110, 220 or 250 volts. 


Mail the coupon on the back of this page for further in- 
formation about the Van Dorn Universal Twins, and for 
the complete catalog of Van Dorn Portable Electric Tools. 


THE VAN DORN ELECTRIC TOOL CO. 


TOWSON, MARYLAND 








BENCH 
RILL STAND 
Increases the utility 
of the drill by con- 
verting it into a drill 
press. With a 6 to I 
leverage it speeds up 
drilling. The drill can 
be quickly and easily 
attached to or re- 
moved from the drill 








6” 
BENCH 
GRINDER 


For tool dressing, sharpening hand 


1/2 INCH This rusued grinder is easly portable 
welin  sxedpenclec ie sate 
E L E. i 7 R I : D R ] #3 L to bench. Grinders also available in 


7”’ and 10” sizes. 


HIS popular !/)-inch Electric Drill has a place in FLEX DISC GRINDER 
every factory and machine shop. Designed pri- Saves hand 


labor in sand- 
marily for general purpose drilling in maintenance m iss. atone, 
work. With the power, speed and weight just suited . > 25s a8 
to the needs of the millwright, plumber, electrician ; ings and in 
or repairman. And rugged enough to meet the de- work. Cen be 
: a + used with all 
mands of continuous production work as well. grades of sand. 
paper and emery. Avai 
able in two sizes 7’ 
an 


A powerful Van Dorn motor with ball-bearing 
armature and spindle thrust, and exceptionally sturdy 
construction throughout, assure many, many years 
of useful service. 


The Van Dorn Electric Tool Co. 


Towson, Maryland 


Please send me your catalog describing the complete Van Dorn 
line. | am particularly interested in the following 
. 


Universal Twins 3ench Grinder 
U5" Drill Flex Disc Grinder 


Bench Drill Stand 





OCTOBER, 1930 


MILL SUPPLIES 





of The Johns-Manville Company also 
had an elaborate display of asbestos 
products and samples of the products 
manufactured by this firm. 


* * * 


Topping Brothers Distributes 
New Line 

Topping Brothers is New York 

distributor for the Torchweld Equip- 

ment Company’s new welder. The 

special feature of this product is that 

gasoline is used instead of acetylene. 


The addition of this four-story building 


next to its present location gives the | 


Charles Bond Company a total floor 
space of 200,000 square feet. 


Charles Bond Company In- 
creases Space Occupied 


The Charles Bond Company, Phil- 
adelphia, has recently installed a 
new front in the adjoining two build- 
ings, 621 and 623 Arch Street, which 
the company purchased some time 
ago. The new front is of the mod- 
ern type, of plate glass and polished 
granite. 

The added space is to house the 
company’s rapidly growing gear de- 
partment, and also some of the 
executive offices and the accounting 
departments. 

* * x 
Sydnor Pump and Well 
Active in Drought Relief 


During the recent drought in the | 
southern part of the country, the | 


Sydnor Pump and Well Company, 
Kkichmond, Virginia, had a chance to 
show what speedy service can be 
given to users by manufacturers and 
distributors working together. 
When the Quantico United States 
Marine Barracks ran so short of 














On Baker Ice Machines 


| BRISTO SAFETY SET SCREWS 
All Over the World 


In every state in the Union, and 
in forty foreign countries, Baker 
Ice Machines are delivering de- 
pendable, reliable service to their 
users. 

Uninterrupted service is vitally 
important to economical ice pro- 
duction, and every part in an 
ice machine must be right. 





“The World Over” 


Baker Self-Contained Unit 
3aker Automatic Refrigeration 
in use in every state in the 
Union and in over forty foreign 
countries. 


BAKER ICE MACHINE CO.,, 
INC. 
OMAHA, U.S 














BAKER standardized on Bristo 
Safety Set Screws after their 
greater efficiency had been 
proved by performance. It is 
this factor alone which has in- 
fluenced leading manufacturers 
to standardize on BRISTOS. 


By testing various set screws in 
their own plant, they 

you will find—that the patented 
dovetailed flute design of the 
Bristo socket, assures a quicker, 
tighter set than is possible with 
any other set screw. 


The centripetal force (toward 
the center) imparted by the per- 
fect grip of wrench in socket, 
eliminates flaring, splitting, or 
rounding out of the socket—a 
common occurrence with set 
screws of hexagonal or square 
socket design. 


Yet Bristos cost no more than 
any other set screws. 


We will gladly send your cus- 
tomers samples of Bristo Safety 
Set Screws in the sizes you wish. 
Write Dept. H. 





THE “BRISTOL. COMPANY —” 
WATERBURY, CONN. 
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Service 


Stock 


The Buckeye Brass & Mfg. Co. 


The Home of Quality Bronzes Since 1900 


Cleveland, Ohio 


6410 Hawthorne Ave. 





You Can 
Offer Your Customers a Real 
BRONZE BAR SERVICE 
with 


BUCKEYE BRONZE BARS 


HERE are three grades — 154 
sizes—to select from to meet any 
cored or solid bar requirement. And 
there’s none of this irritating, expen- 
sive back ordering to worry about— 
all orders are filled the day they are 


received. 





OUR house can have this serv- 

ice to offer exclusively in your 
own territory. Write us today for in- 
formation on your rights as a Mill 
Supply Distributor on our exclusive 
sales plans. See our page 249 in MILL 
SUPPLIES CATALOG & DIREC- 


TORY for immediate information. 





Finished 


Bushings 






water that they had to give a fur- 
lough to 700 marines, the Sydnor 
organization recommended the instal- 
lation of a Pomona turbine pump in 
one of their wells. Within six days 
the pump had been assembled at the 
Pomona factory and put in perform- 
ance at Quantico. This same service 
was duplicated for the town of Front 
Koyal, Virginia, a few days later. 





E. E. Trieber, manager of The McKaig 
Supplies, Foundry and Machine Works, 
Cumberland, Maryland. 


Distributors Say Fall Shows 
Business Improvement 


The J. E. Dilworth Company, 
Memphis, ‘Tennessee, writes that 
there is business to be had by plug- 
ging, and that, so far, 1930 is ahead 
of the same period in 1929. The 
Dempster Mill Manufacturing Com- 
pany, Sioux Falls, South Dakota, 
says that its water supply business 
has been exceptionally good due to 
the unusual drought. 

An improvement, especially in the 





W. C. Knotek, purchasing agent, and 
one of the Rom’s at The Robert Rom 
Company, Milwaukee, Wisconsin. There 
are four or five Rom’s in the company. 
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TUNGSTEN STEEL | 
FOR 
HAND OR POWER / 




















RED STREAK 


HACK SAWS WITH THE RED END OR RED BACK 
RERUNS SN Re 


\ HIGH SPEED STEEL | 
FOR HAND 
. use 
hg ee 





THE BLADE 
/ WITH THE 


‘RED BACK 


— \ HIGH SPEED STEEL 
> FOR POWER 


THE BLADE \ \. MACHINES 
/ WITH THE = ; 


‘RED BACK 


/ 








HERE ARE HACK SAWS 
YOU CAN SELL FASTER 


Known quality and performance are factors which have 
made RED STREAK HACK SAW BLADES §sales 
leaders wherever efficient metal cutting is essential. Through 
extensive nation-wide publicity and sales plan, SIMONDS 
RED STREAKS ---- the blades with the brilliant RED 
ENDS trade mark or the High Speed Steel blades with 
the distinctive BACK OF RED, are known to most hack 
saw users. 

Supply dealers should be in a position to cash-in on these fast 
selling tools. Stock Red Streaks and you sell hack saw blades. 


SIMONDS 


SAW and STEEL CO. 


“The Hack Saw Makers’ 
Established 1832 FITCHBURG, MASS. 
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To 
Reduce 
the 
Cost of 


Production Maintenance 
We Offer the Services of the 








Bond Engineer 


In large plants, and small; in scores of different | 
industries throughout the country, the Bond 
Engineer is studying and analyzing production 
problems. His job is to effect savings in the pur- | 
chase of truck caster and power transmission | 
equipment. His work is Bond’s answer to the | 
condition in hundreds of plants where truck cast- | 
ers and equipment for power shaft lines are 
bought to “fit” but not always to “fit the job.” 


If you face a problem of high maintenance cost 
in your materials handling equipment; if you want 
to add to the “Net Profit” column of your busi- 
ness statement,—Accept the Services of the Bond 





Engineer—without putting him on the payroll. 


Have a copy of the Bond Truck Caster 
and Power Transmission Catalogs on file. A 
request will bring you both. 


Bond Improved 
Double Ball Race 
Swivel Type Caster 
(patented ). 





Boudry & Machine Company 


Manheim, Lance. Co., Pa. 


Phila. Office: 617 Arch St. N. Y. Office: 256 Broadway 
Chicago Office: 39 S. Clinton St. 





industrials, is noted by Seehausen 
Wehrs and Company, Chicago. From 
opposite ends of the country, the 
Schwabacher Hardware Company, 
Seattle, and the Davis Hardware 
Company, Gardner, Massachusetts, 
come encouraging reports that busi- 
ness is starting up again. 

Woodbury & Wheeler Company, 
Portland, Oregon, writes that busi- 
ness has picked up appreciably in 
September. 

The Hughes Supply Company, 
Mansfield, Ohio, also finds Septem- 
ber business averaging up very well 
with business of a year ago and that 
factory repairs in preparation for the 
winter are far more active than a 
year ago. 





— 





A. C. Blaisdell, secretary of The Queen 


City Supply Company, Cincinnati, at 
the Omaha Country Club at Omaha, 
Nebraska. 


O. A. Lear with Woodbury 
and Wheeler 

©. A. Lear, formerly with Schwa- 
bacher Hardware Company, Seattle, 
is now representing Woodbury and 
Wheeler Company, Portland, Oregon, 
in eastern Oregon and Washington, 
making his headquarters in Pendle- 


| ton. Mr. Lear’s territory includes 
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Water-works 
installation 


FRo M 


2 GOULDS PUMPS, Inc. 
AUR ORNIA 
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EVERY INDUSTRY 


/ the oil fields of the Southwest and Pennsylvania, in the mines 
of Colorado and Michigan, on the sugar plantations of Panama 
and Porto Rico, in the power plants of New York and Washing- 
ton, in the manufacturing plants and textile mills—in fact, in every 
industry everywhere you will find Goulds pumps serving unfailingly. 


Regardless of the service—viscosity of fluid, head, capacity, 
motive power—regardless of the locality, you will find a Goulds 


representative near you who can supply a pump exactly suited to 
your particular requirements. 


In its 82 years of fine pump making, Goulds has built up the most 
complete line of pumps in the country—and unsurpassed designing, 
research, manufacturing, and distribution facilities. 


For Bulletin 200—Selection Charts for Single-Stage Pumps, or 
Bulletin 201—Selection Charts for Multi-Stage Pumps, or for 
complete information concerning the profit possibilities of the Goulds 


line, write the Goulds representative in your city, the nearest branch, 
or the main office. 


Seneca Falls, New York 





Branches: 
HOUSTON, 1902 2nd “PHILADELPHIA, 111 *TULSA, 213 E. Archer 
National Bank Bldg. North Third St. Street 
*CHICAGO, 12-14 So. *BOSTON, 194 Con- CLEVELAND, Union 
Clinton St. gress St. Trust Bldg. 
*NEW York, 16 Murray PITTSBURGH, 636 ATLANTA, Citizens & 
St., 19 Park Place Henry W. Oliver Bldg. So. Bank Bldg. 





*Branch Warehouses Representatives in all Principal Cities 








Power-plant 
installation 
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V ivid, sensitive alertness 
is, in fact, the inescapable 
price of neers in our new 


business world”. 
DR. JULIUS KLEIN, 
Asst. Secretary of Commerce 


No alert engineer or executive of a business that 
depends on engineering would willingly miss an op- 
portunity to see the newest and best methods em- 
ployed by others in his industry. 


If the most vividly alert were to devote an entire 
year to continuous travel, they would see only a 
small portion of the products displayed here. 


But you can in one short week or less see every type 
of equipment exhibited and talk to engineers who 
know what it can do. 


Over 450 exhibits and between 1500 and 2000 engi- 
neering specialists at your service for free consulta- 
tion—at this great National Institution. 


No wonder that alert engineers and executives from 
every State and from the far corners of the world 
attend year after year. Don’t miss it! 


9TH NATIONAL EXPOSITION 
* POWER-*: 
MECHANICAL 
ENGINEERING 


GRAND CENTRAL PALACE NY 





December 1 to 6, Grand Central Palace, New York 


Management International Exposition Company 





Pendleton, La Grande, Baker, Lew- 
iston, Walla Walla, Pullman, Pasco 
and intermediate points. 


x 2 = 


Stacy Supply Takes on 
Graton and Knight Line 


E. S. Stacy Supply Company, 
Springfield, Massachusetts, has taken 
on the line of leather and rubber 
products manufactured by the Graton 
and — Company. 








fe 


| Partial view of the group of warehouse 

| buildings used by W. J. Holliday and 

| Company, prominent Indianapolis dis- 
tributors. 


_— - - a ——————— 


| Clapp and Treat Remodel 
The Clapp and Treat Company, 
| Hartford, Connecticut, has remod- 
eled its retail store. All shelves, dis- 
play cases, and lighting fixtures have 
been torn out and replaced by the 
latest equipment of this kind. 





F. J. Young, secretary-treasurer of the 
| Lake Shore Machinery Company, Mus- 
| kegon, Michigan. 


| Beg Your Pardon 
| 


J. Boyd Coates is still associated 
with Coates and Rainear, Philadel- 
phia. In an item telling of his 
appointment as direct factory repre- 
sentative of the New Process Twist 
Drill Company in the Eastern Penn- 
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A REAL MAINTENANCE SET 


BONNEY 
HEAVY DUTY SET 


of *C.V. (Chrome Vanadium) Wrenches 
] 


















FVERY FACTORY, machine shop, industrial 

plant, etc., should have this set in their main- 
tenance department. It is especially designed for 
extremely hard service. The use of Chrome Vana- 
dium makes the wrenches light in weight, but with 
unbreakable strength. 


This set contains 10 sockets of sizes from 15/16" 
to 1-5/8" openings, except 1-3/16"and 1-5/16'—a 
ratchet handle, a short extension, a long extension 
and sliding T handle. Each set is packed in a sub- 
stantial black enameled carrying case. 


The leading Jobbers carry these wrenches in stock 





“CV is a Bonney = BONNEY FORGE & TOOL WORKS Chrome 


trademark 


registered in ALLENTOWN, PA. Vanadiom 
the U. S. Patent Makers of Special Service Wrenches of Chrome Vanadium, Carbon registered 
Office Steel Drop Forged Wrenches, Pipe Wrenches, and Drop Forgings August 11, 1925 


Patents Pending 
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Dollar Makers 


“HALLOWELL” Steel Work-Benches 
“HALLOWELL” Steel Work-Tables 
“HALLOWELL” Steel Work-Benches, 
Semi-Portable 
“HALLOWELL” Steel-Wood Work-Benches 
“HALLOWELL” Steel-Wood Work-Tables 
“HALLOWELL” Steel Bench Drawers 
“HALLOWELL” Steel Chairs and Stools 
“HALLOWELL” Foremen’s Desks 
“HALLOWELL” Steel Shop-Furniture 
“HALLOWELL” Steel Floor Trucks 
“*HALLOWELL?” Steel Lift-Truck Platforms 
“UNBRAKO” Hollow Set Screws 
“UNBRAKO” Socket Head Cap Screws 
“UNBRAKO” Stripper Bolts 
“UNBRAKO” Pipe Plugs 


Power Transmission Appliances 











Look . Pick ‘ Write 





Patented 
Patents Pending 


THE “HALLOWELL” WORK-BENCH OF STEEL 


Its great popularity has made the “Hallowell” a real Dollar 
Maker for those who handle it. 


Today, as you know, it must be steel to be in step with 
modern equipment, and the ‘Hallowell’ therefore, steel 
throughout, and so attractive to look upon that it tones up 
the whole place, quite naturally has become a very ready and 
profitable seller. And we carry 1368 different sizes and 
combinations of “Hallowell” Bench Equipment in stock— 


THAT’S SERVICE. 


To help our Distributors land 
the Order, our men never miss 
a chance to work with theirs— 
THAT’S CO-OPERATION. 











‘STANL “RD PRESSED STEEL CO. 


BRANCHES BRANCHES 
STON W N J 
CHICAGO JENKINTO » PENNA. SAN FRANCISCO 
DETROIT BOX 519 sT.Lovuis 











sylvania territory, which appeared in 
the September issue of Mitt Sup- 
PLIES, it was reported in error that 
Mr. Coates was no longer with 
Coates and Rainear. 
* * * 
George Puchta Returns 
from Trip 


George Puchta, president of The 
(Jueen City Supply Company, Cincin- 
nati, has just returned from a trip 
to California. He came back through 
the Panama Canal. Mr. Puchta was 
away about five weeks. 








H. S. St. George, manager of the mill 
supply department of Shadbolt and Boyd 
Company, Milwaukee, is at the left in 
this picture. Next to him are H. C. 
Norman, sales manager, and F. Pletch, 

buyer for the mill supply department. 


Lewis Makes New Con- 
nections 
Effective August 1, T. L. Lewis 
has resigned as general manager of 
sales for the A. M. Byers Company, 
Pittsburgh. He will be associated 
with the Norvell-Wilder Supply 
Company, Beaumont, Texas. He 
had been connected with the Byers 
company for 18 years—as_ sales 
manager for 12 years. 






, 


L. E. Kellow, assistant treasurer; T. E. 
Hazell, president. and R. E. P. Yoder, 
secretary-treasurer—all of William H. 
Taylor and Company, Incorporated, 
Allentown, Pennsylvania. 


W. S. Nott Company Issues 
Catalog 

The W. S. Nott Company, Min- 

neapolis, announces the publication of 

its new hand iuggage catalog, number 

31, entitled “Better Luggage is Nott 
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POWER gripsa shaft; twisting torque racks wheel and lever; 
disruptive stresses tug at machines. Holding them to steady 
production isa Hollow Screw—steeled to the task. ALLEN 
has made it what it is, and initiates the standards of what it 
will be. Research, test, dynamic development —continuous ! 
Distributing through mill supply Jobbers for 20 years. 


~. THE ALLEN MEG. COMPAN 


Harrrorn, Conn. U.$4$.A. 


% 
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When you sell your 
customers LAY 
BROOMS you are 
“broom wise”—build- 
ing profitable volume 
sales. 


All our broom corn is 
specially treated — dyed 
first —then bleached. 
Every LAY BROOM is 


an honest value. 


The manufacturers of “America’s Leading In- 
dustrial Broom” stand behind the distributor 
100%. . . . Fifty years in the broom busi- 
ness is your guarantee of quality in LAY 
BROOMS. In our new home at Portland, 
Ind., modern production methods reduce costs 
and make it possible for us to fill carload 
orders promptly. Write for details of our 
distributor plan. 


AY 


- JOSEPH LAY CO 


PORTLAND IND. 


BROOMS 


oo oe 








| agent, 
| City, 
| for 


Made.” It comprises a complete line 
of brief and sample cases, special 
cases, gun cases and tool kit bags 
as well as an up-to-date line of ladies’ 
suit cases and men’s gladstones, hand 
bags and suit cases. 





This is part of the hustling bunch that 
makes things hum at the Neill-La-Vielle 
Supply Company, Louisville, Kentucky: 
William Mivelaz, J. L. Pratt, W. R. R. 


LaVielle, Jr., “Bud” Young, and John- 


nie Hart. 


Blackstone Vice-President of 
J. E. Dilworth 


E. C. Blackstone has been elected 
vice-president of J. E. Dilworth 
Company, Incorporated, Memphis, 
Tennessee. Miss M. L. Coleman is 
the new secretary. 


* * * 


Phelps Is Sales Agent for 
Leavitt Machine 

Charles C. Phelps, manufacturers’ 

11 Park Place, New York 


has been appointed sales agent 
and 
by the Leavitt 
Massa- 


Metropolitan New York 
northern New Jersey, 


Machine Company, Orange, 


4 








o Schroff has been employed by the 
| A. P. Dienst Company, Incorporated, 
| New York, for 45 years and he can still 
| show the rest of the boys a few tricks 
about lifting heavy hardware. 
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{in the Whitehead Factory} 


ERE is the latest addition to our Fire Hose Depart- 
* ment, where Long Life Underwriters’ Fire Hose, Fac- 
tory Mutual Fire Hose, and other grades of cotton-jack- 
eted hose are made. 





An absolutely modern layout, clean, light and spacious, 
necessary for the exacting production of the finest which 
up-to-date machinery and experienced hands can assemble. 


Write for Samples of Whitehead 
Underwriters Fire Hose! 


; Whitehead Products 
Whitehead Products Belting (Conveyor & Transmission) 
Mill Hose—Oil Hose — (Suction & —Steam Hose — Air Hose — Water 


Discharge )—Tubing—Sheet Packings Hose—Suction Hose—Creamery Hose 
—Washers & Valves—Diaphragms— | | | i | 1) —Fire Hose (Underwriters) — Sand 4 








Dredging Sleeves—Moulded Goods. Blast Hose. 














The Whitehead Bros.Rubber Go. ; 


“MECHANICAL RUBBER GOODS, SINCE 1875 | 
—_— Trenton,New Jersey | <a 
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DISTINGUISHED 
SER VICE 


HE distinguished service being 

rendered by WEB drills, ream- 
ers and cutters is gaining new ac- 
counts for Whitman & Barnes dis- 
tributors. 





Distributors in unassigned territory 
will find a distinct advantage in being 
identified with such outstanding leader- 
ship as reflected by the development of 
Hercules Major drills for high man- 
ganese steel and the new Blue Diamond 
high speed drill for small high produc- 
tion work. 





chusetts, to handle the Dexter valve 
reseating machine for globe, gate and 
pump valves. 


x « ” 
| Glasow Takes on Lewis Line 
| The Gilbert Glasow Company, 


Los Angeles, has recently been ap- 
pointed California distributors for 


the “Multitrip” boxes and_ trucks 
manufactured by the G. B. Lewis 
| Company, Watertown, Wisconsin. 





Blue Diamond | 

High Speed Drills 
sizes Ys to % | 

in. and wire sizes | 


Correspondence regarding a franchise invited 


from distributors organized to render efficient 





tool and sales service. 





Hercules Major Drill 


Manganese Steel on New York 
a production basis. 


Why DART 


UNIONS are 
Easy to Sell 


Show one to any experienced power 
plant engineer or buyer,—or explain the 
principle with an illustration. 


Two bronze seats—both of them bronze, 
mind you—machined for perfect fit and 
forced into position to stay, and remain 
leakproof, are bound to arouse the enthu- 
siasm of any keen customer or prospec- 
tive customer. Add to this outstanding 
characteristic of the DART line, the 
heavy malleable nuts and pipe-ends that 
do not crack, and you have a great item 
to talk about. 


TEES _ UNIONS 


(Screwed 


Providence, R. 


Sales Agents: 
The Fairbanks Company, New York, 
and at all Branches. 


to No. 60. 


WHITMAN @ BARNES 


or drilling High ine 
Picea Bene DETROIT 


Makers of fine tools for 76 years 


omeomaTeo 


Chicago 





Think of this Guarantee 
If one of our unions should 
prove defective in material or 
workmanship, we'll supply two 


of the 
free. 
100 per cent 
line? DART unions are made 
in every desirable size for in- 
dustrial use. 
our catalog 
terms. 


_ ELLS 


same size absolutely 


Flanged 


E. M. DART MANUFACTURING CO. 


1. 


Canadian Factory: 


Dart Union Company, Ltd., To- 
ronto, Canada, 


Isn’t that backing up the | 
quality of our | 


Write today for | 
and distributor | 


Russell Raimbow, service manager, and 
A. C. Kennen, secretary, of the Wheel- 
ing Machine Products Company, Wheel- 
ing, West Virginia. 
Jurgens in New Building 
About September 1, A. P. Jurgens 
Company, St. Paul, expects to move 
into a new building which is being 
built at 726 Raymond Avenue on the 
site of the old building which the 
organization formerly occupied. Dur- 
| ing the building, temporary quarters 
have been used. 








Hayes Treadway, on the right, was 
thinking about going on his vacation 
down in Kentucky when Ben Pierson 
| joined him in front of Samuel Harris 
| and Company, Chicago, recently, and 
stopped long enough to tell the pho- 


tographer about a big order which he 
\ had just taken. 
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If this Hous: ever 
Breaks or Distorts 
we will replace it Free 









THE RIDGE TOOL Co./ 
SEYRIA. | 





DO YOU SELL TO “TOOL BULLIES’? 








i? you have among your cus- 
tomers a lot of these mechan- 
ics who are “hard guys” when it 
comes to tools,this RIEZ3(D Pipe 
Wrench will give you a firm an- 
swer for them. It’s the original 
tough pipe wrench. They can’t 
break or distort the housing, and 
the hook jaw will take all the pun- 
ishment they give it and never 
lose its temper. Same for the 
powerful I-Beam handle with its 
handy hang-up hole in the end. 


And it'll keep them good na- 
tured by the way it works. The 


x 4 
| > 
® 
Ra 
3 
> 
= 
U 
mi 
y 4 
S) 


rd 





THIS WRENCH WANTS TO MEET YOU 





adjusting nut in open housing 
turns easily in all sizes. The jaws 
bite onto the pipe or let go in- 
stantly. No slipping, and they 
simply can’t lock it on. And 
there’s an accurate pipe scale on 
the jaw so they can set it for pipes 
hard to reach. They can bully 
this wrench all they please. The 
RiGeaXxtD likes it. 

You'll find it profitable to join 
the nearly 2,000 Jobbers who are 
doing an active business in these 
wrenches. 





There are also 
RIPaID Super- 
Wrenches for big 
pipe RIBAID Pipe 
Cutters with the 
renewable “Blue 


Ridge’ blade, 
RIfRID Vises 


THE RIDGE TOOL CO., Dept. MS, ELYRIA, OHIO at 
with no-mar jaws 


and the new 
RifaID Die 
Stock with its new 
type chasers and 
work holder. 


yr tre TOOLS 
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| East Akron Hardware Makes 
‘“*RAHMANN’? print 
' The East Akron Hardware Com- 
pany, Akron, Ohio, has recently put 
LEATHER BELTING "2 sin 
and is adding a basement and one 
story on the rear of the building. 


Selling and satisfying and building up an enviable reputation— 
that’s all that any belt need do. And that’s what Rahmann Leather 
Belting has been doing for over thirty years. It sells well because 
it satisfies. It satisfies because it is as good a belt as can be built; 
and because Rahmann service is always prompt and ready when 
repairs are needed or when transmission 
problems must be solved. If you are a dis- 
tributor on the lookout for a line of selling, 
satisfying products, write today to George 
Rahmann & Co., and let us tell you how our 
selling plan will help increase your business. 


Geo. Rahmann & Co. 


Manufacturers 


31 Spruce Street New York, N. Y. T.H. Plata, buyer for the Flack-Pennell 


Company, Saginaw, Michigan, was the 
Newark Syracuse only one around: when the MILL SUP- 
PLIES representative called. 





Easson Now with Hansen 
and Yorke 


k. L. Easson, formerly purchasing 
agent for the Ohio Automatic 


| Sprinkler Company, is now with the 
| Hansen and Yorke Company, Incor- 
| porated, New York. 


SELLING TIPS FOR DISTRIBUTORS. ™ 





| 

| 

— — | 
| 








a {Th 
Geof Set 
_ Drill Press Vise 
mr’ A ey Vise Width Open Wet. List 
seme No. | Jaw In. Lbs. _ Price 
1D 31, 31, 12% $12.00 
»1) 5 Bi, 23 16.00 





Discount to Distributors | 


Eliminates Special and Costly Jig Features 
Increases Production 





There is a big field for this type of vise. It adapts itself to odd The George F. Smith Company, St. 
: - .- hold oid > angle Louis, Missouri, surely goes in for big 
shaped work, holding it rigid at any angle. stuff, as this photograph will testify. 
The V-shaped slot in the movable jaw provides for positive lock- The organization specializes in concrete 


mixers, hoists, tractors, conveyors, and 
| so forth, and carries all the accessories 
| that fit in. The company salesmen work 


ing of vertical work. 


Distributors’ Salesmen | entirely on leads and can point to equip- 
You can greatly increase your sales pushing drill ment sold by them on a large number of 
press vises. Mention them as you make your building jobs in St. Louis as well as out 


calls and watch your weekly sales figures go up. in the territory. 


The Yost Sales Policy gives you full protection and is backed up with the ee catia 
’ “Make Good Guarantee” of | Goettge With Hardware and 
“A YOST VISE MUST MAKE GOOD OR YOST DOES” Supply 


VISE _ ° E. V. Goettge came to The Hard- 
YOST MFG, CO., = Meadville, Pa. ware ana’Supply Company, Akron 


Ohic, on September 1, to travel out 
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—built in any capacity and to suit any specifi- 
cations. Can be furnished in either overhead 
or underhung type. 


—these cranes are constructed with built-up. . r 


structural end frames. All holes are drilled and. % 
fitted, not punched, eliminating the chanky, of 
sloppiness developing. 


—all wheels run on Timken Tapered Roller Bair 
ings (two to each wheel), which are supported 
on large steel axles. These bearings, being 
tapered in design, absorb all tadial load and 
end thrust, and allow the crane to be Rape 
along the runways with 4 
effort re ued. for cr. 
plain rol 


—a squaring 
to one wi 
sien 


North 
5 Ss 





CHAIN HOISTS—TROLLEYS—TRAVELING CRANES 
—JIB CRANES—LOW HEAD ROOM TROLLEY 
HOISTS—TWIN HOOK HOISTS—HAND WINCHES, Ete. 


You can secure WRIGHT Equipment from your Jobber 
WRITE FOR NEW CATALOG 


WRIGHT MANUFACTURING COMPANY %, 
BRIDGEPORT, CONNECTICUT. ; 
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! 


of the company’s Massillon branch. 


| Formerly he had been with Pierce, 
MYERS WATER SYSTEMS Butler and Pierce for 13 years. 
or 










** «= 

A thoroughly dependable line of shallow and deep ‘ 
well water systems for homes, farms, public and American Hardware Stores 
private buildings and institutions. Styles for shallow Handling New Lines 


or deep wells. Capacities up to ten thousand gallons 
per hour. Operation by hand, wind, engine or 
motor. The Myers Trademark is your warranty for 
dependability. 


DUMPS — WATER SYSTEMS — HAY Ti — DOOR HANGE! 


The American Hardware Stores. 
| Incorporated, Bridgeport, Connecti- 
| cut, is now distributor for American 
| pulleys and the Greenfield line of 


| taps and dies. 













Fig. 2510 


These representatives of the Asheville 
Supply and Foundry Company, Ashe- 
ville, North Carolina, are, from left to 
right: Wade Goldsmith, buyer; H. C. 
Mills, salesman; J. L. Kirkpatrick, ac- 
countant, and R. D. Hildebrand, vice- 


Positive self-lubrication, housed working 
parts, improved bearings and gears, extra 
large valves, unrestricted water ways, in- 
creased volume, complete automatic con- 
trol, lower maintenance costs are Myers 


features. president and sales manager. At the ex- 
Ask for catalog and information. treme right is E. H. Burgess, repre- 


sentative of the Penberthy Injector Co. 
THE F. E. MYERS & BRO. CO. 


ASHLAND, OHIO Pn ne ee A ee eee et 
PUMPS . WATER SYSTEMS . HAY TOOLS . DOOR HANGERS 
Frank R. Ellis Dead 


} 

’ | Frank R. Ellis recently retired 
| president of the Shadbolt and Boyd 
| Iron Company, Milwaukee, was 

1 930 | fatally injured by an automobile on 
| September 5 and died the following 
day. He was 85 years old and had 


Fig. 2511 




















pr deca ceuagacegllnncrt | been associated with the company for 
FLEXIBLE SHAFTS AND EQUIPMENTS 55 years. 
The World’s Largest Exclusive Builders 
* * * 
Type % to 2-H.P. Type Type 
Yy-H.P. Vertical MS—i4-H.P. RE-M4—%-H.P. ° 

wre cm ae - ’ New White Star Catalog 

The White Star Company, Wich- 
ita, Kansas, has recently issued a 
| new catalog, containing 129 pages. 
| The book is 11'% inches by 8% 
inches. 














Ty, 
M6-C—14-H.P. Mo—%es “HP. MPS eH. P. 
| 


i 


We build many attachments for these machines fitting into hundreds of operations 
and many more types of equipments, capacities from Yg to 2 h. p. Send for catalog. 





Manufactured by Home of the Briggs-Weaver Machinery 


N. A. STRAND —_ =. Company, 307-313 North Market Street, 


6001-5009 NORTH LINCOLN STREET - - - CHICAGO Dallas, Texas. 








UM 
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If You Want An Unbiased Opinion 
—Ask Mr. Almand 


Maybe you are a mill supply man looking for a 
good, profitable, fast-selling line. 





Naturally, we would recommend the Thermoid Line. 


But if you want an unprejudiced opinion, ask 
Mr. J. R. Almand, Manager City Department of 
Beck & Gregg Hardware Co., Atlanta. Or read 
this letter which he wrote us not so long ago. 


*““We have been handling Thermoid Belts for the past six 
years,”’ writes Mr. Almand ‘‘and in this time have sold 
thousands of feet to the different consumers and we have 
never had a single foot of Thermoid Belt to go bad. In 
other words, we have never had a request that we replace 
’ or make an adjustment on your line of belting, and we 
consider this one of the biggest factors in our belt sales, 


















**Your belt is being used under almost every con- 
ceivable condition and we find it stands up 
better than any belt we have ever handled 
in our experience as a hard were con- 
cern,and wecan unhesitatingly 
~ecommend it to anyone 
who is interested in 
the purchase of 
belting, where 
long life and 
service are ex- 
pected. 


“We are always glad to 
recommend a high-grade arti- 
cle,such as your belt toany of our 
competitors or to the consumers, 
and we only wish that we could get all of 
our lines to stand up and perform as satis- 
factorily as your line of belting has done.”’ 


May we send you our latest catalog ? 


Just clip the coupon 
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THERMOID RUBBER COMPANY - Factories and Main Offices - TRENTON, NEW JERSEY 
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PREFERRED 
*KHEILET* 


REGISTERED TRADE MARK 


SPECIALTIES 
Gas = Oil == Air 
Steam = Water 


Kieley Non-Return Valves, Float 
and Altitude Valves, High Pressure 
Cast Steel Pilot Valves, Regulators, 


~ 





Traps, Separators are among the 
items in the complete Kieley Line 
that are ordered and reordered for 
their Quality and Simplicity. 
Investigate the unlimited possi- 


bilities in your territory for the use 
Special “98” 
Pressure Reducing 


Valve. It Means Orders For You 


of Kieley Specialties. 


i 
E. 
L 
E. 
Y 








ieley & Mueller, Inc. 


34 WEST 13th ST., N. Y. CITY 














COOPERATION 








The makers of Parker Vises are doing their 
utmost—both in producing a particularly fine 
line of vises and in telling the various mem- 
bers of plant personnel of their merits .. . 
also to cooperate with jobbers’ salesmen in 
making it easier to get Parker Vises in the 
shop. Parker Vises have a long established 
reputation for fine performance. 7 Points of 
Superior Construction give Parker Vises extra 
stamina for hard service. 


The Parker Swivel 

Base Vise gives per- 

fect satisfaction on 
any job 


3P_Ly, 
& Se 


PARKER VISES &@ 


THE CHARLES PARKER CO., Master Vise Makers 


MERIDEN, CONN., U.S. A. NEW YORK SALESROOM, 25 Murray St., N. Y. C. 





'Fell General Superintendent 
| of Kline and Company 

| Albert Fell is now general super- 
}intendent of Kline and Company, 
Williamsport, Pennsylvania. The 
‘third floor of this company’s building 
\is being changed to provide quarters 
| for new offices. 


Although Maddock and Company, Phila- 
delphia, are located in a congested dis- 
trict their customers have no parking 
troubles. The space shown in the pic- 
ture is reserved for counter customers. 


Dodge-Haley Takes on New 
Line 
Dodge-Haley Company, Cam- 
bridge, Massachusetts, has taken on 
the line of “Oxweld” welding equip- 
ment. 


* * * 








‘Charles Curtiss Coventry Is 


Dead 
Charles Curtiss Coventry, presi- 
dent and treasurer of the Cleveland 
Tool and Supply Company, Cleve- 
land, passed away at his home in 
Cleveland on September 18. He had 
been ill only a short time, and had 
been active at his office until a few 

days before his death. 


Mr. Coventry, together with F. C. 
Wittich and Frank C. White, 
founded the Cleveland Tool and 
|Supply Company. He had _ been 
treasurer of the firm from the be- 
ginning, and president since 1901. 
| Mr. Wittich, the last surviving 
inember of the three original 
founders, is still actively engaged in 
the business. 


Mr. Coventry was a member of 
ithe Union and Mayfield Clubs, and 
\of the Chamber of Commerce and 
|Cleveland Advertising Club, all of 
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A new tool for making myide 
Measurements quickly 


“ Brows « Saanre 
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deep?” 


iu ‘ _ a / My, S3 Dept 4! Sharpe 
».¢> Constantly telling oA. 2" 
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ie your customers 7 
mw oe} \ 
> 
a | Month after month Brown & 
—— \ Sharpe advertising is telling the 
<e TIME y manufacturers, foremen and me- 
mn vonte® DEPENDS Upy, chanics in your locality about the 





1€ Te 4 
ACCURACY | advantages of using Brown & 
| Sharpe Tools for precision work. ” 
st ~The Master oy 
: ° dust 
™~ | To further help you to get the of Indust 


w" 


| most out of this advertising, we 
offer a complete service of circulars 


ne describing individual Brown & 

Brow,” Flheng Sharpe Tools. Samples of these 
—— ie ee . ‘ 

oy) = circulars will be sent upon request. 


i \ w& > . 


am a, 
ae XS romete, | 
Se 


Mechanics know the quality and 
reliability of Brown & Sharpe 
Tools from daily use in the shop. 
It’s good business for you to con- 
centrate on the tools that are most 
readily accepted. Brown & Sharpe 
Mfg. Co., Providence, R. I. 







. - 
ahi 18 wule 
qucbly 





qool toe a 


remem 


Vw 
ay 





BS vce “= pie 
; oo Sc — s \ 
i j a sis \ 
P |  : So | 
™ t prove Siac. 

> —— qe - . ck = 
a Eos H BS \ 4 “* = Sa bs nae 
\ * an snet Brow, ! 
ae | Tee harpe 
Pr ss — Renting ies 
SS 





Brown & Sharpe Tool 


* WORLD’S STANDARD OF ACCURACY” 
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No. 15 
IMPERIAL 


Welding and Cutting 
Outfit 

















The answer to your 
customers’ cutting 
and welding problems 

IMPERIAL — means the 


best in welding and cut- 
ting equipment! The No. 
15 Outfit 
welding and cutting prob- 
lems from the lightest to 
the heaviest. All torches 
and regulators are chro- 
mium finished, 


conquers all 


welding 
choke taper 
Sell Imperial Equip- 
ment—the market is large 


tips have 
bore. 


and the profits are good. 
Write today for sales plan. 


ALSO 
MAKERS OF 


IMPERIAL _ 8.A.E. 
Flared Tube Cou- 
plings and Compres- 
sion Couplings. 


“STANDARD OF THE TRADE" 


Imperial 


BRASS MFG. CO. 


511 S. Racine Ave. 


CHICAGO, ILL. 





| Cleveland, 


besides 
civic organizations. 


He was born in New Philadelphia, 


Ohio, and came to Cleveland at the 
time of the founding of his com- 
pany. Mr. Coventry never married. | 


He is survived by a 
Howard White, 


sister, Mrs. 
with whom he lived, 


and by a brother, Frank L. Coventry, 
of Hibbing, Minnesota. 


* * * 


Beckner Goes on the Road 
J. C. Beckner has been selected by 
The West Virginia-Kentucky Hard- 
ware and Supply Company, Wheel- 
ing, West Virginia, to take over the 
territory formerly covered by the 
late FF. R. McCormick. 
* * * 


Thomas E. Swords Dies 


Thomas E. Swords, 


3rothers 


president of 
Swords Company, Rock- 
ford, Illinois, died on September 11, 
after an illness of about two years. 
* ok * 
New Dallas Mill Supply 
House Formed 

The Cotton States 
pany, 2016 North 
Dallas, Texas, 
the laws of 


Jelting Com- 
Lamar Street, 
was chartered under 
Texas on August 2, 
1930, to do a mill supply specialty 
business. Officers of the con- 
cern are: R. W. Sharp, president ; 
LL. C. Brooks, vice-president, and F. 
I. Hooker, and treasurer. 

Mr. Sharp was formerly connected 
with Columbus Iron Works, Colum- 
bus, Georgia, as manager for the 
mill supply department; Mr. Brooks 
had been with Dallas Belting Com- 
pany, and Mr. Hooker was _ previ- 
ously branch manager of Graton and 
Knight Company, Dallas, Texas. 

\t the present time the 


new 


secretary 





Although not a new company, the Don 
F. Johnson Company, Buffalo, seems to | 
be a “young” organization and they say | 
that Don Johnson, the president who 
was out of town when this picture was 
snapped, is not any older than the rest | 
‘of the bunch. In this group are: J. Carl | 


Snyder, vice-president; Howard New- 
becker, order clerk; M. L. Corey, man- 


| ager; A. E. Chipman, stock clerk, and 


Walter E. Leney. treasurer. 


numerous other | 


companv 








BIG SALES 


Await you on 


SARCO 


STEAM TRAPS 
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There isn’t an industrial plant in 
your territory that can’t save money 
by installing Sarco Steam Traps. 
Once you tell them that you can 
supply these traps, you will find sales 
easy . . . first, because practically 
every buyer knows Sarco Traps due 
to our continuous and extensive ad- 
vertising . . . and second, because a 
large percentage of plants use them. 

Here’s your chance to carry a real, 
live profit-maker. 

A few of the many advantages of 
Sarco Steam Traps are: 

Sarco Steam Traps sell at one- 
third the price of bucket and 
float traps. 

They screw into the pipe line and 
save money in installing. 

Have no pivots, levers, buckets, 
floats or trouble-making parts. 
Will not waste live steam’ and 
cannot air bind or freeze. 

Are self-adjusting for any pres- 
sure from 0 to 100 lbs. 

Why not reap the harvest of nice 
| profits which may be yours for the 
| asking? Write 

| proposition. 


SARCO CO., INC. 
183 Madison Ave., New York, N.Y. 


Branches in Principal Cities 
Sarco (Canada) Limited, 660 St. Catherine 
St., W., Montreal 
Walker, Crosweller & Co., London, S. E. I. 


now for special 
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ITH “D-V” Drives, compact machine de- 

sign and factory layout are made possible, 
giving more productiveness per square foot of 
factory space. Industry demands the short center 
distances which are an essential feature of “D-V” 
Drives. In fact, this drive embodies every feature 
which insures dependable, economical power 
transmission. It is a Dodge product backed by fifty 
years of industrial power engineering. It is pro- 
duced in a plant geared to modern demands and 
by machinery designed especially for the purpose. 
Dodge sheave design and precision manufacture 
insure maximum belt life and low maintenance. 
Stock sizes of “D-V” Drives can be obtained on 
the immediate delivery basis. Modern production 
methods and unusual production facilities insure 
an adequate supply of stock drives at all times 
and non-stock drives can be furnished with min- 
imum delay.‘*There is Added Value in the Name 
Dodge” both in quality and availability of product. 


DODGE-TIMKEN BEARINGS 


The only complete line of enclosed anti-friction industrial 
bearing units offering a type to meet practically every re- 
quirement of power transmission or machine application. In 
combination with “D-V” Drives they effect big economies 
in maintenance and insure continuous service. 


DODGE MANUFACTURING CORPORATION 
MISHAWAKA, INDIANA 





THE FOUR DIVISIONS OF DODGE 


POWER TRANSMISSION 
Complete ouyane for the 
transmission of power. Every 
type of pulley, hanger, pillow 
block, etc. 

MATERIAL HANDLING 
Every type of conveyor to 


handle any type of packaged or 
bulk matecia 


DODGE-TIMKEN BEARINGS 
For power transmission and 
machine application. A type for 
every service. 

SPECIAL MACHINERY 
A manufacturing department for 
those who prefer to devote their 
attention to selling rather than 
making. 





DODGE MANUFACTURING CORPORATION 
Mishawaka, Indiana 
Please send me the A-160 D-V Drive Data Book. 


Name__ 
Position 
Firm 


Address 
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BALL 
BEARING 



















Clements 







PORTABLE 
ELECTRIC 


Three Useful Handy 
Machines inONE! 
BLOWER 
SUCTION CLEANER 
SPRAYER 


10 days FREE TRIAL 
Write for Details 


CLEMENTS MFG. CO. 


624 Fulton St., Chicago, Ill. 


A Rapid 
Seller 
With Liberal 


Discounts. 


Live 
Distributors 
Wanted For 

Territories 
Not Already 


Covered. 


Market 
Hasn’t Been 
Scratched. 


































Wis 


years in promot 


old products 


ull 


P. WALL MFG. 





INDUSTRY knows Wall 


ing “service with safety. 
still further refine ~d and im 


line is not only complete 


xost in utility and economy. 


SUPPLY CO., 3126 Preble A 


DREADNAUGHT 








VVALL AV/ALL Products 
rv Industry 


“Superior” Products 
* New products h 
proved, until today the 
th 
but modern, with distinctive features 


! Sold only through jobbers. 


*Serrice With Safety” 


—_— 
BLOW TO 


Carriers - Tallow Pots - 


end has used them for 
ave been added, 
WALL 


at mean 


ve., N.S-> Plusbargh, Pa. 





RCHES & FURNACES 
Oilers 








| is carrying a large stock of Graton 


and Knight leather and rubber belt 
and specialties and mechanical rub- 
ber goods, besides a number of other 
mill supply specialties. The organiza- 
tion is interested in making connec- 
tions with manufacturers of mill 
supplies. 








Smith Booth Usher exhibit of Union 
Twist Drill Company’s line of drills, 
hobs, and milling cutters. 


New Branch Store for Vonne- 
gut Hardware 


The Vonnegut Hardware Com- 
pany, Indianapolis, opened its new 
Irvington branch on September 13 
with a celebration in the Irvington 
business district. 

C. E. Perry 
and Miss Mary 
Clintic, 


is branch manager, 
Ball and Ray Mc- 
his assistants. 


K * * 


Albert E. Guist Dies 


Albert E. Guist, who had been 
with the Schwabacher Hardware 
Company, Seattle, Washington, for 
23 years, passed away September 
13. He had been ill only a short 
time. 

Mr. Guist was 60 years old. He is 
survived by his widow and a son. 











OCTOBER, 1930 MILL SUPPLIES 


LR A 


is constructive, in business as in music. 


In both, it signifies progress, unity, and purpose. 


Commercial relations between a manufacturer 
and his distributors must be harmonious if they 


are to be successful. 


For many years we have operated on the 
fundamental principle that the distributor is a 
definite unit in our merchandising organization. 
No B.W.H. distributor is ever in competition with 


his source of supply. 


If you believe that harmony in business is a 
worthy and desirable principle, we cordially in- 
vite you to investigate the possibility of handling 


our goods in your territory. 


STO NAVVON ENG OS exc NU heer 
CAMBRIDGE MASSACHUSETTS, UeS-Ac 


Makers for over 50 Years of High Quality Mechanical Rubber Goods 
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SW ACO 
Hopper Car 
Wrenches 


Combine 


Safety = Economy 


They sell on “Safety” 
and sold 
“Economy” — and 
that is the SWACO 
story—complete. 


stay on 





SWACO Car Movers 


. » move more cars further 
in less time and_ they’re 


SAFE. 





SAFETY WRENCH & APPLIANCE CO, 
SPRINGFIELD, MASSACHUSETTS 


[Xq@) 





| several thousand 
| branch of 


We Increased Sales 
by Employing 
Specialists 
H. K. Hutton 


Manager, Mill Supply Department, 
Swords Brothers Company, 
Rockford, Illinois 


OW can we be of greater serv- 
ice to our customers? That is 
the question we are continually ask- 
ing ourselves. Frankly, we 


trade was a little better than the aver- 
age from the point of location and 
complete stock, but we have never 
reached the point where we were 
satisfied. 


Often our salesmen would be con- | 
fronted with an engineering problem | 


that was beyond their experiences and 
abilities. No man can be an expert on 
items, a new 
our service was formed. 
Specialists were employed, each one 
of whom gives his entire time to the 
one line in which he is expert. 


so 


We employ specialists for con- 
tractor’s equipment, motors, overhead 
carriers, steel shelving and _ paints. 
Although these men have considerable 
sales ability, we do not class them as 
salesmen. 

When one of our regular salesmen 
runs into a troublesome problem, the 
expert on the subject in question 1s 
sent for. He introduced to the 
plant superintendent and the matter 
discussed from an engineering stand- 
point. 


is 


The right paint, or the right motor 
is found for the job and advised. The 
customer is told just why this par- 
ticular product is the right one for 
his individual needs. 

When from 


advice comes 


tomer. He is made to realize that 
here is a man on whom he can de- 
pend—a man with years of experi- 


ence in dealing with the particular | 
_problems he is facing. He feels a bit | 
flattered that the Swords Company | 
has sent a man to study his needs, | 


and not just to sell him something. 


The specialist gets away from the 
selling angle as much as possible. | 


” 


“How can I help you,” is the ques- 
tion uppermost in his mind. 


Naturally, the customer senses this 


an | 
‘expert, it is appreciated by the cus- 


= 
Its Weakest 
| Link 
Must Be Its 
Strongest 


“No Chain is stronger than its 
weakest link.” 


have | 
jalways felt that our service to the 


OW often has that statement 

been used to illustrate a 
point far and away from the sub- 
| ject of chain—yet where is the 
statement more significant than 
when applied to chain itself? 


HEAVY load—a severe strain 
—one weak link—a crash! 
Then perhaps death or injury, to 
say nothing of property damage 
and loss of production time, for 
what is there to hold the chain 


| together when one link gives way? 


AYLOR-MADE chain is made 

of a series of links, every one 
as strong as the other—and all 
made from selected raw material, 
welded by skilled workmen with 
years of experience. The most 
minute attention is given each 
link that it may be as strong as 
it is possible to make it. 


UT no chain, no link, will stand 

overload or other abuse in- 
definitely — not even TAYLOR- 
MADE. Where chain has been 
abused—and broken—TAYLOR- 
MADE Missing Links or Cold 
Shuts will be of real assistance to 
the user. 


§.G. TAY LOR 
CHAIN CO. 


P. O. Box 1297-A 
HAMMOND, INDIANA 














( 
f)) THE STRONG 
4 ink P INDUSTRY 


Tou 


learn 
about 
& OR- 
| MADE CHAIN 
| 


can 


if you send for 
a copy of Cata- 
log “A” 
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STARRETT 


PRESENTS A NEW 
PRECISION 
LEVEL OF 
10 SECONDS 4 
ACCURACY 4m 


Nn 
N 
N 



















Every manufacturer who builds machin- 
ery, and every machine shop that turns | 
out precision work is a potential user of 


the new Starrett Master Precision Level 
199. 


Latest addition to the extensive line of 
fine Starrett Levels that your customers 
already know and like, Starrett No. 199 
is the most sensitive and the most precise. 
Full page advertisements in the leading 
journals are telling your customers about 
it, pointing out its tremendous value in 
leveling machinery and set-ups. 


Cash in on this new Starrett Level. 


Have you all the copies you need of the 
new Starrett Catalog No. 25 “EG”? 
THE L. S. STARRETT CO. 


World's Greatest Toolmakers 
Monufacturers of Hacksaws Unexcelled 
Steel Tapes—Standard for Accuracy 

“QO me - ATHOL, MASS., U. S. A. 






soth Anniversary of Starrett 


Sell Starrett Tools 


4356 

















MILL SUPPLIES 








GAGS ) 
fn | Ce 


Re een 


The Stamp 
of Quality and Service 


Mr. Supply Dealer: 


We manufacture 
supplies as listed 

















Belting & Accessories 


Leather Belting 


Flat, Solid, 
Twist, Oak, 
Chrome, Raw- 
hide. 


Lace Leather 
(Sides and Cut) 


Rawhide, Indian 
Tan, Chrome. 


Rawhide Round 
(Safety Lace) 
Rawhide Pins 


Mechanical Leathers 
Packings, Wash- 
ers. 


Leather Specialties 


Straps, 
Covers. 


Rawhide Mallets & Hammers 


“If it’s made of Leather for 
Mechanical Purposes 
We menee Ww. « «+ 


Gears and Pinions 


(Spur, Spiral or 
Bevel.) 


(Non-Metallic) 


Rawhide, Fab- 
roid, Bakelite. 


(Metal) 


Iron, 
Brass. 


“Perfect” Oil Seals 
The 


CHICAGO RAWHIDE 
MANUFACTURING CO. 
CHICAGO 
ILL. 
ee 


Steel, 














Joint! 


ditferent attitude and the barriers fall | 


away. When confidence is established 
the customer adopts a “What do you 
think [ ought to do” attitude and a 
sale is usually the result. 

There is no stage play about the 
calls of our salesmen and _ specialists. 
The success of the plan is founded 
on the real knowledge and sincerity 
of our specialists. They bare no re- 
the high powered 
closers, in fact they would rather not 
make a sale unless they feel that by 
so doing they are working for the 
best interests of the customer. 


semblance to 


The salesmen and specialists work 
in harmony because each have their 
individual fields. The specialist goes 
out with the thought of helping the 


salesman to increase his sales. It is} 


not a case of the salesman digging up 
leads for the specialist. 





This young lady is Anna Wahl, cashier 
of W. W. Hite and Company, Louisville. 


Our salesmen work on both a com- 
mission and This is another 
policy that encourages harmony and 
mutual help. Formerly, there was a 
fight among our men simply to sell 
more than the other fellow with the 
idea of winning a prize. Now, in addi- 
tion to the individual for 
sales, we have a bonus which is paid 


bonus. 


prizes 


if the total sales of the firm exceed a 


certain figure. In this way we encour- | 


age every salesman to give help and 
advice to the other fellow, for by so 
doing he has a better chance to help 
himself win his share of the annual 
bonus. 

“Every man his brother’s keeper,” 
is our motto here at the Swords Com- 
pany and it works like a charm. 

Our used machinery department is 
a big factor in helping 


also sales 


along in the mill supply department. 


| 





i Biviy 


mi: 


“< 
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Control the 
Air at Any 
Coupling 


With Quick-As-Wink Valve Coup- 
ling, anywhere on the line between 
compressor and tool, users can con- 
nect and disconnect—turn air on or 
off, as quickly, as positively as you 
turn an electric light switch. 


And, this is the ONLY quick- 
acting coupling that also controls 
the air. 


When air is on, coupling cannot 
be disconnected and when air is 
shut off, all pressure beyond that 
coupling is automatically bled—so 
it’s safe to uncouple tool or hose 
immediately. 


Quick-As-Wink Valves and Valve 
Couplings are being sold by lead- 
ing contractor, mill, mine and fac- 
tory supply houses everywhere. It 
is a basic improvement in the use 
of air under pressure and will sell 
in steadily increasing quantities. 


Supply houses specializing on com- 
pressors and other pneumatic 
equipment are showing samples to 
every prospect. 


Price book. pages for your salesmen 
and cuts for catalog use are avail- 


able. 


C. B. Hunt 
& Son 


645 McKinley Ave. 
SALEM, OHIO 


QuickAsWink 


VALVES & VALVE 
COUPLINGS 
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5 aes wins in baseball—it wins 
in the distribution of Mill Supplies and 
Equipment. 


Where manufacturer, distributor and distri- 
butor salesman work together in a true spirit 
of teamwork—success to all is assured. 


That feeling of genuine harmony and co- 
operation is the foundation of the relationship 
between The Mechanical Rubber Company 
and those staunch and loyal organizations which 
distribute ‘‘Mechanical’’ Rubber Goods. 


And the same qualities pervade our sales 
promotional activities direct with the con- 
sumer in the interest of our distributors— 


helping them to help us. 


Che Mechanical Rubber Co. 


CLEVELAND OHIO 
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LECTRI 
SENT 


This 


NEW PROCESS BABBITT 
Hits the “Bullseye” for 


the Distributor 


T Provides Him with a Real Product—Something He can Sell 


Proudly—and Profitably. 


N' )T a change in tried and proved formulas, but the 


result of a superior process of manufacture. Nickel 
and Copper Hardened Thermo-Lectric babbitt metal 
scientifically better, tougher, stronger, far 


s are 
more wear- 
resising than ordinary babbitts Made in electric fur- 
naces under automatic temperature control Will 
greater loads at higher speeds with less wear 

Write t 


tives. 


carry 


$ concerning territories open for representa- 


Buffalo Foundry and 
Machine Company 
Buffalo .... . » New York 





FPerS 


#9 





Eight 
Superior Points 


Improved Structures 
Higher Compression 
Uniform Hardness 
Extreme Toughness 
Greater Safety 

Less Wear 


Reduced Shrinkage 
makes for closer bond 
between lines and 
shell 


-Pours with ease, 


clean, free-running 








PROFITS 


Sure with 


sonal contact. 


May we hear from you? 








224 N. Carpenter St., 








[STREBUTORS of the Torchweld quality 

line of gas welding and cutting equipment 
are assured of good profits on initial sales and the 
same profits on repeat orders. 


With a product that is superior in quality, backed 
by a policy of intelligent cooperation, protected 
territory and the reputation for square dealing, 
distribution of Torchweld should appeal to you. 


We would like to have the opportunity to explain 
Torchweld policy to you either by mail or per- 


| —_ 
‘TorRcHWELD EQUIPMENT Company 


- Chicago 


For Gas Economy ~ Sell Thi 








A customer will want new machinery 


| but hesitate at the thought of dis- 


carding his old machinery at a great 


| loss. Our offer to buy this from him 
| at a fair price will often swing the 


deal. We then recondition this ma- 
chinery and list it in our catalog 
which goes to a large mailing list. 
These various departments of our 
company function as individual busi- 
nesses. Each one must stand on its 


| own feet from a standpoint of profit, 


but each one must cooperate with the 
other for the good of all concerned. 
For instance if our electric supply 
department needs trucks temporarily, 
the trucks of any other department 
not in use are available. 
Cooperation is more than just a 


| name with us. Everyone is willing to 


do his best to help the other fellow 
and nobody is worried for fear the 
other fellow will get his job. 

Quite the reverse in fact, because 
it is a rule with us that no man is 
in line for promotion until he has 


| trained a substitute. 





That makes it fine for us execu- 
tives. Whenever there is a conven- 
tion, we can leave for a week or so 
with the feeling that qualified men 
will take our places. 

When you take the petty jealousies 
out of business and think of it as a 
means by which you can help the cus- 
tomers to get better service and help 
your fellow workers become more 
successful it becomes a pleasant game. 


Standard Supply Bought by 
Noland Company 

Noland Company, Incorporated, 
Newport News, Virginia, has bought 
the stock and good-will of the Stand- 
ard Supply Company, 2324 Church 
Street, Newport News. 

The business will be carried on at 


| the same address and with the same 


cently opened branches are: 


personnel as before. This latest addi- 
tion gives the Noland Company a 
total of 16 branches. Two other re- 
at 205 
North Prospect Street, Hagerstown, 


| Maryland, John S. Sumpter, manager, 


| and at 115 


Market Street, Chatta- 


| nooga, W. J. Eckerly, manager. 


Brick and Tile Plants 
(Continued from page 17) 
George Loveland, president of The 
Buffalo Shale Products Company, 
reports that wire rope, speed reducers, 
shovels, drill rods, picks, wheel- 


barrows and mechanical rubber goods 
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HERE’S no surer way of 

clinching a customer’s end- 
less belt business than by giving 
him V-Belts that will “stand the 
gaff”, month after month. —The 
multiple drives are there, in 
countless industries throughout 
your territory.—Put Gilmer 
V-Belts on them. 


Perfect fit is always assured.— 
Long life, stamina, power are built 
in. Layer upon layer, the 
Gilmer V-Beltismoulded 
in the exact shape of the 
sheave. Never a chance 







HERE’S WHERE 
Profits Are 


to slip, never a desire to “lie 
down on the job.” 


Back of Gilmer V-Belts are 
three vital factors to help you 
earn — profits. A large 
specialized engineering organi- 
zation, the finest materials that 
money can buy, plus a product 
“custom made” to fit your 
customers’ requirements. 


Are you getting your share of this 
new business? Write us. 
Your territory may still 
be open. L. H. Gilmer 
Co., Tacony, Phila., Pa. 


Makers of the 






World’s Best-Knouwn V-Belts 











Note the extremely rugged 
construction of the Gilmer 
belt. Note the layers of 
extra-strong cord placed 
at the neutral axis, an orig- 
inal Gilmer feature. Also 
the specially prepared rub- 
ber, and the sturdy canvas 
jacket which encloses the 
entire belt. This belt is 
scientifically built up in a 
mould the exact shape of 
a sheave so that perfect fit 
is certain. These factors 
account for the great 
strength and efficiency of 
the Gilmer V-Belt. 
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Greater Sales 


from 


Smaller Stocks 


with 


MARVEL 


High-Speed Edge 


HACK SAW BLADES 


MARVEL Blades eclim- 
inate the need for large 
stocks of hack saw 
blades—blades for this 
and that sawing condi- 
tion, different blades for 
sawing different mate- 
rials. MARVEL Blades 
can be honestly recom- 
mended for all metal 
sawing jobs, with the as- 
surance that they will 
cut with maximum speed, 
give maximum = service 
under all conditions. 


The Best Blade 
for ALL Power 
Sawing Jobs 


MARVEL Blades com- 
bine the best features of 
all blades. They are 
made by a_ patented 
process by which a fast- 
cutting, long-lasting edge 
of High-Speed-Steel 1S 
welded to a tough un 
breakable back. They 
minimize “returns”, give 
complete satisfaction and 
build repeat sales 


GUARANTEED 
Unbreakable 


MARVEL Hack Saw 
Blades come in sizes for 
all power hack saws, cost 
no more than other high 
speed steel blades, and 
are Guaranteed Not To 
Break—even in case of 
a cident. 


Writ for catalog de 
ribing these improved 
ides and for pri 

ind discounts 


Armstrong-Blum Mfg. Co. 
‘‘The Hack Saw People’’ 
353 N. Francisco Ave., Chicago, U.S. A. 








are among their more frequent re- | 


quirements. 


In every brick and tile plant I 


| have seen, there will be at least 


enough of the regular supply orders 
available to make it worth while for 
the salesman to serve this industry. 
With the added incentive of frequent 
opportunities to sell large bulk orders 
of supplies and equipment for just 
such installations as the one de- 
scribed, it is a doubly attractive 
market. Specialized service to brick 
and tile plants has meant substantial 
sales and profits to us. 


Who’s Who 
(Continued from page 26) 

comprising Pascal P. Beals, Eugene 
J. McCarthy, Charles P. Rogers and 
Samuel C. Pratt, 1903-1917; Beals, 
McCarthy and Rogers, Pascal P. 
Beals, Eugene J. McCarthy and 
Charles P. Rogers, 1917-1918; Beals, 
McCarthy and Rogers, Eugene J. 
MeCarthy and Charles P. Rogers, 
1918-1919; Beals, McCarthy and 
Rogers, Incorporated, Eugene J. 
McCarthy, president, and Charles P. 
Rogers, secretary and _ treasurer, 
1919-1929. 

In 1919 twenty department heads 
and principal employees were made 
stockholders. There is no one in the 
concern now who was there when 
Mr. Rogers timidly performed his 
first task 50 years ago. William Lam- 
pert, who had served the company 
48 vears, died a few years ago. 

“\WVe have had a very loyal organi- 
zation during these 50 years,” said 
Mr. Rogers. “We have several men 
who have been with us 40 years. Of 
course some have come and gone 
Those persons were in a_ business 
they did not love and when a man 
finds his employment is not con- 
genial he should change. He _ will 
never progress if he doesn’t be- 
cause he is working against his will.” 

Mr. Rogers is a living example of 
the successful application of his own 
philosophy. Not only is he head of a 
million-dollar organization, but at 64 
years of age he is pleasant, vigorous, 
a brilliant conversationalist, and 
calm and modest about his achieve- 
ments. 

Miss 


His wife was 


Anna _ E. 


Pfeiffer of Buffalo. They have two | 


children—J. Frederick Rogers, and 
Mrs. Marion R. Dumesnil of Louis- 
ville. Kentucky. 








HANDY TO | 
HANDLE 


and 


| 
EASY TO SELL 


You'll do your customers a real 
service and bring them back 
with repeat orders by selling 
them the CLARK line of elec- 
trically driven tools. Besides 


being easy to handle, they’re 
built for service and speed— 
and they’ll build good will for 
you. 





“CLARK” 


GRINDERS & BUFFERS 


Both bench and floor types. 


The floor type grinder and buffer 
illustrated is operated by a 5 h.p. 
air circulating motor. Rigidity and 
endurance are assured by the ex- 
ceptional size of the alloy steel spin- 
dle and ball bearings. Much more 
capable than the machines usually 
offered. Sturdy and moderately 
priced. 


The “Clark” 
Electric Driven Tool 


Line Includes 


Portable Drills 

Portable Grinders 

Clark Grinders and Buffers 
Automatic Screw Drivers 
Portable Sanders 


and Others 


All powered by CLARK time-proven 
motors. 


Distributors, write to us at once con- 
cerning desirable territory still open. 


JAS. CLARK, JR. 
ELECTRIC CO. 


605 Bergman St. 
LOUISVILLE, KENTUCKY 
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1. AUTOMATIC CONTROL 
in the modern Grabler factory has 
eliminated the old rule-of-thumb 
methods and their shortcomings. 
Automatic conditioning of the sand, 
the moulding and core making ma- 
chines, the pouring of the metal, the 
annealing temperature control, the 
galvanizing, the threading, the con- 
veying equipment—all regulatedtothe 
highest point of mechanical perfec- 
tion—keep Grabler quality uniform. 





2. INSPECTION is the next 
essential in that thing called “Quali- 
ty”. From the “white iron” state on 
through to the enormous stock bins, 
each Square “Gee” is individually 
inspected at each stage of produc- 
tion. With these rigid standards, a 
defective fitting hasn’t a chance of 
associating with Square “Gees” 
as you know them. Nothing short 
of these high standards has that 
“Gee” inside of the Square on it. 





<2 - 


‘. dj /) . 6, | 


































3. STRUCTURAL DESIGN 


in terms of quality starts with the 
correct wall thickness, Then the band 
thickness that must withstand the 
wedging action of the pipe against 
the threads—deep, clean cut threads, 
true in taper and pitch. Chamfer, 
one thread deep. Conforming in every 
minute detail to the American Stand- 
ard pipe thread as approved by the 
American Engineering Standards 
Committee. Square “Gees” as- 
sure the user of quick, minimum 
effort joints, securely tight and ac- 
curately aligned. 


THE MAN ON THE JOB 
gives every Square “Gee” its final 
test of quality. Making his work 
smoother, easier and the result per- 
manently satisfactory is the Grabler 
policy. These factors have a cash 
value that your customers can ap- 
preciate. Give them Square “Gees” 
and they will come back for more. 


THE GRABLER MFG. CO. 
6565 Broadway - - Cleveland, Ohio. 


Warehouses: 
New York, Chicago, San Franciscoand Los Angeles 





YOUR FITTING PROBLEM IS SOLVED WHEN YOU SAY SQUARE “GEES” 


SQUARE “GEE” 
Pipe Fittings 


ORAINAGE, BRASS 








MALLEAG LE, CAST IRON 
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A VITAL IMPROVEMENT 




















BEARING 


HE new Deming-Mueller Centrifugal 
Pump here illustrated eliminates the usual 
inside pump bearing, which has always depend- 
ed for lubrication on the liquid to be pumped. 


This means that on the new Deming unit gritti- 


CONSTRUCTION 


ness of the liquid can never cause bearing wea:. 


| Facts About Air Compressors 


That Help Sell 


(Continued from page 25) 


choose a cool place that will precipi- 


| of-doors since 


tate moisture and where condensation 
can be drained off and thus not work 
its way over into the pump line. \ 
tank not frequently drained will ac- 
cumulate several gallons of water and 
oil emulsion, which if not drained off 
creates a condition favorable to tank 
explosions. Where possible, we also 
recommend having the air intake ott- 
a greater volume ot 


| cool air than warm air can be taken 


The new two-bearing pump is recommended | 


for high speeds up to 4000 R.P.M. It is 
suitable for practically any liquid, with or 


without foreign matter. 


Let us tell you more about this improved line. Just write 


THE DEMING COMPANY 


DEMING - 


CARRIAGE 


MACHINE» 
.. BOLTS... 


« Estab. 1880 - SALEM, 0. | 


MUELLER 


Packaged 
Right . 


for your con : 


ALL OUR BOLTS ARE PACKED IN 
1001510) Ml Or-\°10 310)-\-1D I = 10).4 to ey-\) | D) 
PACKAGES. THEY ARE CONVENIENT 
TO HANDLE AND STACK WELL ON YOUR 
SHELVES. EACH BOX PLAINLY MARKED 





WITH ITS CONTENTS. 
OUR PRICES ARE 
RIGHT AND DELIV- 

ERIES EXCEP- 
TIONAL / 


BLACK AVENUE 


Gam = MILLDALE, CONN : ae 





into a cylinder of given size. 

We always impress upon a cus- 
tomer the importance of having the 
tank equipped with a drain cock. 








This compressor with a Multi-V-Drive 

receiver and by-pass unloader is in use 

at the Berger Manufacturing Company, 
| Canton, Ohio. 





Tanks not so equipped accumulate 
much oil emulsion in a short time—a 
condition which may finally result in 
tank explosion. 

The economy of small-belted com- 
pressors compared to direct steam- 
driven machines is very marked, A 
good belt-driven air compressor, 
driven from a good angle, will com- 


| pee an equal amount of air from 


2 to % of the steam consumption of 
an air ead pump or a small direct 
steam driven compressor with fly- 
wheel. The multiple “\V”-belt-drive 
is now being used on small compres- 
sors with good success. 

There can, of course, be no set rule 
or guide for comparative power costs 
of compressing air. If water power 
is readily available, it is naturally the 
cheapest of all forms of power. Gas— 

| excepting natural (Turn to page 90) 
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A new transmission drive with positi 
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WORTHINGTON 


MULTI-AWY- DRIVE 





RK 


Worthington-Goodyear Experience 
builds a Better Drive 


Multi-V- Drives have been made available to 






been accomplished by Worthington. The result 







































COMPRESSORS 
Stationery and Portable 


CONDENSERS 


and Auxiliaries 
DIESEL ENGINES 
GAS ENGINES 
FEEDWATER HEATERS 
WATER, OIL and 
GASOLINE METERS 
MULTI-V-DRIVES 
CHROMIUM PLATING 








| 
; 


Literature on request 




















Industry through the combined efforts of the 
Worthington Pump & Machinery Corporation 
and the Goodyear Tire and Rubber Company. 
Developed primarily to meet the need for a 
more efficient, shock - absorbing, vibrationless 
drive for Worthington compressors and pumps, 
the research enginecrs of these two internation- 
ally famous organizations found in the principle 
of the Multi-V-Drive a practical solution to 


thousands of other drive problems. 


A specially designed, endless, rubberized cord 
belt of V-shaped cross-section has been de- 
veloped for this drive by Goodyear . . . a vast 


amount of specific application research has 


is a safe, clean, highly-efficient, powerful, silent, 
vibrationless, shock-absorbing, short - center 
drive possessing unusual strength and dur- 
ability, and capable of operating under extreme 


industrial conditions. 


The wedging action of the V-shaped belts in 
the V-shaped pulley grooves gives a positive 
grip which eliminates slip, back-lash and lost 
motion without causing excessive bearing pres- 
sure. The range of useful applications of the 
Multi-V- Drive is practically unlimited. 
Worthington engineers at any branch or 
representative's office, will be glad to give 


you detailed information 


Multi-V-Drives are marketed through the Worthington organization and through 


mill and machinery supply houses everyu here. Distributors may obtain complete 


details by addressing our Merchandising Department at Harrison, New Jersey 


v-3 
WORTHINGTON 


Works: Harrison, N. J 


PUMP AND 


Cincinnati, Obto 


MACHINERY 


CORPORATION 


Buffalo, N. ¥ Holyoke, Mass 


Executive Offices: 2 Park Avenue, New York, N. ¥ 


GENERAL OFFICES 


HARRISON, N. J 


‘District Sales Offices and Representatives 


ATLANTA HIC AGO DALLA EL PASO 
BOSTO" CIN NNA 1 DENVER HOLSTON NEW 
BUFFALO CLEVELANI DETROIT KANSAS CITY NEW 


LOS ANGELES 


PHILADELPHIA ST PAU! SEATTLE 
IRLEANS PITTSBURGH SALT LAKE CITY TULSA 
YORK ST. LOUIS SAN FRANCISCO WASHINGTON 


Branch Offices or Representatives in Principal Cities of ali Foreign Countrres 
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AWN OPEN LETTER 


INCE the appointment of the Joint Merchandising Committee 

of the Mill Supply Business at the Triple Convention in 

Memphis last spring, much progress has been made toward de- 

veloping a workable plan to sell industry on the economic importance 
of the industrial distributor. 


Mitt Supptics has been in close touch with the Committee and 
has thus had an opportunity to watch it tackle the tremendous 
job assigned it. 


Even in the face of industrial inactivity and a poor business out- 
look, the committee fell to its task with a vengeance. Its members 
have contributed much of their own time and money in building a 
plan to benefit industrial distribution as a whole in the belief that the 
entire industry will rally to its support as it has indicated it will. 


Never in its 20 years of service to industrial distribution has 
Mi_t SupPLicgs seen a more sincere, unselfish, courageous, harder- 
working group of men than those who make up the personnel of the 
Joint Merchandising Committee. These men are doing a job which 
should be backed to the limit because the plan is consecrated 
entirely to the promotion of more economical industrial distribution. 


Mi.t Suppvics takes its hat off to the committee members: 
F. M. Archer, CA. Channon, R. M. Gattshall, Pr. & Hofacker, 
H. R. Ireland, D. W. McAllen, J. L. Pitts, R. W. Procter, and 
L. G. Puchta. 


We believe the plan to be sound and one to which all distribu- 
tors and manufacturers should give their whole-hearted support. 
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“What's Selling 
in My Territory?” 





Based on reports from dis- 
tributors, comparing vol- 
ume of business for the 
month ending September iY oo 
15, 1930, with business | — Increase 

during the corresponding se = 


period of 1929. bs a “gl 


*Better comparison than last month 








KEY TO CHART 











aie ENGLAND ATLANTIC CENTRAL CENTRAL SOUTHERN | WESTERN 
Increase Decrease Increase | Decrease Increase Decrease Increase | Decrease Increase | Decrease Increase 
ng, Composition 
Belting, Leather 
Belting, Rubber 
Belt Fasteners and Lacers 
Chain Blocks 


Compressors 


Electric Tools— 
etc. 


Grinding Wheels, Wire 
Wheels, etc. 


Iron and Steel Bars 


Ladders, Safety 


Machine Tools and 
Equipment 


Mechanical Rubber 
Goods 


Mechanics’ Handtools 
Nuts, Bolts, and Rivets 
Packing 

Paints, Lacquers, etc. 


Paint Spraying Equip- 
ment 


Pipe and Pipe Fittings 


Pumps 

Sandpaper, Emery Cloth 
Saws 

Shop Supplies 
Transmission Equipment 
Trucks, Lift Trucks 


Vises 





Vaives 
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HE right bus line takes you to your destination as sure- 
ly as the Right Line of goods brings you greater profits. 


Of course, you know that. Perhaps you also know 
that the line of Graton & Knight Rubber Belting and 
Mechanical Rubber Goods is particularly popular with Mill 
Supply Distributors because it offers them greater profits. 


For many decades the name Graton & Knight has 
been attached to merchandise, often giving the user even 
more satisfaction than he expected. Naturally, after all 
these years there is a wide-spread confidence in Graton & 
Knight products. 


In order further to help you increase your profits, we 
have a special co-operative selling plan which includes the 
personal assistance of our salesmen. 


Write today for our catalog and full information on 
“How to Increase My Profits” with Graton & Knight 
Rubber Belting and Mechanical Rubber Goods. 


Graton & Knight Company 


Worcester, Mass. 


GRATON 
KNIGHT & 






* THE RIGHT LINE 


OTHER 
INDUSTRIAL PRODUCTS 
| TIN 
Leather Transmission Belting 


Rubber Transmission, Conveyor 
and Elevator Belting 


Mechanical Rubber Goods 
Lace Leather 
Round Belting 
Belt Cements and Dressings 
Leather Pickers 
Lugs and other Loom Straps 
Woven Textile Lug Straps 
Leather Link “‘V”’ Belting 
Leather Cups 
“U” and Flange Packings 
Hand Leathers 
Leather and Rubber Washers 


and Discs 
Textile Aprons 


nears 






wy 66Get 

ey be YOUR 
Free Copy! 

Address 


Department 
U-30 
Send for your free copy of the catalogue 


showing the Graton & Knight line of Rubber 
Belting and Mechanical Rubber Goods. 
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ARGUT ! 
da 


W yeuss 


without 
a drink~ 
> 


Never needs oil. 


First cost lower, maintenance nil. Serv- 
ice records of twenty years are common. 


Some ARGUTOS are still going after 


30 years. Millions in use. 


fo) / 8S 
BEARING 


Wayne Junction. Philadelphia. Pa 


lates 


eorders 


ee 
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A 
COMPLETE 
.. LINE .. 


Extinguishers 
Safety Cans 


Excelsior and Oily 
Waste Cans 














GEO. W. DIENER MFG. CO. 


416 N. Monticello Ave. 


Chicago, IIlinois 

















gas is the most costly. We found 
steam most economical until a new 
water power electric plant was built 
250 miles away. Naturally now elec- 
tricity is cheaper than burning coal 
and generating steam. Hence, availa- 
bility of the fuel is the first considera- 
tion. Where electric current is not 
available or where for other reasons 
a motor-driven unit is not desired, a 
gasoline - engine driven compressor 
outfit makes possible a supply of com- 
pressed air at all times. 

Once the sale of a compressor is 
closed, it is within the power of the 
salesman to make it stay sold by sug- 
gesting means for economical opera- 
tion. Then, when vou come to sug- 
gest kindred items later on, you have 
a live, receptive prospect instead of a 
disgruntled one. Regular cleaning 
and lubricating, and watching leaks 
are perhaps the most important things 
to look for. If the compressor or 
pneumatic tools are not kept clean, 
they wear rapidly and require more 
air to do the work. Also, if an elec- 
tric spark were to come in contact 
with the oil tool or machine, an ex- 
plosion might result. Regular inspec- 
tion to remove oil and wash out the 
water jackets is essential. 

At regular intervals, the lubrication 
system should be inspected. If any 
parts seem dry or over-supplied with 
oil, the lubricators can be adjusted ac- 
cordingly. Periodical inspection in 
regard to leaks is equally imperative. 
They are frequently found in pipe 
lines and in the fittings beyond the 
tank. Incidentally, in’ installing a 


pipe line, start with large diameter 


| pipe 


| clean under high pressure. 


and reduce gradually in size as 
you go along and take off branches. 
Joints and fittings should be made 
tight with red lead, and then blown 
A five 
cent gasket may save many dollars 


| in power costs. We have two custom- 
| ers, for example, who bought com- 


| time. 


pressors at approximately the same 
3oth are used steadily. One 
customer has paid out $200 in repair 
bills, the other $1.70; which illustrates 


| the importance of intelligent mainten- 
| ance. 


One of the most important reasons 
for pushing the sale of air compres- 
sors is the opportunity they present 
for selling many kindred items. 
Punches, drills, air hammers, hoists, 
air pressure and oil guns, pneumatic 
door openers, gauges, valves, coup- 
lings, air nozzles, kerosene guns, paint 
and lacquer spray guns, pneumatic 
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“DISTRIBUTORS SERVE INDUSTRY 
CONOMICALLY” 


with 


ATKINS 


“SILVER STEEL” 


Atkins No. 18 Kwik-Kut Power Hack 
Saw Machine carries many patented 
features which reduce operating 


costs. This machine uses all of the 
blade, while other types utilize only 
about 40% of the saw. 








The Atkins No. 4 Metal Band Saw e 9 e 
Machine cuts metal economically, Atkins policy to reach 
effecting a noticeable 


saving in 
time and material. the consumer through 
legitimate distribution 





channels conforms with Atkins SILVER STEEL Hack Saw 
Bs Blades are guaranteed to cut at least 
six times more metal and twice as 
the American Supply and fast as po ‘ ordinary “alley : saw. 
. Identified by their Blue Ends. 
Atkins Alloy Metal Band Saws wear Machinery Manufactur- ee ere ee haan aia 
longer, cut faster and give the user 


more for his money. 


ers’ Association slogan— 
“Distributors Serve In- 
dustry Economically.” 


CONSUMER SATISFACTION 
MEANS 
DISTRIBUTOR PROFITS 


Furthermore, we strongly 
believe in manufacturing our 


Atkins Circular Metal Cutting Saws products = 3 strictly quality 


are made in all sizes and for every i i i . 
are made in all sizes and for every basis, because satisfying the Atkins Cirenlar Mitre Saws for 


i ° smooth cutting with or across the 
the finest ae A steel for that ultimate user nets greater ous a i wee 


profits for both Atkins’ dis- 
tributors and ourselves. Your 
orders are solicited with that 
in mind. 


Arh 








Atkins Machine Knives are preferred by 
users because of their steel, temper and 
workmanship. “Blue Star’ identifies the 
solid High Speed Steel and “Cinch-Weld”’ 
the laid High Speed Steel Knives. 


Atkins Hack Saw Frames are sturdy 

well designed tools, Patterned to 

direct the entire force of stroke on 
the cutting edge. 


The Finest 





E.C. ATKINS AND COMPANY 


Manufacturers of Saws, Saw Tools, Files, Machine Knives 
and Grinding Wheels 


ESTABLISHED 1857 THE SILVER STEEL SAW PEOPLE 
Home Office and Factory 
402 South Illinois Street, Indianapolis, Indiana 


Canadian Factory, Hamilton, Ontario 
Machine Knife Factory, Lancaster, N. Y. 





Branches Carrying Complete Stocks in the Following Cities 


Atkins Acrolite Grinding Wheels ATLANTA NEW ORLEANS SEATTLE Atkins Ferrolite Grinding Wheels 

ore. wen gey Be ee MEMPHIS NEW YORK CITY PARIS, FRANCE are yp ears —— for —. 

nives, illing utters, ears, ing materials o ow tensile 

and other high tensile strength CHICAGO PORTLAND, ORE. VANCOUVER, B.C. strength such as brass, copper, 
materials. SAN FRANCISCO 


bronze, etc. 
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A NEW 





PORTABLE 





Ball Bearing 





ARATHON 





COMPACT — LIGHT — PORT- 
ABLE — POWERFUL — designed 
for every kind of general purpose 
grinding and tool sharpening. 


Guards and rest are removable for 
the use of buffing cloth wheel or 
wire brush wheel. 


The grinder is ball bearing through- 
out, with adjustable tool rest, a 
10 foot attachment cord and plug, 
with an on and off-switch conven- 
iently located in the base. 
Finished in black. Net weight, 3 
pounds. 


~~ 


“OK” 


RINDER 


This useful and efficient 
grinder is equipped with a 
\/, H.P., 110 Volt, 50-60 
Cycles, single phase alter- 
nating current motor. Its 
no load speed is 3600 
R.P.M. Two grinding 
wheels, 6” in diameter by 
1/,” face, with a 7/16 hole, 
are protected by an en 
closed type of safety wheel 
guard, at no extra cost. 


The Marathon “OK” 
line of grinders provides 
ready sales and profits to 
mill supply distributors 
who will take an interest in 
selling these tools. We have 
a very satisfactory arrange- 
ment to offer desirable dis- 
tributor connections. 


Write us for full particulars 


and discounts 





MARATHON 





“ELECTRIC MFG. CO. 





WAUSAU, WISCONSIN 

















rubbing tools, mufflers, filters, tanks, 
and rivets are just a few of the pos- 
sibilities. 

It is almost impossible to “com- 
press” into this short article all of the 
experience of 40 years of selling air 
compressors, but if you will master 
the simple fundamentals of air com- 
pression ; study the uses of air; keep 
abreast of new developments; study 
your customer’s problems with as 
prejudiced a view as if they were your 
own; show him how to cut power 
costs through careful cleaning, lubri- 
cating, and watching leaks, your air 
compressor sales will show a definite 
upward trend. 


There’s a Knack to Telephone 
Selling 


(Continued from page 21) 


only with the company and its goods, 
but in dealing with the public as well. 

Many concerns with an otherwise 
efficient set up generally are weak 
on telephone service. We know of 
one instance where a firm had a fine 
representative who made several calls 
on an important prospect. Eventu- 
ally he succeeded in selling this pros- 
pect on his firm although he did not 


take an order. 


Later, when the prospect was in the 
market for some goods he called this 
concern on the telephone. His in- 
quiries were met with evasion and 
indifference and he was left with the 
feeling that this house was neither 
efficient nor desirous of his business. 
This man never did place an order 
and the work of the salesman was 
lost. Such firms as this certainly owe 
it to themselves, and their salesmen 
to build their telephone service to the 
standard of the other departments of 
their business, 


Increasing Sales Through 
Proper Display 


(Continued from page 22) 


ing at the time. Then an attractive 
display aroused their interest and 
paved the way for a sale. 

Make it easy for the fellows who 
come into your store to buy. One 
way of doing it is by the proper dis- 
play of merchandise in your city 
sales room. 
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AUTOMATIC 
Fire Door 
Equipment 


Automatic closing . . . that’s the certain protection 
afforded by R-W equipment. The doors close them- 
selves at any temperature desired; they cannot fail! 
When closed, FyeR-Wall doors stop the passage of fire. 
Constructed with heavy corrugated galvanized sheets 
with thick sheet-asbestos between, yet they cost no 
more than tin-clad doors. No maintenance cost; and 
guaranteed for 25 years! 





The label of the Underwriters Laboratories on this 
R-W equipment entitles you to 15% to 25% lower 
insurance rates. R-W Fire Door Equipment meets every 
conceivable condition; provides certain protection; 
brings tangible and important economies. 


Consult an R-W engineer; write for catalog. 


Richards-Wilcox Mfg. Co. 


“A WHANGER FOR ANY DOOR THAT S4L5D0E 5S” 
AURORA, ILLINOIS, U.S.A. 
Branches: New York Chicago Boston Philadelphia Cleveland Cincinnati 
Indianapolis St.Louis New Orleans Des Moines Minneapolis Kansas City 
Los Angeles San Francisco Omaha Seattle Detroit Atlanta Pittsburgh 
Milwaukee Richards-Wilcox Canadian Co., Ltd., London, Ont., Montreal, Winnipeg 
uith heavy steel frame. 


They cost no more than 


tin-clad doors. 1880/1930 





Note rigid construction 
of Fye-R-Wall doors 

















Fusible 
nk melts 
at 160°— 
doors close 
automati- 
cally! 





**Quality leaves 
its imprint?’ 














International 
Fire Prevention 
Week 
October 5 to 11 
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Manufacturers News 





A department where manufacturers may announce 
new literature, changes in personnel, news of 
executives or salesmen, changes in quarters, or 


any other facts of interest to the trade. Photo- 
graphs or cuts are especially desirable 











eh 
J. H. Williams & Co. Center 
Offices at New York 


After October 1, 1930, the general 
office and main sales office (exclusive 
of sales of special drop-forgings to 
order) of J. H. Williams & Co. will 
be consolidated with their present 
eastern sales office and warehouse at 
75 Spring Street, New York City. 
This move is being made 
the interest of more frequent con- 
tact with customers and of closer 
concentration of sales activities. 

A service department will be re- 
tained at Buffalo to represent the 
sales department of the factory in 
giving special attention to the orders 


New York 


chiefly in 


and of the 
and Chicago warehouses. 
* Ok Ok 

W. A. Jones Catalog Is Ready 

The W. A. Foundry and 
Machine Company has issued cata- 
log, number 47, 
is to present in simple 


of customers 


Jones 


the object of which 
and readable 


form exact data on the most fre- 


quently used multiple-V-Belt Drives. 
The company states that this catalog 
is provided in quantities to distribu- 
tors representing the company in the 
sale of V-belt sheaves and that the 
distributor’s name is imprinted on the 
cover of the book. 
* * ok 
J. L. O’Neill with William H. 
Jackson Company 

James L. O'Neill is now produc- 
tion engineer of the William H. Jack- 
son Company, Brooklyn, New York. 
formerly Mr. O'Neill was associ- 
ated with the Hyatt Bearing Division 
of the General Motors Corporation. 


* K * 


Roller-Smith Has New 
Representative 

The Roller-Smith Company, New 
York City, has announced the/ ap- 
pointment of J. K. Webb, 601 Allen 
Building, Dallas, Texas, as its dis- 
trict sales agent for the state of 
Texas, effective September 1. 

















Headquarters of the Holo-Krome Screw Corporation, Hartford, Connecticut, 
manufacturer of hollow head screws. 


Vv 


Mason Regulator Exhibits 
at Cleveland Show 


An interesting exhibit made by the 
Mason Regulator Company, Boston, 
was a feature of the N. A. P. E. 
Power and Industrial Exposition 
held in Cleveland, September 8-12. 

A miniature working model boiler 
room designed by the company’s en- 
gineers and built in its own plant 
was a feature of the display in the 
company’s booth. A complete line 
of pressure control devices for power 
and industrial process work was also 
shown. 

The booth was in charge of 
I’, Kenneth Morrison and W. P. 
Gearon, well known authorities on 


subjects relating to pressure control. 
* * * 


Spahr Wins Eighth Alvan T. 
Simonds Contest 
Walter Earl Spahr, Ph. D., 
rose, L. I., has been declared winner 
of the eighth annual Alvan T. 
Simonds economic contest of 1929, 
which closed on December 31, 1929. 
Mr. Spahr is professor of economics 
and chairman of the department of 


Belle- 


economics of the School of Com- 
merce, Accounts and Finance, New 
York University. Ivan W. Elder, 


managing editor of the North Pacific 
tanker, Portland, Oregon, was 
awarded second place. First prize 
was $1000 and second, $500. Hon- 
orable mention was given to Helene 
Elizabeth Ham, 333 East 43rd Street, 
New York City. 

Judges were Dr. Davis R. Dewey, 
professor of economics, Massachu- 


setts Institute of Technology, and 
John G. Thompson, assistant to the 
president, Simonds Saw and Steel 


Company, Fitchburg, Massachusetts. 
Before going to New York Uni- 


re 
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OU CAN GUA: RANTEE THESE 
INDUSTRIAL 
BRUSHES 


Highest quality insures long, hard 
wear under the most severe condi- 
tions . . . Every MILWAUKEE 
BRUSH AND BROOM is sturd- 
ily constructed and correctly 
designed. Liberal profits, quick 
turnover and steady repeat busi- 
ness. 





a eS - 


The proper type of a 
Brush for general ee ea i 
and Special purposes 


Mill Supply Distributors and _ their 
salesmen may contact their customers 
with the added assurance that we are 
prepared to assist them in determining 
the proper type of brush for any 
specific use. . . . In addition to a 
complete line of industrial brushes for 
general purposes we manufacture all 
special types. 








Our complete, up-to-the-min- 
ute, illustrated catalog is avail- 
able for use and will give you 








some excellent sales ideas, 
suggesting new customers REMEMBER 
through added uses. Write 


NAUK 
for this today. Milwau UKEE 
NAU! 


MEANS “BRUSH EXCELLENCE”’ 


THE MILWAUKEE BRUSH MANUFACTURING Co. 


764 TO 790 SOTH STREET 


MILWAUKEE 
WISCONSIN 
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ALWAYS Di 
F 


Efficient, Durable, Economical 
— The Mill-wright’s Favorite 





For Forty Years—the Best 





The Ohio Valley Pulley Works, Inc. 


DIVISION GENERAL FIBRE PRODUCTS, INC 


Maysville, Ky., U.S. A. 








‘Oy are some firms remembered 


on orders, and others forgotten? 


When selecting firms to which orders 
go, buyers are identical. 

They remember the ones which have 
impressed them—and forget the ones 
which haven’t. 

It’s surprising to note how big a 
point a business card is when it comes 

You will learn and to remembering. 


grote oY, pry For the salesman’s cards that the 


ness cards preserve buyers save rust preach the gospel of 
Sousa ps ar quality, prestige, and fitness long after 
cambios. ring the salesman has departed. Doing this, 


they point to the firms most entitled to 
confidence and orders. 
Such is the reward of prestige! 
: The John B. Wiggins Company 
( Established 1857 ) 
1143 Fullerton Ave.. Chicago 


WIGGINS 


Peerless Book’ Form 
CARDS 


Catalog and Directory 


Meets Approval 


3y EDWARD J. McOSKER 
Editor, Mill Supplies Catalog and Directory 
FTER the months of hard and conscientious 
work put in by the staff in preparing the 1930- 
1931 Mitt Suppities CATALOG AND DrrecrTory, the 
hearty and enthusiastic reception of this book by 
industrial distributors is indeed gratifying. 

Distributors in every section state that the Cata- 
LOG AND Directory fits exactly their needs for a 
buying reference book. Many have expressed their 
appreciation and approval of the book in person and 
in writing. Following are a few of the written com- 
ments that have been received: 

“We believe we will find this book to be a won- 
derful help, and appreciate your sending it to us.”— 
C. E. Carpenter, Carpenter’s, Springfield, Illinois. 

“We find this Catalog is very well gotten up and 
wish to assure you that we will have use for it 
throughout the year.”—R. E. McCorkindale, The 
Chase & Cooledge Co., Holyoke, Masschusetts. 

“It certainly is a beauty.”.—W. W. King, Demp- 
ster Mill Manufacturing Co., Sioux Falls, South 
Dakota. 

“In returning to you the enclosed acknowledg- 
ment card, we do so with the heartiest congratula- 
tions on the new MILL Supplies CATALOG AND 
Direcrory.”—R. C. Duncan, R. C. Duncan Co., 
Minneapolis, Minnesota. 

“We received in this morning’s mail the MILL 
SuprLies CATALOG AND Drtrectory, 1930-1931, 
which is certainly the most complete and useful 
book of reference the writer has ever possessed.”— 
L.. G. Isaacson, L. G. Isaacson Company, Aberdeen, 
Washington. 

“The way it is laid out will help us and all dealers 
in many instances where we are asked to find almost 
everything under the sun.”—C. G. Lindquist, The 
Lindquist Hardware Company, Bridgeport, Con- 
necticut. 

“We feel sure that this is going to be of great 
assistance to users of the book and it is quite an 
improvement over the old Directory.”—A. E. Cud- 
lipp, Lufkin Foundry and Machine Company, 
Lufkin, Texas. 

“We believe it will be of good service to us, and 
will use it to the best of our advantage.”—H. E. 

Jarger, A. Y. McDonald Mfg. Co., Lincoln, 
Nebraska. 

“The writer hasn’t had an opportunity to look 
through same thoroughly, but it does appear as if 
this Catalog is an improvement on all others, and 
he expects to find it extremely useful.”—Horace E. 
Dale, Oliver Brothers, Inc., New York. 

“We wish to compliment you very much indeed 
on a very fine publication. In fact, it is the nicest 
and handiest of this kind that we have ever seen.”— 
W. W. Peacock, E. S. Stacy Supply Company, 
Springfield, Massachusetts. 

“We think this is an improvement over the old 
style."—W. L. Converse, White Star Company, 
Wichita, Kansas. (Continued on page 137) 
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MALLEABLE heat-~control 


CAST IRON 
Screwed—Flanged— 
Drainage—Sprinkler 

ELECTRIC CAST STEEL 
Screwed—Flanged 


MALLEABLE 
Standard—Extra Heavy 
Hydraulic—Oil Country 








Heat-control is a vital part of the process of petroleum refining — 
without accurate temperature regulation the fine lubricating oils 
and gasoline demanded by our modern complex machinery would 
be impossible. But no less essential is heat-control in the production 
of Malleable iron fittings. 


The superiority of Stockham Malleables is largely due to the accu- 
rate control of the heat treatment of the metal. Skill and constant 
watchfulness of the battery of recording pyrometers shown in 
the illustration insure the outstanding strength of Stockham Mal- 
leables, which make them stand the shock, vibration and tempera- 
ture changes of pipe line service. 

Plenty of strength without excess weight—accurate threads and fine 
finish—bright, smooth, thick galvanizing. For your customers’ 
satisfaction, sell them Stockham Malleables. 


STOCKHAM PIPE & FITTINGS CO., Birmingham, Ala. 


Boston, New York, Philadelphia, Chicago, Houston, Los Angeles 


Like modern petroleum refining ~ 


all 
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STANDARD 


**POWER PLUS’”’ 


Electric Drills, 
Grinding, Polishing and 
Buffing Machines 





% in. and in. Heavy Duty Drills. Also 
made in various sizes up to 1% in, capac- 
ity. General Electric Universal Motors 





DISC GRINDER 
G. E. 40 Motor and push button control 
SKF Ball Bearing Made in 2 and 
73 P. capacity 





FLOOR GRINDER 


G. E. 40° motors and Push Button Control. 





PROPER SPEED BALL BEARING 
BUFFERS AND POLISHERS 


Made in 3, 5, 7% and 10 H. P. Dayton 
Cog Belt Drive. G. E 40° Ball Bearing 
Motor. Also made in two motors in base 
“ype. 


Write to-day for Catalog 


THE STANDARD 
ELECTRICAL TOOL CO. 


1950 W. Eighth St., CINCINNATI, OHIO 
Estab. 1912 











| new 


| ber 36. 


versity Professor Spahr taught eco- 
nomics at Dartmouth College and 
Columbia University. He has pub- 
lished several magazine articles, and 
is the author of the article in the 


Encyclopedia Britannica’ on 
“The Stockbroker in the United 
States,” and is joint author with 
R. J. Swenson of “Methods and 


Status of Scientific Research with 
Particular Application to the Social 
Sciences.” 


A. F. Meinhardt, who has recently come 


from the Blackhawk Manufacturing 
Company to Galland-Henning Manufac- 
turing Company, Milwaukee, where he 
has been appointed sales manager in 
charge of sales of “No-Pack” valves. 
He is now working on a survey to de- 
termine the best method of distributing 
these valves through mill supply houses, 
and plans to announce a new sales cam- 
paign in the near future. 


Standard Tool Issues New 
Catalog 

The Standard Electrical Tool Com- 
pany, Cincinnati, is distributing a 
new 8!'2 x 11, 64-page catalog num- 
A number of new tools are 
featured and the book describes and 
illustrates the company’s complete 


: ‘ ‘ \| 
line of electric drills, grinders, buf-| 
| fers and polishers. 


* * * 


Goodell-Pratt Distributes 
New Catalog 


It is said that the new number 17} 
the 


catalog just announced by 


| Goodell-Pratt Company, Greenfield, 


Massachusetts, will be of more in-|| 
terest to the mill owner than any) 
The careful re-|| 


previously issued. 





Save Your 
Customers 


Time in Daily Oiling 
Cost of Lubricant 

Cost of Replacements 
‘Power Loss by Friction 


Time Lost When 
Trouble Appears 


by selling them 


“CHICAGO LINE” 
Labor Saving 
Ball-Bearing 


Appliances 





Daggett Ball Bearing Loose Pulleys 
machines, mules, 


For counters, 


idlers and clutches. Simple in con- 
struction and accurately machined. 
Will carry a belt at any working 
load or speed without heating or 
wearing the shaft. 


Bearings are dust-proof. Require 
no attention except renewal of lu- 


bricant three to four times a year. 


Several Distributor 
Territories Open 





'CHICAGO PULLEY 
& SHAFTING CO. 


19 N. Desplaines Street 
CHICAGO 
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Rigid Inspection; Why? 
The manufacturers of Holo-Krome Set Screws 
realize that every INDIVIDUAL set screw will 
be called upon to perform some very important 
duty. Therefore, every INDIVIDUAL Holo- 
Krome Set Screw is thoroughly inspected so that 


it will reflect the standard of manufacturing back SET SCREWS 


of it. 


Held to closer limits 
than ever thought pos- 
sible to maintain in 


HOLO-KROME Screw Corporation °°": "°°" 


Hartford 


, a 


> 





Connecticut 


Sales Offices 


Detroit, Mich. 
3360 Pasadena 


Avenue 
CAP SCREWS 
They have everything 
and more—that an 
Evanston, III. accurately made screw 
should have. 
816 Mulford 


Street 


New York City 
407 Broome 

















; 1 
Street 1 
Si 


PIPE PLUGS 
A recognized value for 
accuracy and efficiency 
in the motor field. 


Every single Holo-Krome Screw inspected by Hand 
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LAMSON 
gimlet point 
lag bolts .. a 
fine product 


Great quantities of Lamson 
lag bolts are made and shipped 
daily to all parts of the country. 
Like all Lamson products, these 
bolts are made to a high standard 
of quality. The Lamson label on 
a package of lag bolts means 
what it says—gimlet points are 
gimlet points and threads are 
true and clean. 

Here is an opened package of 
Lamson lag bolts right out of 
stock. Note how square and true 
the heads are; how clean the 
threads are cut. 

No one buys bolts on appear- 
ance alone, but here quality is 
apparent—the camera tells the 
story. Give Lamson bolts any 
tests you like, and compare their 
accuracy and strength with any 
others’ you may choose. Lamson 
bolts in your production will 
reduce assembly costs and speed 
up the work. 

THE 
LAMSON & SESSIONS CO. 


General Offices 
Cleveland, Ohio 
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CLEVELAND, OHIO 


Plants at Cleveland and Kent, Ohio; Chicago and Birmingham 
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grouping of the many classifications 
of tools manufactured and the logical 


sequence in which they appear show | 
that the convenience of the buyer | 


was one of the prime considerations 
in the building of this 416-page 
catalog. 

Many new tools appear—among 
them, several screw drivers, an auto- 
matic drill, a micrometer, a hack saw 
frame, a woodworking lathe, and 
cold chisels and punches. 

A new heavy duty motor driven 
workshop with many new features 
is one of the interesting items in the 
special colored section devoted 
electric drills, tools and accessories. 











David Wolaver 











Wolaver with Osborn Manu- 
facturing Company 

David Wolaver goes to The Osborn 
Manufacturing Company, Cleveland, 
in the Advertising Department under 
Lloyd H. Weber, Advertising Man- 
ager. 
tion during the past year with MILL 
SuppLieEs, at first in the advertising 
production department, later in the 
copy department. 

* * * 


Filecraft, Incorporated, in 
Larger Quarters 


to 


Mr. Wolaver has held a posi- | 


Filecraft, Incorporated, Cleveland, | 


has moved to 10329 Detroit Avenue, 


Cleveland, where more space is avail- | 
able to handle the company’s expand- | 


ing requirements. 
formerly of Heller Brothers Com- 
pany, is manager of Filecraft. 

* @ * 


Goodrich Founder Honored 

Coincident with the celebration of 
the sixtieth anniversary of the found- 
ing of the B. F. Goodrich Rubber 
Company, the most modern public 
school of Akron, Ohio, is to be dedi- 


Walter D. Craft, | 


cated to the memory of the late Dr. | 

















CONSIDER! 


the Sales Policy back 
of the Goods you Sell 


INVESTIGATE 
FAIRBANKS! 


VALVES 


Bronze and Iron 
Body—for Air, Gas, 


Steam, etc. 








HAND TRUCKS 


Two-wheel and 
Four-wheel types to 
meet every com- 

mercial need. 


WHEELBARROWS 


Both wood and steel 
frame types, for Mortar, 
Concrete, Coal, Coke, etc. 


DRAG SCRAPERS 


In three, five and seven 
cubic foot capacities; with 
runners or with double 
bottoms. 
Also Fresno scrapers. 





TRUCK CASTERS 


Practically 

Rigid and Swivel types—with Plain 

Iron, Rubber Tired, Divine Cushion 
and other types of wheels. 


anything required in 


“ALL LEADERS IN THEIR LINES” 


The FAIRBANKS Company 


Boston New York Pittsburgh 
Distribution Everywhere 

















| 
| 
































102 


MILL SUPPLIES 








af 


| Benjamin Franklin Goodrich, foun- 
der of the Goodrich company. Dr. 
Goodrich was born in Ripley, New 
York, November 4, 1841, and died 
August 3, 1888. 


k x x 


Eastwood Wire Issues 





| 

Loose-leaf Catalog 
Pump direct-connected and mounted on com- 7 Se 
mon bed plate with motor. This is just one | A loose-leaf catalog on “Perfec- 


way in which this series can be adapted to 


Sell these high- 


pressure Pumps 


For any kind of mechanism 
where hydraulic power trans- 
mission is required. Pres- 
sures up to 1000 pounds. 
Standard pumps in sizes and 
designs to meet all require- 


particular needs. 


Don’t overlook the possibili- 
ties and profits of selling 
Roper Rotary Pumps to 
your customers. 

Complete technical and perform: 


ance details in Catalog 58S. 
Write for your copy today 


| tion” specialties for pulp and paper 
mills is being distributed by the East- 
wood Wire Corporation, Belleville, 
New Jersey. The book has 37 pages 
of diagrams, illustrations, tables and 
descriptions. 
os s 


Steel and Wire Uses Sound 
Pictures 


ments. Special pumps can ao: obliaation. 


The American Steel and Wire 
Company has produced one of the 
first successful “talkie” industrial 
| motion pictures; it features a trip 
through the mills in which wire rope 
is made, the entire process being 
orally explained. An added feature 
is the use of lively music at certain 
spots where the action does not re- 
quire conversation. 


be built in, as integral parts 


of any machines. Materials GEO. D. ROPER CORP. 
ROCKFORD - ILLINOIS 
PHILADELPHIA CHICAGO 
teed. DALLAS SAN FRANCISCO 


and workmanship guaran’ 














* * * 


a Foote Brothers Appoints 
New Distributor 


Foote Brothers Gear and Machine 

66 99 ° Company, Chicago, has recently ap- 
emont Service pointed J. L. Hart Machinery Com- 

pany, South Florida and Eunice 


Tested Avenues, Tampa, Florida, to repre- 
sent the 


company in the state of 
| Florida, south of a line drawn east 
| and west across the state from Cen- 
tralia to Titusville. 











Friction 


Clutches 


* * * 


New Falk Bulletin on Speed 
Reducers 


The new bulletin, number 230, of 

| The Falk Corporation, Milwaukee, 

which is just off the press, describes 

| the company’s line of parallel shaft 

| herringbone speed reducers. Special 

| features of the book are descriptions 

and rating tables to facilitate the se- 

| lection of proper units for specific 

| applications, and a showing of a va- 
| riety of installations. 





have plus values for the users, 
which make them easiest to sell. 
Simple in construction with noth- 
ing to get out of order—“Edge- 
mont” Clutches give years of efh- 
cient service. 

Get supply of literature now. 


* * * 
Coppus Engineering Makes 
Personnel Changes 
Martin Van Stappen has been ap- 


pointed sales manager of the indus- 
trial blowers and turbine department 





THE EDGEMONT MACHINE Co. 
DAYTON, OHIO 
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HERE IS A 





With the coming of more efficient 
low cost production, the old idea that 
“all reamers are pretty much alike” is 
rapidly falling into discard. 

When reamers are compared on the 
basis of “cost-per-hole” reamed, their 
true merits stand out clearly in cold 
figures that cannot be disputed. 

The photograph above was snapped 
during a recent “cost-per-hole” test in 
the plant of a large manufacturer of 


washing machines. Before the test 


was made, the machine operator had 
been getting 2400 holes from each 














Form Will 
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DIFFERENCE \N REAMERS.. 


_AS THESE FORMS WILL PROVE | 


reamer of the ordinary solid type. But 
when Peerless High Speed Expansion 
Reamers were tried, production jumped 
to 12,000 holes per reamer. Figured on 
the basis of cost-per-hole reamed, 
Peerless proved cheaper for the job 
by 77%. 

Peerless Reamers are manufactured 
by a “brazo-hardening” process that 
permits the joining of high speed cut- 
ting blades to bodies of tough alloy 
steel. When Peerless Expansion 
Reamers become worn, they can be 
expanded to origina! size and reground. 





Yopyright 1930 by The Cleveland Twist Drill Co. 
















Their total production life is thus many 
times that of solid type reamers. 

You can prove for yourself the dif- 
ference between Peerless Reamers 
and all others. Try them. Put them 
on the most difficult job in your shop. 
Record their performance. Compare 
their cost on the basis of number of 
holes reamed. Then you will know 
beyond all question that there is a 
difference in reamers. 

Necessary forms will be mailed you 
without cost or obligation. Use the 
coupon below. 


oo0o0o0o0o0c0c0c0c0cC0cCecCecC0CCCCCCCCCCCC0C”0”0 


[_] Without obligation, you may send us complete 
forms for making the “cost-per-hole” test on reamers. 


(] Also send Digest No. 84 describing details of 


above test. 


Ra ee Le 


Address 
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“Always An Eye Open for 
Greater Hack Saw Profits 


HE Wolves of Lenox, known to your customers and 
prospects as the rugged, clear-cutting, slashing Hack 
Saw blades without equal, are ready and eager to boost 
your profits and to bring you new customers. They are 
attractively packaged in plaid and backed by a strong sales 
plan. 
Get the details today. 


“The Toots in the Plaid Bor” 


AMERICAN SAW & MFG. CO. 
Springfield, Mass. 
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‘IMICO" 


TRON BODY BRASS MOUNTED 
GATE VALVES 


are tested 
ILLINOIS 
MALLEABLE IRON CO. 


Gate Valve is tested and each is guar- 
CHICAGO, ILL., U.S. A. 


anteed for 125 Ibs. water pressure. 
You take no chances when you sell 


your customers Illinois Gate Valves. 
Backed by more than 50 years’ manu- 
facturing experience, Illinois Gate 
Valves provide a complete line which 
enables you to satisfy the most dis- 
criminating customers. There are no 


comebacks. 





of Coppus Engineering Corporation, 
general office and plant, Worcester, 


| Massachusetts. 


Ernest Kundig has been appointed 
sales manager of the house heating 
blower department, as well as export 
manager of the company. 


Mr. Bolle, formerly the sales man- 


| ager, is no longer connected with the 


Coppus organization. 


+ *£ * 


Gordon F. Daggett with 
Stephens Adamson 


Gordon F. Daggett of Milwaukee, 
is to represent the Stephens-Adam- 
son Manufacturing Company, Au- 
1ora, Illinois, handling its line of 
conveying, screening and transmis- 
sion machinery for the entire state 
of Wisconsin. He will be located at 


| 735 Briarwood Place, Milwaukee. 

















Gordon F. Daggett 





Mr. Daggett has been handling the 
Minnesota-Wisconsin boundary line 
survey, in which the line between 


| the cities of Duluth and Superior 


was reestablished and dock and 
wharf improvements were reassessed 
under Supreme Court order. 

Mr. Daggett, a University of Wis- 
consin graduate, is a member of the 
American Society of Civil Engineers 
and the Engineering Society of Wis- 
consin. His early training was 
gained in several power projects on 
the west coast. The last 15 years 
have been spent in private practice 
and in various positions on the Wis- 
consin Highway Commission at 
Madison and later as executive secre- 








UMI 


OCTOBER, 1930 MILL SUPPLIES 











RAUF 








Resin Pibscoul Reda ©, Logel 


USN (Rewedd 
andl the © wecritive Comnition 
; 7 
of the SSyrd L 2 ed eae 


express lo 
$A Whlliams € Ce 
ther enduring appreciahon 


BF Iapeewe pene | pee eee See 
equapping d ‘the 
y i. ey = 
+), Syd. f dulavetbe C wpoliiis 
Sis cipevuiligs twat calleon nshgecsedy 
cdhicidlihesthsi ithe dal cissiiaesthe 


prmenenr 2 (oR ye! a SPE Roe 
hb. Panawihl ctbnatsnportl 




















WORTHY COMPQN 


OF 
WHEN Admiral Byrd picked the men who accomp&gied him of! ~ 


— 


his greatest adventure, he chose them carefully. Likewis@ghe pro- 
ducts of men—equipment and tools—upon which somuch 
depended. The above certificate speaks for itself. 
Williams’ Tools are used from pole to pole. 


J. H. WILLIAMS & CO. 
“ The Wrench People” 
BUFFALO 
New York Chicago 


uel pion OROP-FORGED TOocs 


pROP-FORGED 
TOOLS 
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Have You Read Our 
recent advertisements of 
“The Incomparable” Line 
of 4 Jaw Independent 
Chucks, of The New 34A 
Line of Universal Chucks? 
if both these 
# Chucks could be put into 
one body and attached with 
one and the same adapter 
plate, you would have 


The Tri-Plex 


The Tri-Plex is the only 
Chuck of its kind. 
The ideal Chuck for a 


toolroom lathe. 


ONAN NEL AE 


men 
SONNE LL EAE OO 





Now — 
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Orel he 
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“Click”? — and you have 
it! — either a Self-Center- 
ing Chuck of extreme ac- 
curacy, or an A-1 
Independent Chuck. 


4-Jaw 


——— > eden 
. as: 


: j 
' No measuring and _ test- 4 
ing for truth; no time lost % 
in making changes. 4 
This is the way we do / 
i} it— The pitch of a screw & 
i carries the jaw on its rack | 
4; a certain exact distance in # 


a full revolution. In each 8&8 
screw isa narrow, V-shaped K 
groove. As the screw is 
turned, the index pin rides 7 
over it in the jaw until 
it engages the groove. As 7 
the pin clicks into place 
after a full turn of the 
wrench, the operator knows 
that he has moved the jaw 
an exact distance. Note, 
however, that the index pin 
will ride in and out of the 
groove without forming 
more than a slightly no- | 
ticeable obstruction. 











peenentrancrperee at 


Wt 


Pr et 


See ROL NEIELRRO IN IOI IRA ANN) 








Catalogue No. 47 tells 
all about the Tri-Plex. It 
is built in sizes from 6 to 
24 inches, with either iron 
or steel bodies. 


THE CUSHMAN CHUCK CO. NARTFORD.C 





|tary for the 
| Aggregate 


| 48 plants. 


Wisconsin Mineral 
\ssociation, representing 


K * 


Changes in Sarco Sales 

Representatives 
| Sarco Company, Incorporated, 183 
| Madison Avenue, New York City, 
| announces the following changes in 
its sales representatives: F. W. 
Scheer, Andrews Building, Pearl and 
| Court Streets, Buffalo, New York, 
_has been appointed sales representa- 
| tive of Sarco Company for western 
| New York state as far east as Syra- 
| cuse, inclusive. 

The Erie section of Pennsylvania 
has been turned over to the Cleve- 
land office of the company, which is 
in charge of F. K. Minor, 805 Bulk- 
| ley Building. 

Williamson and Moody, 1138 
Mutual Building, Richmond, is now 
| sales representative for Sarco for the 

state of Virginia, with the exception 
| of the extreme northerly portion. 

Engineering Equipment Company, 
209 Glenn Building, Atlanta, has 
| been made sales representative for 
the state of Georgia, with the excep- 
tion of the coastal counties and the 
| vicinity of Chattanooga, Tennessee. 

Stewart Roberts, 215 West Seventh 

Street, Chattanooga, will represent 

Sarco in territory conveniently sur- 

rounding that city. 


* * * 


Belting Association Asks for 
Belting Inspection 

At a_ recent meeting of the 
American Leather Belting Associ- 
ation a committee was appointed 
to prepare a resolution to be for- 
warded to the United States Navy 
Department with reference to in- 
spection of leather belting. Those 
appointed were: Edward H. Ball, 
Chicago Belting Company, chair- 
man; R. M. Pindell, Jr., Alexander 
srothers, Incorporated, and C. O. 
Drayton, Graton and Knight Com- 
pany. It was the concensus of 
opinion that the Navy Department 
should designate one inspector to 
pass on all purchases of leather 
belting for the Navy Department— 
| this inspector to receive a thorough 
| training in methods of manufac- 
| ture for inspection of leather belt- 
| ing by visiting several of the plants 
|of leather belting manufacturers 
— might be designated by the 


Navy Department. 


Mr. Wayne Davies of E. F. 





Your Customers 
Will Get Better 
Hose Connections 


with 


“ROSS” 





COUPLINGS 





“Boss” Female Cou- 
pling with Spud 


OOD merchandising is sell- 

ing dependable products at 
a satisfactory profit. ‘‘Boss’’ 
Couplings for high and low 
pressure air, steam and water 
hose are both dependable and 
profitable. They sell readily to 
mills, mines, factories, contract- 
ors and all other hose users. . . . 
We sell only through supply 
distributors. 


Ask for prices. 


DIXON 


VALVE & COUPLING CO. 
PHILADELPHIA, PA. 
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A Profitable Connection 


Progressive distributors, desirous of mak- 













ing advantageous connections, find 
“National” Twist Drills and Tools 
a profitable addition to 


their line of supplies. 






MANUFACTURERS 


of pARABQLIr 


MILLING CUTTERS 


TWIST DRILLS - REAMERS - HOBS - MILLING CUTTERS - SPECIAL TOOLS 
NATIONAL TWIST DRILL & TOOL COMPANY 
DETROIT. U.S. A. 


New York, N. Y. Philadelphia, Pa. Chicago, Ill. Indianapolis, Ind. 
Cleveland, Ohio Syracuse, N. Y. 


TAP & DIE DIVISION, WINTER BROTHERS CO., WRENTHAM, MASS. 
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LIKE THE 
STERLING MARK 
ON SILVER 





THE “TOLEDO” trade-mark on pipe 
tools assures the purchaser the highest 
quality, careful and skillful workman- 
ship and accuracy to the last degree. 


It's no wonder then that “TOLEDO” 
tools are standard equipment and 
specified by those who know. 


“TOLEDOS” backed by over 30 years’ 
experience are made to cut and thread 
all sizes of pipe up to 12” and con- 
stitute “The one complete line of Pipe 
Tools.” There are none to dispute 
“TOLEDO’S” right to supremacy. 


Distributors who standardize on 
“TOLEDO’S” reduce their inventory, 
increase their turn-over and profits and 
meet every need of the trade. 

THE TOLEDO PIPE THREAD- 
ING MACHINE CO., Toledo, Ohio 


New York Office - 72 Lafayette St. 











Forty Years of “QUALITY SUPREME” 
Stands back of 


GALVA CAP 


Industrial Brooms 


In the center of the Broom Corn West, 
the World's Largest Broom Factory is espe- 
cially favored by every condition for LOW 
COST and HIGH QUALITY productions. 


DISTRIBUTORS SERVE INDUSTRY 
ECONOMICALLY, when they furnish 
GALVA CAP BROOMS. 


Mr. Consumer—If your Dealer does not 
handle GALVA CAP BROOMS, let us 


know and we will tell you why. 


Mr. Dealer—If you are selling a good 
broom, maybe GALVA CAP is better. 


Price and Quality Satisfaction guaranteed 
or returnable at our expense. 


DESHLER, NEBRASKA 














Houghton and Company made a 
report on behalf of the Philadel- 
phia Belting Association with ref- 
erence to Multiple V-Beit compe- 
tition. A committee of members 
of the American Leather Belting 
Association consisting of Julian 
Alexander, E. P. Alexander and 
Sons; J. Edgar Rhoads, J. E. 
Rhoads and Sons, and R. M. Pin- 


| dell, Jr., Alexander Brothers, In- 


corporated, was appointed for the 
purpose of co-operating with the 
Philadelphia Belting Association 
in conducting certain tests which 
they are contemplating. 

Philip C. Brown of I. B. Wil- 
liams and Sons, Chairman of the 
Engineering Committee, reported 
that material for the Engineer 
Data Book was practically com- 
plete and in the hands of the 


| printer. The work has progressed 


far enough so that publication will 
be made and books ready for deliv- 
ery before December 1. Members 
of the Association have under- 
written an initial edition of 12,000 


| copies of the book. 


- — = 


Gears and Forgings Centres 
Heavy Gear Activities 

Gears and Forgings, Incorpor- 
ated, recently announced the concen- 
tration of all its heavy gear and 
special machinery production at its 
Ford City plant. This means the 
merging of the Ford City and Pitts- 


| burgh plants. The Pittsburgh branch 


office will remain at its old location, 


| 2818 Smallman Street. 


DESHLER BROOM FACTORY, 


Dept. G. C. 


* * x 


Transfers in Independent 
Pneumatic Tool 


W. A. Nugent, who has _ been 
manager of the St. Louis office of 
the Independent Pneumatic Tool 
Company, Chicago, has been trans- 
ferred to Chicago as manager of the 
Chicago territory. He is succeeded 
at St. Louis by F. J. Passino, for- 
mer manager of the Pittsburgh office. 
T. J. Clancy is now manager of the 
Pittsburgh territory. 


* * * 


Davis District Manager 
Robbins and Myers 


W. R. Davis has been appointed 


_ by Robbins and Myers Sales, Incor- 
| porated, Springfield, Ohio, to man- 


age its eastern district, succeeding 
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FOR EFFICIENCY! 


FOR ECONOMY! a 
FOR DURABILITY! ~~ 





It is not necessary to tie up a large 
amount of money in stock. Carry only 
popular standard sizes. We'll back you 
with our complete stock of 2864 sizes 
—ready for instant shipment at all 
times. 


Here’s another profit-getter! This 
handy keystock in 2-foot bars is always 
in demand. Write us for folder and 
dealer discounts. 


BROWNING 


OFFSET KEYSTOCK 


owe VALLEY PULLEY MORKs 


Si BROWNING 0° 


DURABILITY ve: 5 
VILLE KENTUCK: 





SROWNING Paper Pulleys are better pulleys! They 
have proved their superiority by actual performance. 
That’s why industrial plants everywhere are using 
BROWNING Paper Pulleys for replacements, size 
changes and for use on new motors and machines. 


Cash in on BROWNING popularity! You can start 
with a small stock of popular sizes and draw on our com- 
plete factory stocks for other sizes. We make instant 
shipments to you or direct to your cusomers. You get 
wholesale prices whether order calls for single or quan- 
tity lots. 


THE OHIO VALLEY PULLEY WORKS, INC., MAYSVILLE, KENTUCKY 


Division of General Fibre Products Inc. 


BROWNING 
PAPER PULLEYS 
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C. A. Stirling, who resigned recently. | ‘ 
DISTRIBUTORS Mr. Davis has been associated in Copper Tubing 

executive capacities with several of | Seamless. Sizes—from +; to 1% 
Sell Your Trade the most prominent organizations in| in. O. D. any gauge. 


| the country—Electrical Research | 7 
E L L S Products, Incorporated ; American ‘Brass Tubing 
Electric Motor Company, The Mag- ceil Si f is say abe 
ROLLER navox Company, Oakland, Califor- | ag Mpeg elalailas 


: Mant BI ace Sandie | in. O. D. any gauge. 
nia; Manhattan Electrical Supply 
BEARING Company, New York, and _ Illinois 


HANGERS Gas and Electric Company. Aluminum Tubing 
Seamless. Sizes—from ;; to 144 













pa Sle in, O. D. any gauge. 
AND YOU New Pittsburgh Warehouse | : 
SELL THEM for Chase Brass Coils and Bends 
SATISFACTION The Chase Brass and Copper Com- | __ayy shapes and sizes which use 
pany, Incorporated, Waterbury, Con- | tube from 7; to 14% in. outside 
necticut, has opened its nineteenth | diameter, any gauge. Unbrazed 


a pea ; lengths up to 100 feet. 
warehouse. The new building is at ndiied 


855 North Avenue West, Pittsburgh. | ° 
“ROLLERINE’’ Until this time the organization has Fabricated Parts 
maintained only a_ sales office at and Complete 
Pittsburgh. 9 
The Pittsburgh warehouse has been Assemblies 
built especially for the storage of 
brass and copper products. 


For Lubrication of 
Roller and Ball 
Bearings. Has Given 
Excellent Service for 
Years. Tell Your 
Trade About It. 


—manufactured to your specifi- 
cations. Send your blue prints 


“« * for prices. 
Royersford Howard Hancock Dies of WOLVERISF TUBECO. 
y = BRASS & ALUMINUM 









Foundry & Machine Co. Heart Attack canmenes aeueuh 


Howard L. Hancock, manager of | 
Royersford, Pa. the Philadelphia office of The Cor- 


bin Screw Corporation, New Britain, | 451 Centr! Ave. ac eeaniad 
| Connecticut, died in Westmont, New ee esa 
| Jersey, September 6. He had been 
| manager of the Philadelphia office of 
| the Corbin company for six years. 

















It Costs Only 


im 5¢ 


Republic Steel Starts | perman | 
Expansion Program | 

THE TOLEDO HORSE ‘ A million-dollar expansion program | to send each issue of | 
s Ti ao Mine mi | is being undertaken by The Republic | || | 
serosal — Steel Corporation at the open-hearth 


i snapped into place on [i | at a | | 
coupe id aed sil they & department of its Youngstown works. | }} M I I j 
any standard siz ° ta | 


are rigid, strong, unbreakable, : * oe * | | | 


Seco ache p| Seert asiguant to Head of |/ SUPPLIES | 


Hle is survived by Mrs. Hancock, 
three children, his mother and father, 
two brothers and two sisters. 

















J j advertised, they sell § aig SH 
Nationally advertise Mess Harry T. Gilbert, who has been 


a ened magn of pale. Wen vice-president in charge of sales of 
for prices and discounts. ma the «Republic Steel Corporation, | homes 
Youngstown, Ohio, since its forma- 
| tion early in 1930, has been made 


direct to your salesmen’s 


easily on demonstration 


TOLEDO Pressed Steer Co. 
TOLEDO, OHIO 


special assistant to the president. Write to the 
| Norris J. Clarke will succeed Mr. . , 
| Gilbert. He has been vice-president Circulation Manager 


and chairman of ‘the executive com- 
mittee of Lamson and Sessions Com- | }} M S | 
| pany, Cleveland. ILL OUPPLIES | 

Other affiliations which Mr. Gil- 520 North Michigan Avenue | 


bert has had in the iron and steel Chicago, Illinois | 
| industry were as (Turn to page 123) — a 
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ANNOUNCING 


The New No. 923 
Pistol Grip Hack Saw Frame 


Here is a new, strong, dependable tool that is needed in every shop in 
the country. It is constructed entirely of a very hard grade of steel and 
its welded joints and its stamped steel handle with serrated pistol grip 
make it a tool of 100% efficiency. 


Goodell-Pratt Company, in bringing out this new tool, is following its 
established policy of offering to the trade articles for which there is 
genuine demand and on which there is genuine profit. A contributory 
cause to the temporary business depression is the loading of stocks with 
merchandise that has not been in demand but has been forced upon 
“middle-men” without allowing them reasonable margins of profit. 


The new Pistol Grip Hack Saw Frame has all the guarantee of one of the 
nation’s leading tool manufacturers behind it. Send a trial order or write 
for prices and a full description of this newest Goodell-Pratt tool, and be 
convinced of its immediate profitable saleability. 


GOODELL-PRATT COMPANY 
Greenfield, Mass. 


New York - 107 Lafayette St. Chicago - 38 North Clinton St. 


MEMBER OF THE AMERICAN SUPPLY & MACHINERY MANUFACTURERS ASSOCIATION 
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S OME unique 

features are em- 
bodied in a series 
of fillet and radius 
gauges recently an- 
nounced by the 
Brown & Sharpe 
Mig. Co., Provi- 
dence, R. I. The 
tools are designed 
to simplify the 
rapid checking of 
fillets and radii. Concave and convex radii of the 
same size are included on the same blade. This 
double-ended feature reduces by one half the number 
of blades necessary for a given range. The blades 
are long, slotted and slide easily. 





HE new “O-B" union 

bonnet valve made by the 
Ohio Brass Company, Mans- 
field, Ohio, is designed to 
facilitate replacement of 
valve dises. The malleable 
iron union nuts used on this 
valve reduce to a minimum 
the damage caused by pipe 
wrench jaws when gripping 
the nut in removing the 
stem. This new valve is 
supplied in bronze from %4 
to 3 inches in size and is 
rated for pressures up to 
150 pounds. 








HE Colonial Supply Company, Pittsburgh, is now 

offering to the trade a permissible type electric 
coal drill requiring only one man to operate it. It 
is said that the drill conforms to the requirements 
of the United States Bureau of Mines for use in 
places that may become dangerous due to the pres 
ence of gas or water. The motor is of sufficient 
capacity and entirely enclosed in an aluminum alloy 
housing built to withstand internal explosion pres 
sure of considerable magnitude without permitting 
any flame to pass to the outside of the motor or 
switch housings, where a spark might otherwise ignite 
explosive gases There is one interpole, which is 
placed on top of the motor, thereby eliminating coils 
mn the bottom where oil and dirt collects 





NEW “Defiance” 

rotary drilling hose 
is being put on the mar- 
ket by the Diamond Rub- 
ber Company, Akron, 
Ohio, for use in pumping 
mud or slush into and 
out of oil wells, to facili- 
tate the drilling process. 
The hose is 2% inches 
in diameter. Its construc- 
tion consists of a thick 
inner tube of tough abra- 
sion resisting rubber, sev- 
eral plies of heavy hose 
duck, two layers of 
braided wire wrapping, 
wound in opposite direc- 
tions and heavily encased 
in tough rubber, addi- 
tional plies of heavy hose duck, rubber cover, and close 
wound outer wire wrapping, over which is applied a 
covering of heavy frictioned fabric. 





HE Barrett-Cravens Company, 

Chicago, has developed a new 
multiple lift-truck. Features of this 
truck are: the spring handle holdup 
preventing the handle from falling 
to the floor; the automatic releas- 
ing latch keeping the handle from 
flving up; Timken rolling bearings, 
and special long leverage lifting 
mechanism. The truck is geared to 
the load so as to permit a variation 
in lifting strokes. It is capable of 
lifting loads with the handle located 
anywhere in an arc of 200 degrees. 
Kingbolt is three inches in diame- 
ter and turntable five inches. 





HE new high 

production hob 
made by Barber- 
Colman Company, 
Rockford, Illinois, 
is said to incor- 
porate several im- 
provements. By 
assuming a pitch 
diameter for the 
gear to be cut 
that was smaller 
than the actual 
pitch diameter, 
and laying out the 
profile of the hob 
tooth on the basis 
of this assumed diameter, the tips of the hob teeth were 
widened, thus giving them greater strength. 
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Listep Al 


” ‘to the Whir of 
Hectic Wheels 


NOTHER cycle of intense production activity is just around the 

corner. Far sighted factory executives are preparing now to 

squeeze every last ounce of efficiency out of their plants when pro- 
duction orders. begin to pour in. 


With the Clipper No. 6 Speed Lacer on the job there will be no idle 
wheels and men waiting for a belt to be relaced. 


In just ninety seconds a big six inch belt can be laced with this re- 
markable machine. Just one turn of a crank and a pressure of 
37,500 Ibs. forces a uniform row of hooks into the belt end—abso- 
lutely flush with the surface— yet without damage to the belt fibres. 


This wonderful lacer weighs only 56% Ibs. and is operated easily 
by a single shopman. 


Listen ahead to tomorrow—and standardize on the Clipper No. 6. 
It will solve your belt lacing problems for all time. 


Whatever your shop requirements, there's a Clipper Lacer to meet them effi- 
yop a ar the smallest of belts up to the heavier and wider ones. And 
the use < Clipper Pins and Clipper Hooks ensures a perfect, lasting joint. 

te demonstration communicate with your nearest dealer or with the 


Clipper Belt [acer Company 


GRAND RAPIDS jee MICHIGAN 
SerT 


For comple 








j Price $7 5 00 


in United States of America 
Furnished with stand 
at an additional cost 


Ne 6 Speed Lacer 
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New and Improved Industrial Products| 


~ NEW construc- 

tion in trans- 
mission belting is 
announced by Cin- 
cinnati Rubber Man- 
ufacturing Company, 
Cincinnati. This new 
belt, which is called 
“Cincinnatus Duo- 
flex” because of its 
duo - flexibility both 
crosswise and length- 
wise, is designed to 
give greater pulley contact, thus delivering more 
horsepower. It is built to fit all kinds of pulleys, flat 
or heavy crowned, large or small—with a gear-like 
grip. The reason for the close pulley hug is the auto- 
mobile tire cord insert giving crosswise flexibility and 


NEW master precision level providing an accu- 

racy of 10 seconds for the erecting and testing 
of machinery and for other leveling work which re- 
quires a high degree of precision, is now being manu- 
factured by The L. S. Starrett Company, Athol, Mas- 
sachusetts. The main level vial is graduated so that 
the operator can read and readily calculate the exact 
variation from level; each division indicates an inclina- 
tion of '2 thousandth of an inch per foot. In addition 
to the main vial, the level is provided with an auxiliary 
vial showing the position laterally as an aid in secur- 





ing a true horizontal 


adhesion under the seam. 


SPECIALLY SHAPED 
RAKERS 


7 
NG 
BRIOGES 





ENRY DISSTON and Sons’ new line of precision-ground 
cross-cut saws includes wide, medium and narrow blades, in 
both 2-cutter and 4-cutter patterns. An extra high temper alloy 
steel is used in the construction of these saws, and they have 
large, wide gullets. The main office of the Disston company is at 


NEW copper 

bronze ma- 
chinist’s hammer 
has been developed 
in the metallurgi- 
cal research labora- 
tories of The Bunt- 
ing Brass and 
Bronze Company, 
Toledo. This new 
copper bronze ham- 





mer is stocked in 
one- and two-pound , 
sizes. Any other 


size required can be 
quickly produced. 
It is sold complete 
with fitted hickory 
handle, easily re- 
placeable when 
broken. The pro- 
portions of the han- 
dle are scientifically 





Philadelphia 


! ETALAS- 
M eC, In- 


corporated, Un- 
ion City, New 
Jersey, is now 
putting a new 


packing on the 
market called 
“Cordex.” It is 
composed of 
metal particles, asbestos fiber, binder, 
and a specially prepared lubricant, en- 
cased in a thin shell of viscous ma- 
terial, It is not manufactured in coil 
form but comes in straight rods, 18 
inches in length. After the packing is 
wrapped around the rod, inserted in 
the stuffing box and the gland drawn 
up, the casing disrupts and a seal and 
bearing are created. Cordex lubricated 
itself. It is made up of anti-friction 
materials that contain no abrasives, 
and is available in all sizes from ¥- 
inch to one-inch. 






gauged to provide 
balance. 











HE Malin and Company, 

Cleveland, Ohio, are offer- 
ing to the trade, small midget 
spools of music wire for con- 
sumers requiring small quan- 
tities. Sizes carried in stock at 
the factory in Cleveland, run 
from diameter .003 to .024 both 
in the tinned and plain polished. 
Heavier gauges are furnished 
on larger spools or in coils of 
4 pound, % pound, one pound 
and larger. 


| 
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Die Stocks 
Pipe Cutters 


The New BEAVER 3-Way 


Die Stocks! 









No. 33 


No. 34 


Perfectly 
Balanced 


The new Beaver 3-way Die Stocks are “companion tools” to the popular No. 3 
Beaver Jr. Ratchet, the dies and caps being interchangeable. 


Some outstanding features of the Beaver 3-Way Tools are: 


The electrically heat-treated die segments are 
square in shape and not weakened by any 
“shoulder” or off-set. No “tip” to break off! 


The dies are “driven” by the solid body of the 
tool—not by a cap held on the body by screws. 
Large openings in body provide easy oiling and 
chip clearance. 

The die retaining ring is made of pressed steel— 
insuring strength. A “pinch” of 1/32” holds 
dies rigidly in position. 

Extra-heavy and extra-long handle bosses are 
provided—so handles will not work loose. 


The Beaver 3-Way tools are light in weight— 

and fully self-contained. No loose parts. 

Dies and die retaining rings interchangeable with 

the No. 3 Beaver—an advantage to the thousands 

of shops now equipped with the No. 3 Beaver 

Ratchet. 

Full width dies—equally serviceable for thread- 

ing steel, wrought-iron or brass pipe. 

Dies can be inverted for threading short nipples 
—when emergency requires. 

Beaver 3-Way tools will give years of trouble- 

free service. 

And, they are moderately priced. 


“Buy It From Your Jobber” 


The Borden Company 
511 Dana Ave. 
Warren, Ohio 





Power Units 
Grooving Tools 
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| EW features in- 
corporated in 
the number 60 fur- 
nace made by The 
| Turner Brass Works, 
| Sycamore, Illinois, 
are: the self-cleaning 
orifice and the flame 
control. The self- 
cleaning orifice is 
automatic. With 
every full revolution 
of the control valve 
| handle a needle point 
| thrusts through the 
orifice, cleaning it of 
| any deposited mat- 





ter. The flame con- 

trol permits adjust- 
| ment of flame from 
full heat to a sim- 
mering point. In addition it has the tilting top sec- 
tion, the patented overflow drip cup and the 10-pint | 
steel tank made of heavy gauge, one-piece steel. It 
is said that the flame control makes it possible for 
melted metal to be held at constant temperature 
without danger of burning. 





YPE “B” Stanley “Unishear” is a new machine | 
made by the Stanley Electric Tool Company, New | 
Britain, Connecticut. It has a cutting capacity up 
to 14 inch boiler plate, 36-inch throat, weighs about | 
5500 pounds, and it will cut at a speed up to 10 feet 
per minute, depending on how fast the operator wants 
to guide the sheet through the shears. 








NEW type of elec- 

tric industrial power 
lift truck has recently 
been developed by the 
Crescent Truck Company, 
Lebanon, Pennsylvania, 
for use with hand truck 
platform skids seven 
inches high or over. Fea- 
tures incorporated in the 
truck are Cantilever spring 
suspension on the driving 
unit, rubber tires on all 
four wheels, three inches 
underneath clearance, 
3%-inch lift, and so forth. 
Capacity is 3500 pounds; 
overall length, 88 inches; overall width, 33 inches; turning radius, 
7 feet; and the lifting platform, 20 inches wide and 40 inches long. 





HE Ajax Flexible Coup- 

ling Company, Westfield, 
New York, has recently placed 
on the market a new coupling 
called the type “E.” It is 
of the pin and rubber bush- 
ing type and is a modification 
of the standard “Ajax” type 
“A.” The type “E” is a special 
coupling of liniited size, de- 
signed for purposes of econ- 
omy on special applications, 
: such as centrifugal pumps, 
small speed reducers, fans, 
motor generator sets, and in 
fact all jobs at motor speeds 
within the bore and load limi- 
tations of the coupling. 





HE new number 3. nibbling 
| machine being made by A. C. 
| Campbell, Incorporated, Bridgeport, 
| Connecticut, is a machine for cut- 
ting all kinds of shapes from sheet 
metal 3 to % inches. It has three 
| strokes—one inch, 4% inch, and 
14 inch, and cuts approximately 20 
linear inches per minute. It works 
on the circular punch and die prin- 
ciple. 
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MWe Your Prospect Wants 


a Pipe Maintenance Machine That is. 


- FAST 
-=-=—- EASY TO OPERATE 
—-=-=---and PRICED RIGHT 
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Snow HIM THE 








The Wilco die head is designed 
to thread all sizes of pipe within 
the capacity of the machine, and 
do it with one head without 
changing die holders. This fea- 


ture alone makes the Wilco faster 
and easier to operate than ordi- 
nary maintenance machines. 
And because Wilco dies are made from the finest high speed steel, because the Wilco 
is equipped with an automatic force feed lubrication system which guarantees posi- 
tive lubrication of the dies at all times, and because all materials are rigidly inspected 
to insure maximum life and efficiency, the Wilco will give your customers many 
years of trouble-free service. That’s why the Wilco is a profit maker for your cus- 
tomers and yourself. Write for the full story. 





JOINED 


THE OSTER 
FOR 


||| MANUFACTURING 


WILLIAMS 
TOOL Wi 


GREATER Hi 
COMPANY SERVICE CORPORATION 





Sales Office —2087 East 61st Place Branch Offices—Boston, New York, 
Cleveland, Ohio, U.S.A. Philadelphia, Chicago 


Manufacturers of the Most Complete Line of Hand and Power 
Operated Pipe and Bolt Threading Equipment in the World 
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| New and Improved Industrial Products 





HE “Economy De- 

Luxe” paint and_lac- 
quer sprayer made by the 
Economy Machine Prod- 
ucts Company, Chicago, 
provides either horizontal, 
vertical or round = spray, 
and is so constructed that 
no material comes in con- 
tact with moving parts. It 
employs suction feed, 
gravity feed or pressure 
feed of material. The 
syphon container is made 
from one piece of alumi- 
num, has a large opening, 
and is so designed that it 
is quickly attached or de- 
tached by moving cam 
locking lever up or down. 
An adjusting nut keeps the 
cover tight to the con- 
tainer. Agitator feature on 
this sprayer keeps heavy 
liquids stirred while oper- 
ating. This accessory can 
be attached with screw- 
type jar only. 





HE Production Equip- 

ment Company, Cleve- 
land, announces the com- 
pletion of work on the new 
one profit heavy duty type 
extended spindle grinding 
machine. The motors are 
completely enclosed and so 
made that they do not re- 
quire ventilation and pre 
vent any foreign substance 
from entering the motor. 
Four heavy duty ball bear 
ings, two in each extended 
arm, provide strength and 
rigidity to the extra heavy 
nickel steel spindles 








NEW gasoline cutting torch 

unit has been perfected by the 
Torchweld Equipment Company, 
Chicago. The unit has a cutting 
torch with four gasoline cutting 
tips; 25 feet of high pressure oxygen 
hose; 25 feet of flexible metallic 
gasoline hose, and other equipment. 

















UTLER-HAMMER, Incorpor- 

ated, Milwaukee, has developed 
a new 3-position pilot switch for 
starting and stopping motors on 
motor-driven pumps, compressors 
and similar machines. The operat- 
ing lever can be placed in either the 
“automatic,” “off,” or “manual” 
position. When turned to “auto- 
matic,” the automatic pilot device is 
in circuit and normal, automatic 
operation is obtained. With the 
lever in the “off” position, the pilot 
circuit is opened and the motor can- 
not be started from any other con- 
trol point. Turning the lever to 
the “manual” position closes the 
control circuit direct and the motor 
will run continuously. 


HE Speer Carbon Company, 

St. Marys, Pennsylvania, has 
recently announced a new line of 
brushes for use on mill type and 
hoist motors. The new line includes 
grades suitable for all types of mill 
and hoist motors, operating under 
varying conditions and at all volt- 
ages of alternating or direct current. 
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93 Donnelley Cataloeues 
Completed in the Last 


y2 Conseeutive Weeks 


(September 15, 1930) 
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ee Durine this one year, Don- 
nellev’s have completed more eata- 
logues for steam, mill and industrial 
re ERAL RUBBER 
supply distributors than any other _ suppyeo. UPpy 
compiling company ever made in its ™ a~~©, 
entire history. 
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@® Rarely has any other agency ever \) ere Ce 
made more than one-tenth this many — 4} PUMPS. NACHINERY 
millsupply cataloguesinanyoneyear. Qyy gsupPties 
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®@ It is better to get the best catalogue '™\\ Go 
service than to wish you had. 
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Keep Your House Sold 
to the Buvers 


®Vhe most important thing you have to sell today 
is not pipe or pumps or pulleys, but the firm con- 
vietion that it will pay the buyers to make your 
warehouse their stockroom. 

@Y ou can furnish them a most valuable commod- 
ity which distant manufacturers simply can not 


vive. It is service 


tralized, helpful, economical, and based on knowl- 


edge of their individual requirements. 


® Granted. however, that you have the best goods of. say, 


500 manufacturers. How can you constantly visualize these 
woods and your service before the men who write the requisi- 
tions? They do not come to your store. You ean keep vour 
store with them by means of good catalogues. 

@ But you can not afford to have the buyers judge the 
up-to-dateness of your house by an obsolete catalogue: one, 
for example, that does not show any of the improvements 
that the manufacturers have made in the last eight or ten 
years. Nor the agencies that you have secured in that period. 
@ The distributors who are setting the pace today are issuing 
ood catalogues, and issuing them consistently. 

® Can you expect to keep the buyers sold on your house if 
you do not even furnish them catalogues showing the goods 


you have to sell them? 
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: Good Catalogues Will 







de Cost You Nothing 
SUPPLIES @ The money that you invest in a profitable sales- 


mancosts younothing — less than nothing (although 








the cheapest salesman you have may be a loss to 


your company). 





Li: ; @Vhe kind of catalogue that you need will cost 


you nothing less than nothing. 


@lt will far more than pay for itself by increasing your sales ROOT. NEAI 
9 


turnover and profits, by saving your salesmen’s time. by 
stimulating mail orders and telephone orders. by increasing J & ( OMPAN) 
the prestige of your house. by heeping “display rooms of 
i ah ef @Do Donnelley supply catalogues pay the distributors? ACHINERY 
A igeepaats — More than 900 repeat orders answer the question, 
? a ! ! SUPPLIES 


@ And it is very significant that year after year Donnelley ’s 












i a WO Dh your goods with 1000 to 5000 buyers every day in the year. 


compile far more mill supply catalogues than competition 
combined. Has any other agency compiled more than one- 


tenth as many industrial supply catalogues as Donnelley ’s in 


ON the past twelve months? 
RI AYMER, @lle can enable you to keep your selection of goods before the 
re 


TARDWARE buyers in your territory for a fraction of the cost of adding even 
one good salesman to your road force. 

@ And five salesmen, backed-up by such catalogue represen- 

tation. will produce more business for you. and more profitable 

business. than six salesmen could produce working bare- 


handed or with inferior tools. 
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Which Plan 
Hill Karn More Money for You? 


$100.000.00 tied up in inventory. 
without any catalogue to keep the 
voods before the engineers, superin- 


tendents, and purchasing agents ? 


OR 


$95.000.00 worth of «hand picked” 
stock, and $5,000.00 worth of selling 
pressure in catalogue form to help 


speed up your stock turnover? 


1 good general catalogue will not only broaden the orders secured by 


your salesmen’s calls, but the catalogue is the only means by which 


you can keep your whole line before the buyers during the 95% of 


the time when vour salesmen are not with them, 


R. R. Donnelley & Sons ¢ 10. Chicago 
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vice-president with the Republic 
[ron and Steel Company, which 
tormed a nucleus of the Republic 
Steel Corporation merger; with the 
Sharon Steel Hoop Company, as 
vice-president, and as president of 
the Lake Erie Bolt and Nut Com- 
pany, Cleveland—a company which 
he organized in 1919. 

It is interesting to note that Mr. 
Gilbert began as an office boy in 
1896 with the Bourne-Fuller Com- 
pany, which is now one of the units 
of the Republic organization. 

* * * 

Diamond Rubber Issues 

Pamphlet on “Lynx” Belt 


The new pamphlet on “Lynx”’ belt 


which the Diamond Rubber Com- 
pany, Akron, has published is a 
tiny booklet, 3!2 inches. by 


+'4 inches, giving complete data on 
this new product, including illustra- 
tions. The cover is made up to give 
the appearance of a piece of the belt. 
* *K * 
G. A. Gunn to Be Direct 
Representative 

George A. Gunn, who for the last 
20 years has been with the Simonds 
Saw and Steel Company, Fitchburg, 
Massachusetts, has become a direct 
representative for a few manufactur- 
ers. He had been covering New 
York, Pennsvivania, Ohio and West 
Virginia. 

He is now the representative of 
Vaughan and Bushnell, Chicago; C. 
x. Jennings, New York; McCaffrey 
File Company, Philadelphia, and a 
hack saw blade line. He will also 
continue to manufacture and sell his 
saw clamps and joint rakers. For the 
present he will cover western Penn- 
svlvania, western New York, east- 
ern Ohio and West Virginia. 
he will extend his territory. 


* * K 


Machine Tool Dealers Meet 

\ssociated Machine Tool Dealers 
is having its annual convention at 
Hotel Aspinwall, Lennox, 
chusetts, on October 6 and 7. A. G. 
Bryant, secretary and treasurer, has 
his headquarters at 2558 West 16th 
Street, Chicago. 


Later 


Massa- 


New Medart V-Belt Drive 
Folder 


The Medart Company, St. Louis, 
has a new V-belt drive folder ready 
for distribution. The new book gives 
complete information on this one of 
the company’s lines. 


Engineering Data in New 
Union Chain Catalog 

The Union Chain and Manufac- 
turing Company, Sandusky, Ohio, 
has just issued a new 124-page cata- 
log on silent and roller chain of its 
imanufacture. The catalog contains 
not only complete data on these 
types of chain, but also engineering 
data of practical value to chain users 
in figuring chain drives. It also has 
complete information and engincer- 
ing data on sprockets used in con- 
junction with silent and roller chain 
drives, and on chain attachments for 
special purposes. 

The size and design of the new 
book is such as to conform to the 
drive and conveying chain catalog 
issued recently by this company. The 
two publications together cover a 
complete line of steel chains for 
drive, power transmission and con- 
veying purposes. 
Business Depression? Never 

Heard of It 

While the business 
recent months has taken its toll with 
most organizations we do run across 
exceptions to the rule now and then. 
Such an 
Gilmer Company. In a recent letter. 
john S. Krauss, president. says: 

“In spite of the fact that indus 
tries in general are operating at much 


slump of 


exception is the L. H 


reduced schedules we have been able 
to establish sufficient new 
actually to increase the volume of 
belts sold as original equipment. to 
machinery manufacturers. 

“The most gratifying 
ment, however, has been the growth 
cf belt sales for replacement to mill 
supply houses. These outlets have 
provided business ino such volume 
that we are required to operate all 
our equipment on a day and night 
in fact, part of it is in opera- 
tion 24 hours a day, 7 days a week.” 


contacts 


dey cl yp 


basis: 


Insofar as Gilmer is concerned. 
there hasn’t 
\nd business hasn't been any easier 
for Gilmer than for any of 
the rest of us. But the Gilmer Com- 
pany has been out fighting hard for 
the elusive order. It has put more 
steam behind its selling efforts and 
maintained advertising schedules 
even in the face of a general busi- 
ness slump. 

\nd, as a result, while most com- 
panies were running at 50 per cent 
capacity and less, Gilmer was finding 


been any depression, 


to get 


if necessary to operate its plant over- 






















































DUXBAK 


BELTING 
will help to hold 
business in other 
lines, too! 


It does pay to handle an outstand- 
ing brand of belting. Duxbak Belt- 
ing has grown on its record of ser- 
vice in every industry. Buyers know 
the name instantly and associate 
you with the prestige of quality 
that has grown up around the name. 


Reputation and service are the 
backbone of the mill supply busi- 
ness. If you handle Duxbak Belting, 
which the buyer knows as an article 
of definite value and service, he will 
conclude that your other lines, too, 
One well 
known line helps to get business in 
other lines and to hold it! 


are on the same basis. 


We will be glad to talk over the 
situation with you and to outline a 
sales promotion plan suited to your 
individual requirements. No obliga- 
tion on either side. 











Tanners 
Belt Manufacturers 


42 FERRY STREET NEW YORK 





CHAS. A. SCHIEREN COMPANY 
OF CANADA 


711 St. James Street, Montreal, P. Q. 
64-66 Front Street, W., Toronto, Ont. 


Si <osaenaaiill 
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A Pair 
of Aces 


Sell them to- 
gether. They'll 
reward you, Mr. 
Distributor, with 
profits, cus- 
tomer satis- 
faction and 
repeat orders. 











The 


Standard equipment in 
many large plants be- 
cause of its power, 
speed, durability and 
ease of handling. Slip- 
proof spurs enable 
operator to obtain sure 
grip on rails, prevent- 
ing accidents. 


«Advance 


Safety Car Wrench 


Safe and sure. Automatically 
adjusts itself for attaching 
to any size winding taps 
on standard drop bottom 
cars. No loose jaws to 
set—no adjustments 
to make—no small 
parts to bend or 
break. 


Sell them as : 
unit. Write fo: 
our distributor 
polic i, and 
sales elps 
You'll be inter- 


ested in them. 








APPLETON WISCONSIN 








“Badger” 


Car Mover 


| time to fill orders. Which only goes 
| to prove that courage to keep going 
leven in times of stress is usually 
| rewarded. 


* * * | 


American Leather Belting 
Meets in New York 


_ ‘The American Leather Belting As- 
sociation held a two-day session at the | 


' Hotel Commodore, New York, on 
September 18 and 19. Meetings were 
well attended. 

_ Representatives of the accounting 
departments of members of the Asso- 
ciation gathered on the eighteenth for 

| the purpose of discussing a formula 
for reporting costs to the Association. 

| This is a matter which has long been 
under consideration but certain prac- 
tical difficulties delayed the adoption 
| of a uniform plan of cost reporting. 


| these difficulties have been largely re- 
| moved and it is expected that report- 
ing will begin at an early date. Paul 
H. Wilson of Graton and Knight 
| Company, a member of the Associa- 


| tion’s cost committee, presided at this | 


meeting. The chairman of the cost 
committee is G. Arthur Schieren. 


At the regular Association meeting | 


on the day following President 
Rhoads presided. Progress reports 
were submitted by Philip C. Brown, 


By getting the accountants together | 


| 





chairman of the engineering commit- | 


tee, on the publication of the Engi- | 


| neering Handbook, and by J. R. Hop- 
| kins, chairman of the advertising 
committee, on plans for cooperative 
advertising methods. Mr. Hopkins’ 
report was presented in his absence 
by Edward H. Balt of the Chicago 
| Belting Company. A plan for distrib- 
| uting the Engineering Handbook was 
| presented by Julian Alexander of E. 
| P. Alexander and Son and adopted 
by the meeting. 

President Rhoads reported prog- 
ress on tests being made at Cornell 
University on the comparative effi- 
ciency of leather belting and various 
| types of short-center drives. 

The next meeting of the Associa- 
tion was set for late November. It 

is proposed to have a two-day session 
| of the advertising men just prior to 
| this meeting, and Mr. Hopkins is now 
| working up details for getting these 
| men together for discussion of their 
| common problems. 

Those attending the meeting on 
September 18 were: W. R. Zufall, 
| Alexander Brothers, Incorporated ; 
| Julian Alexander, E. P. Alexander | 














Real Sales 
Ammunition 
in the Two 
New Series 
of Articles 
Starting in 


This Issue 


In line with its efforts to help in- 
dustrial distributors and their sales- 
men in every way possible, to meet 
the fast changing business conditions 
of today, MILL SUPPLIES is in- 
augurating in this issue two notable 
series of articles which will be of in- 
estimable benefits to its readers. 


One of these series deals with the 
subject of selling to various speci- 
fied industries, bringing out the par- 
ticular conditions surrounding the use 
and purchase of industrial supplies, 
equipment and tools in these plants, 
and generally equipping the distribu- 
tor’s salesman, to approach such cus- 
tomers and prospects confidently and 
with a background of information 
that will be an important factor in 
effecting bigger and better sales. 
The first of the series—“Creative 
Selling Increased Our Business with 
Brick and Tile Plants,” by F. C. 
Morton—appears on page 15 of this 
issue of MILL SUPPLIES. 


The second series deals with spe- 
cific lines of products sold by dis- 
tributors and their salesmen. While 
these articles will not be technical, 
they will provide those who sell the 
products discussed with necessary in- 
formation on the characteristics of 
these products and their applications 
in industry. Important selling points, 
prospects, sales methods, all will 
come in for thorough discussion. 
The first article in the series, which 
appears on page 23 of this issue of 
MILL SUPPLIES, is entitled “Facts 
About Air Compressors That Help 
Sell,” and the article is written by 
M. B. Henry. 


No member of the industrial dis- 
tributor’s organization can afford to 
miss these great series. Begin now, 
in this issue, with the first articles. 
Read them all thoroughly—and di- 
gest the information contained in 
them. Every man in the organiza- 
tion should have his own copy of the 
magazine in order that he may not 
miss a single one of these articles 
and may have the magazine available 
when he can best read them. But 
this will cost the distributor only 50 
cents a year—4 cents an issue—for 
each person for whom he subscribes, 
provided he takes out 4 or more 
subscriptions. Send in your order 
now. It will receive immediate atten- 
tion. 
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DIAMOND RUBBER CO. INDUSTRIAL NEWS 





Diamond Hose Wins Profits 
For Diamond Distributors 





TITAN AIR HOSE and Clipper Suction Hose sold by Diamond 


Distributor to Hunkin-Conkey Construction Co.., for use in build- 








ing Fulton Road Bridge in Brookside Park, Cleveland, Ohio. 


ONSTRUCTION companies and 
quarry men know the true 
value of Diamond Hose. Its tough 
and lasting construction makes it a 
good buy for the roughest condi- 
tions, and most exacting. outdoor 
work. 
Distributors of Diamond Hose 
serve not only mills, factories and 
stores, but also contractors, quarry 
men and miners. Diamond Hose is 
used on dredges, in the paving and 


repairing of streets, in the painting 
of buildings—always with satisfac- 
tion to the user and profit to the 
Distributor. 





We receive numerous inquiries for 
various hose items, in response to 
our advertising, which reaches many 
thousands of industrial users. We 
need more distributors adequately to 
service these inquiries. Write, or 
mail coupon, for a share in this 
business. 

















DIAMOND AIR HOSE furnished 
by the Diamond Distributor at 
Knoxville, Tenn., to a large stone 
quarry in that vicinity. 


Diamond 


RUBBER BELTING t HOSE - PACKING 





THE DIAMOND RUBBER COMPANY, INC. 
Akron, Ohio help us win new business and profits? 
Branches as follows: Name 
AKRON ATLANTA KANSAS CITY NEW YORK . 
BOSTON PHILADELPHIA DALLAS cuicaco | Firm Name 


LOS ANGELES . SEATTLE 


SAN FRANCISCO 


Address 





THE DIAMOND RUBBER CO., INC., AKRON, OHIO. 


Gentlemen: If we took on the Diamond line of Hose, what would you do to 


(M.S. 10-30) 
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A Yardstick for your 


— 


Hoisting Problems! 


EE if you don’t agree that where any one ora 
combination of these 10 conditions exist, Curtis 
Air Hoists are the logical choice: 


This large crushed stone company {name on re- 
‘quest} found that 6 of these 10 conditions fitted their 
problem exactly and their experience has verified 
their choice, as follows: 

“Curtis Air Hoists areso simple that they can be 
operated exactly by ordinary labor {3}; and they are 
so dependable that they never hold up production [5]. 
Although outdoors all the time, our hojsts are not 
damaged byweatherconditionsor crusherdust({9- 10}. 


“Theirloworiginal 
cost {1}, long life and 
low maintenance{2]} 
have resulted in 
labor savings that 
enable our Curtis 
Hoists to pay for 
themselves many 
timesovereach year.” 


CURTIS INDUSTRIAL EQUIPMENT 


Curtisindustrial Compressor — 31050 
Hi. P. Capacity up to 250 cu. feet per minute. 
Water cooled. Curtis controlled splash lubnca- 
ting system assures low- 
est oil consumption with 
certainty of safe lubrica- 
tion. Design of valves. 
bearings. pistonand con- 
necting rods has beenim 
proved to permit higher 
speeds. Unloader regu- 
lates air pressure. By- 
pass valve permits easy 
starting with no load. 





Curtis I-Beam Air Crane has 10 to 40 
foot span '» to 10-ton capacity. Very light and 
strong, pressed steel construction. Roller bearing, 
easily handled. Requires no special operator. 
Successfully operated 
by any workman. 
Equipped with Curtis 
Air Hoists, this crane 
handles heavy loads 
swiftly, gently, and 
very accurately. Orig- 
inal cost is very low 
and maintenance is 
negligible. 





Curtis Paint Spray Compressor — 
sizes !4 to§ H. P. Single or two stage. Auto- 
matic control. Recommended by leading manu- 
facturers of spray guns because Curtis Centro- 
ring lubrication prevents 
clogging of filters, minimizes 
chance of lubricating oil get- 
ting into air lines to ruin 
the paint job. Safety and 
efficiency have made 
Curtis the standard 
compressor in auto- 
mobile, airplane and 
other industries. 
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Check over 
these 10 points: 


1. When first cost is a consideration. 
A Curtis Air Hoist costs one-fifth that of other pow- 
er hoists — little if any more than the chain block. 


2. Whencost of operation is consider- 
ed. The true operating cost of any hoist includes 
power, labor, depreciation and servicing. When all 
these costs are taken into consideration, the Curtis 
Hoist proves its operating economy. 


3. When hoists are handled byord- 
imary labor. Any one who can handle a hand 
chain hoist can handle the Curtis Pneumatic Hoist. 


4. When overloaded. No damage is done 
to a Curtis Hoist when it is given a load beyond its 
capacity. It simply won’t lift it. 


5. When hoist failure meanscostly in- 
terruption to production. The Curtis Air Hoist 
requires practically no servicing for years at a time 
and even then only the very simplest attention. 


6. When accuracy of spotting is im- 
portant. The control possible with the Curtis 
air hoist is exact to a hair’s breadth. 


7. When gentle handling of the load 
is mecessary. It is possible with the balanced 
type Curtis Hoist to handle without jerk or jar, such 
delicate work as opening and closing of molds, explo- 
sives, molten glass and the like. 


8. When horizontal motion is requir- 
ed. A Curtis hoist will, forexample, push or pull 
heavy loads into and out of desired positions with- 
out requiringanygears, pulleys or other contrivances 
to change the direction of application of power. 


9. When atmospheric conditions are 
destructive. Steam, moisture, acid, fumes, grit, 
dust, etc., do not affect the operation of Curtis Air 
Hoists as they do other power hoists, 


10. When outdoor operation is re- 
quired. Exposure to the weather does not harm 
the Curtis Hoist. 











CURTIS 


o--------- St fous 


Curtis Pneumatic Mchy. Co., 


} 


i 

a 

a 

' 

| 1928 Kienlen Ave., St. Louis—5518¥V Hudson Term., N. Y 
‘ Please send catalog and information about [State product you are 
t } 

' interested in} 

| 

' Name 

I 

i Address aipniiatiaaneneianailinetad 

i 

’ 
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Save with Steel 
Provide Profitable Productivity! Make 
Men, Machines and Materials 100°; 
Ask for Catalog 'C-2." 


Efficient. 





No. 218 D. C. Machine Tender and 
No. 44 All-Steel Stool. Same Stool, no back, is No. 4 


Follow Up the Need and Demand for this Equipment! 


RODUCE Profits for Your Company—Your Sales- 

man! Start NOW to get those extra profits among 
your customers on this Angle Steel and Sheet Metal 
Equipment. Every Shop, Factory and Office is a vital, 
potential prospect for your salesmen. 





Many of our best customers are mill supply distribu- 
tors who are making our line their leader. Over 250 
items in our large 112-page catalog—and special equip- 
ment built to specific requirements. This equipment 
has been made known to buyers through many years 
of national advertising. 


Write for Catalog “C-MS”, price lists and discounts. 


A: Angle Steel Stool i 


Company 
The Steel Equipment People 
Plainwell, Michigan 
No. 1018 Chair 440 _— ao 
Mardwcod Seat 14%” Ihe ights, 
2”, saddle style . Ste of  . 





Save with Steel 


See Our 24-Page Display 
of our 
COMPLETE LINE 
The New Mill Supplies !! 








in 


Triple steel back ‘ y irec te gs and back. 

Triple steel bak Catalog and Directory |<rs, 2nd back. 

steel legs, ball-turned We Manufacture is No. 40. Set up. 

- Heights: 16. 18. a fall line of Angle Steel and reen enamel fin- 
o 9 » 

+e AB B® nat ond 38 Sheet Metal Equipment sh. 

oveen <coamel: seat for Shop and Office 

finished oak or ma 


hogany 





f= 


Reamer No. 38 Desk 

Fits standard cx vanpert Adjusts from 37% to 

ment shelving Ileavy 16% Inches in front 

No. Fence ad a sheet steel construction Two adjustable and re- 
throughout. 9 shelves, 12 movable shelves. Width, 

ean poe steel compartments each Label 34”; depth, 28”. Lock 
construction Size holders each shelf. Bin equipped drawer. Va- 
36” high, 24” wide, stands 38” high x 35%” rious-sized compart- 
16” deep. Two loose, wide x 6%” deep at top ment top. Finished in 
adjustable shelves x 18” deep at bottom olive green lacquer. 
Locking knob handle, Set up. Green lacquer Ideal for foremen and 





No. 108 ~ Sos 





keys furnished. finish other shop executives 
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r= = and Son, Incorporated; F. N. Muel- 
‘\_ St * nee ler, Baldwin Belting and Leather 
wis Ff Company ; Edward H. Ball and J. E. 
se Schwaner, of the Chicago Belting 


Company; Paul H. Wilson, Graton 
2, | and Knight Company; M. G. Mul- 
| hern, Laurence Belting Company; 
Charles N. Hall, Page Belting Com- 
pany; A. H. Rahmann, George Rah- 
| mann and Company ; J. Edgar Rhoads 














EEE / NY? que | and George W. Adkins, J. E. Rhoads 
4 ’ \ j e\ \\ | and Sons; G. Arthur Schieren and 

‘ - iN \ George Gragnani, Charles A. Schie- 

Wi ND ren Company; J. M. Schwartz and 
1Se \s | L. D. Moore, Schwartz Belting Com- 











pany; and L. D. Moore and M. A. 
Galucia, I. B. Williams and Sons 
Those attending the meeting on 
September 19, were: R. M. Pindell, 
Jr., and J. . Machin, Alexander 
Brothers, Incorporated ; Julian Alex- 
ander, E. P. Alexander and Son, In- 


maintenance men consider them 


ESSENTIAL 


“GOLD MEDAL” SAFETY 
EXTENSION TRESTLES 


GOLD MEDAL 








Chicago, 1550 Day- 
ton St. 


New York, 3821 
Sherman 8St., L. I, 
City 

Boston 

Atlanta 

Philadelphia 

St. Louis 

San Francisco 

Pittsburgh 





Once they experience 
the ready usefulness of 
this equipment, mainte- 
nance men do not go back 
to makeshift scaffolds. A 
set of ““Gold Medal” 


kept on hand is invaluable 
in making quick work of 
many an inaccessible re- 
pair job. Compactly 
stored, easily transported. 


corporated; F 


Safety Extension Trestles, 


THE PATENT SCAFFOLDING CO. 


Adjustable in height, and 
safe. 
















NE School Ordered 389 














Simplex 


STEEL 
TALI) D 


Vises | 


HE school board of a big mid- 

western city placed this order 
with our local distributor at regu- 
lar resale prices. Did | 
it in spite of the fact 
that every dealer in the 
territory knew that this 
business was in sight. 
You can sell Simplex 
Steel Slide Vises in the 
face of the strongest com- 
petition. Do it because 
the unique steel slide lives 
up to our guarantee. It | 
gives longer life. 


Simplex Tool Company 


Woonsocket, Rhode Island 








. N. Mueller, Baldwin 
Belting and Leather Company; Ed- 
ward H. Ball, and J. E. Schwaner, 
Chicago Belting Company; F. E. 


| Barth, Graton and Knight Company ; 


A. C. Laurence, Laurence Belting 


| Company ; C. N. Hall, and D. F. Van 


Wormer, Page Belting Company ; 
Arthur H. Rahmann, George Rah- 
mann Company; J. Edgar Rhoads, 
J. E. Rhoads and Sons; G. Arthur 
Schieren and D. H. McPherson, 
Charles A. Schieren Company; J. M. 
Schwartz and J. A. Van Arsdale, 
Schwartz Belting Company; H. E. 
Whiting, Whiting Leather and Belt- 
ing Company ; and P. C. Brown, I. B. 
Williams and Sons. 





Planning Direct-Mail 
Campaigns 
By Edwin Lee Goucher 


DISAPPOINTED sales man- 

ager is responsible for the cyni- 
cal remark that the only people 
benefiting from direct-mail advertis- 
ing are the manufacturers of waste- 
baskets and paper-balers. Of course 
he forgot to mention as beneficiaries 
the artists, engravers, ink and paper 
manufacturers, and so on, ad infini- 
tum, including the printers, machin- 
ery makers, and, eventually, the 
butcher, the baker, the candle-stick 
maker, and, finally, perhaps even the 
house sending it out. It is quite con- 
ceivable that a few really sizable 
direct-mail campaigns might add 
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WALLIAMSD 
WIRE ROPE _ 4 












ets the pay dirt 


Williamsport Wire Rope almost invariably lasts be- 
yond the average life of a rope. This extra service is 
“pay dirt” for the user. The reason for this extra life 
is due to uniformity of Tensile Strength and physical 
characteristic of each wire. 




















There’s no need to have one good wire in Wire Rope 
unless they are all good. 





You'll find, through the Williamsport process of man- 
ufacture, all wires in a rope are very uniform in 
strength, and because of this, longer life is generally 
obtained from its use. 











Most engineers know this. You, too, can benefit from 
this added service by using “Williamsport.” 


WILLIAMSPORT WIRE ROPE CO. 


Main Office and Works: General Sales Offices: 
WILLIAMSPORT, PA. Peoples Gas Bldg., CHICAGO 
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CORRECT 
SOLUTION 


of any problem in automatic 
pressure or flowcontrol of steam, 
air, water or gas is found in the 
complete line of Davis Automatic 
Valve Specialties. The effective 
simplicity in design brings the 
stamp of approval from experi- 
enced engineers. The well estab- 
lished and extensively advertised 
Davis line carries a good profit 
for the distributor. 


DAVIS REGULATOR COMPANY 
2544 South Washtenaw Avenue 
CHICAGO - ILLINOIS 


MISIO0 Gray 














Vv SHAFT 
COUPLINGS 


BULL DOC 





Applied with the bare hands—No tools 
of any kind required—lInstalled or re- 
moved six times as quickly as ordinary 
types— Positive connection between 
shafts afforded—Strongly made of semi- 


steel, and accurately machined — Pat- 
ented design which employs no bolts, 
screws, keys, pins or other projections 
that might cause accidents—“Bull Dog” 
Couplings are used exclusively in many 
of the leading industrial plants of the 
country. 


Standard sizes for shafts from 1-1/16 
to 4-11/16 inches, with special sizes or 
reducing couplings to order. 


Bulletins and _ distributor's 


proposi- 
tion on request. 


HURON INDUSTRIES, INC. 
ALPENA, MICH. 


size and character of the c 
Dreeibutore Wohtea , ia ss i ” — 


appreciably to the momentum of the 
wheels of industry all along the line. 
3ut advertising campaigns are not 
planned and executed from any such 
«ltruistic motives. The firm that’s 
paying the bills quite naturally ex- 
pects tangible results, which at least 
point toward increased sales and | 
profit. Where direct-mail advertising 
is used as the main selling effort it 
is quite easy to determine its relative 
success or failure, but where it is 
used merely to supplement personal 
selling, it is very difficult even to 
estimate its value. 


ND so you take direct-mail adver- 
A tising, if you take it at all, on 
faith, But even so, if you have a 
worth-while message and can tell it in 
type and picture in an interesting way, 


there is no doubt but that it can be | 


made to reach its destination under 
a postage stamp quite well as 
under a salesman’s hat. However, 
the degree of effectiveness—what is 
actually accomplished — is 
another matter. The printed message 
is a set piece which cannot talk back, 
nor adapt itself to the mood or atti- 
tude of each individual 
Personal salesmanship can meet any 
situation that may arise with a story 
shaped to fit the occasion. It is the 
inflexibility of the printed sales mes- 
sage that develops the first and 
most important rule governing its 
production: It must not contain 
any statements or even suggestions 
which might be construed as untrue; 
nothing that would tend to start an 
argument; and it should make no 
over-statements. Or, to put it in the 
affirmative: the mailing effort should 
be sincere, incontrovertible, and 
fairly stated. Consciously or uncon- 
sciously all mailing pieces that may 
be called good, conform to this rule. 
Copy that ignores this rule does not 
necessarily fail to produce some 
results, but it always loses in its pos- 
sible effectiveness, and accounts, in 
part, for the waste-basket fatalities. 
single mailing piece is 
laid out, a general plan of what is to 
be accomplished should be made, 
and it ought to be clearly understood 
how this plan fits into the sales pic- 
ture of which it is to become a part. 
The desired result is first conceived, 
and then the means of achieving this 


as 


Before a 


result, by reasoning backward from 
effect to cause, will determine the 
ampaign. 

some 


entirely | 


recipient. 





100% FOR THE 
DISTRIBUTOR 


A policy 
tributor 
bearing metal that all your cus- 
tomers have a definite use for—a 
repeat item and a sweet profit— 


that provides the Dis- 
absolute protection — a 


all embodied in 


MONARCH 


BALL METAL 


“The Steel Process Babbitt.” 


|A few. territories 
‘about them now. 


MONARCH METAL COMPANY 
Established 1895 
119 South Lincoln Street 


open. Write us 


Chicago 


Manufacturers of 
MONARCH BALL, the ‘‘Steel Process Babbite 
and QUAKER GENUINE 











Wire Brushes for every 
Heater or Boiler 


-WORCESTE 
FLUE’ BRU 





Boiler Tube Cleaners— 
Sectional and House Heat- 
ing Flue Brushes. 


Write for samples and 
prices on this economical 
and efficient line. 


WORCESTER 
BRUSH & SCRAPER CO. 


34 Austin Street Worcester, Mass. 
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basis for its probable cost which can 


at Suen oak aay eee ‘This NEW SKILSAW SANDER 


pected to accrue. 


Continuity should be kept con- Offers quick sales....a ready market! 


stantly in mind. Every separate 
mailing piece should contribute its 
share to the furtherance of the main 
idea on which the campaign is based. 
Haphazard and occasional mailing 
pieces which do not have a definite 
objective are largely wasted effort 
and are of doubtful value regardless 
ef how good they may be in them- 
selves. | 

It is quite important that the 
responsibility for direct-mail adver- 
tising be vested in the chief sales 
executive, so that it may be co-ordi- | 
nated with all other sales activities. | 
It is not likely that the sales execu- 
tive will have the time, even if he 
should have the technical knowledge 
and the inclination, to handle the 
details of the creation and production 
of the work, and it is therefore 
necessary to delegate this function to 
someone else. If the organization 
does not maintain an advertising 





department, it is generally advisable | 
both from the standpoint of economy SANDER 
and efficiency to enlist the services | 


of a professional advertising man, or 
those of an agency specializing in 
direct-mail advertising. 


I‘ the organization should be so 
fortunate as to have someone in its 
employ who can create and produce 
suitable copy, it is always possible to 
make connection with a printer who 
can take the raw materials and work 
them up into a presentable and effec- 
iive finished product. Many printing 
concerns maintain very capable art 
departments, as well as expert typog- 
raphers and lay-out men, for the 
benefit of their clients. Such a con- 
nection is of inestimable value to the 
firm that elects to produce its direct- 
mail advertising within itself. 

The elements which go to make up 
successful direct-mail advertising 
copy have been very thoroughly 
formulated, and even the busy execu- 
tive can sufficiently inform himself 
of the fundamentals so as to make 
him a competent critic of copy sub- 
mitted to him for final approval, 
without depending on intuition, whim 
or fancy. 

We have already cited the desir- 
ability of having a well formulated 
general plan and a definite objective. 
The plan might be the use of a 

















ERE isa new 
lightweight 
tool your sales- 
men can intro- 
duce everywhere. 


SKILSAW products 
are distributed 
through Mill Supply 
Jobbers... backed by 
the name and fame of 
SKILSAW ... aided 
by hearty factory co- 
operation. 


























repeat business. It sells easily and profitably against 
any competition. 


tributors sell RED CAPS. 


And then there’s our sales cooperation that brings you 
business right from the start. 
of this proposition. 

Write for Catalog 17. 


INDIANAPOLIS BRUSH & BROOM MFG. Co. 


126 Brush Street 
iii 8 2 LLL OS OL ELT TET DE INGLES IT LE LS EE NIE ES 




































KILSAW announces 

a new perfected 

SANDER~— belt type— 

k\ portable — powerful — 
\ fool proof! 


ve. pAUSKILSAW SANDER 

=~ overcomes all previous 
sander complaints. It 
is perfectly balanced. 
Produces a perfectly 
smooth surface without 
ripples. It is silent in 
operation. 


SKILSAW SANDER 
is made with cast alu- 
minum frame ... light 
in weight...strong...de- 
pendable. Can be used 
everywhere. Note con- 
venient switch in handle. 
SKILSAW SANDER 


opens up a big new market 
for you. Send for details. 


SKILSAW, Inc. » 3304 Elston Avenue 


A tremendous market awaits 
thisnew SKILSAW SAND- 
ER—needed everywhere in 
industrial plants, wood- 
working shops, metal indus- 
tries, buildings, and in the 
construction field. 


, Chicago 


Do You Want 
Bigger, Better 


Business? 


The CAPITAL “Red Cap” Line 
will bring a big increase in your 
sales of industrial brooms and 
brushes. The line is high-quality 
merchandise that brings steady 


Therefore, America’s leading dis- 


Write us for the details 
It’s worth real money to you. 


ESTABLISHED 1890 


Indianapolis, Indiana 
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Keep 
Away 
From 
Live 

Stock 


like the Dayton Safety Ladder, if 
you don’t want your stock to move 
fast. Daytons are built to stand 
firm, sell quick, and give the satis- 
faction which creates steady repeat 
sales. Profitably priced; nationally 
advertised. In sizes 3 to 16 feet. 





Write Dept. MS-10 for full 


particulars about attractive 
distributor territory still 
available. 


The Dayton Safety Ladder Co. 


121-123 W. Third St. Cincinnati, Ohio 








DAYTON 


Safety Ladder 


(Patented) | 








GENUINE HETTRICK 
STITCHED CANVAS 


BELTING 


The economical satisfactory 
answer to any of your 
customers’ belting problems 


Distributors 
Now, we invite inquiry 
for special discounts 
covering next season’s 
requirements. 


See our Catalog page 
156 in Mill Supplies 
Catalog and Directory 


‘ 


HETTRICK MFG. 


Summit and Magnolia Sts. 


TOLEDO, OHIO 


co. 











monthly periodical, or so-called house 
organ, or, it might contemplate the 


or other media. Whatever media are 


used, a continuity of theme should be | 
established and carried out through | 


the series for the sake of the cumu- 
lative effect and the added force of 
repetition. 


The objective may be the sale of | 
merchandise or service; to get a | 


prospect list which can be used as 
leads for salesmen; to gain goodwill ; 
_to personalize a business, an organ- 
ization or a product; to humanize an 
| institution; or to bridge the gap be- 
tween the officials of a company and 
its customers. 


It has been stated above that the | 
first rule is that the copy should con- | 


tain nothing that might be construed 
as untrue. This is not an ethical but 
'a psychological consideration. It is 


they must seem to be true. 
Singleness of purpose the 
of the second rule. The 
| copy, illustrations and lay-out should 
| refrain from anything that would 
| tend to lead the reader’s mind away 
from the acceptance of the point or 
points which it is designed to estab- 
lish. The sales letter, or any mailing 
| piece, should be an integrated struc- 
ture, word upon word, sentence upon 


is 
| essence 


| tion and action. 


HE direct-mailing piece should 
be informative, readable and 
should lead to a definite and unmis- 
takable conclusion. 


| from the reader’s viewpoint, the better 
‘it will be. It should be “as if” he were 
enjoying the possession of, the bene- 
fits of, the use of, the luxury of, the 


pleasure of, that which the advertise- | 


| ment presents for his consideration. 

Another vital factor is the com- 
pilation and maintenance of the mail- 
ing list. Success or failure often 


kinges on the degree to which the | 
are 


list has been perfected. There 
many admirable systems for taking 
| care of the mechanical routine of 
| listing and classifying names and of 
recording results, but no mechanism 


| 
| 
| 


| salesman should go to the wrong 


mailing of a series of letters, circu- | 
| lars, cards, broadsides, and the like, | 
or a combination of several of these | 


not enough that statements be true: | 


sentence, throughout the whole sales | 
process of attention, interest, convic- | 
} 


The nearer it can | 
come to idealizing the proposition 


|can take the place of an intelligent | 
analysis of the potential market for | 
| the product or service offered. If a | 





Grinding 


<a 


ial 
Wheel Dressers 


with real advantages 
for your Trade 





“Lae Huntington Grinding 
Wheel Dressers and Cutters 
(made under the Vincent Proc- 
ess) give you more real selling 
| features and your trade more 
real advantages. 


Write for our Catalog 


The Vincent Steel Process Company 
2434 Bellevue Avenue 


Detroit, Mich. 
SB CHICAGO OFFICE NEW YORK OFFICE * == 
\—s 27 So. Jefferson St. 41 Murray St. 











THEIR 
EXTREME 


SIMPLICITY 
‘MAKES THEM EASY TO SELL 











Class B. 1 to 20 Ibs. 
| Class C. 20 to 70 Ibs, 
| Sidelug. 40 to 150 Ibs. 
| 


| Distributors and their salesmen will find 
| Nason Time Tested Traps and other spe- 
cialties increasingly profitable to handle. 
| Write us for catalogs and other sales helps 
| we are prepared to offer. 


NASON MFG. CO. 


71 FULTON ST., NEW YORK CITY 


NASON 


TIME-TESTED SINCE 1841 


STEAM TRAPS 


KEEP UPKEEP DOWN 
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You Bet You’re 
Selfish! 


4ren’t we all? 


You, too, as a Distributor, want to 
help yourself—by stocking quick 
sellers yielding good profit per sale, 
and backed by complete protection 
and co-operation from the manu- 
facturer. 


Exactly what the QUEEN Fire 
Extinguishing Equipment Sales 
Franchise offers you! 


QUEEN Equipment has satisfied 
users for 25 years. It is widely 
advertised in leading trade publica- 
tions reaching your potential cus- 
tomers. All inquiries and orders 
received by the manufacturer from a 
Distributor’s territory are immedi- 
ately sent to the Distributor. Every 
QUEEN Equipment sale yields the 
Distributor a good profit. 


Some attractive terri- 
tory still open. Write 
for Franchise details. 


—— 
‘ 





For ust 


“Fortify for Fire 
Fighting” 


Write Dept. MS-10 for full-protec- 
tion proposition 


Harker Mfg. Company 
121-123 West Third St. 
Cincinnati, Ohio 





GUISHERS 


FIRE HAZARD 














An imperfect mailing list will repeat 
such mistakes and many others over 
and over 
rences are 


again unless such occur- 
guarded against. 

| Where the effectiveness of the 
|mailing effort can be measured 
\directly in the number of orders, 
linquiries or requests to have a sales- 
‘man call, great economy can be 
effected by using a small cross sec- 
‘tion of the list for trial. If satisfae- 
tory results are obtained from the 
| partial list, proportionate results may 
lhe looked for from the complete one. 








W M. Given, vice-president of The 
Young and Vann Supply Company, Bir- 
mingham, Alabama, with W. W. Taylor, 
president of the Arkansas Mill Supply 
Company, Pine Bluff, Arkansas. 


another 
must be with 
launching of a campaign. 
and even in the mailing of individual 
pieces. Direct - mail 


Timeliness 1s 
factor that 
in the 


reckoned 


advertising is 


take advantage of some fortuitous 
condition that may suddenly present 


ing conditions and its quick reaction 
that make direct-mail advertising 
such a powerful ally in sales strategy. 

Direct-mail advertising is just as 








effective as it is made. There is 
really no limit except perfection. 

* * * 
Manufacturers Announce 
Distributor Sales Policy 
The Black and Decker Manufac 

turing Company and the Van Dorn 
Electric Tool Company, 
Maryland, announce a_ distributor 
isales policy for their line of heavy 


with their lines of portable electric 








tools. 


address, or to a non-prospect, he will | 
rot repeat the mistake a second time. | 











important 


under such close control that it can | 

: | 
Le quickly adapted to meet almost | 
any emergency that may arise, or to | 


itself. It is this adaptability to chang- | 


Towson, | 


duty grinders and high cycle tools. | 
|Selling through distributors is not | 
|new to these companies as they have | 
long followed this plan in connection | 





od 


The 
SAFETY PLUS” Socket 
Set Screws are made of 
selected Alloy Steel, care- 
fully heat treated to give 
maximum strength and 


“"*CHICAGO 


durability. They are 
packed especially for job- 
ber’s resale, and individu- 
ally inspected for quality 
performance and long life. 


The Chicago Screw Co. 


1026 South Homan Avenue — 


Chicago, II. 





Buy It of Your Distributor; 
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Economy Machine Products 
Company 
5214 Lawrence Ave. Chicago, Ill. 
Manufacturers of 


Paint and Lacquer 


SPRAYERS 






ECONOMY 
DELUXE 


Simple design 
Light weight 
Rugged 
Non-clogging 
Easily cleaned 
Horizontal, 
vertical or 
round spray 


A Good Seller! 


SEND US YOUR 
INQUIRIES 











ARNES 





HACKSAW 
BLADES 


Where would the Iron and 
Steel industry be without 
them? Distributors make 
generous profits on Barnes 
Red Arrow Blades, with 
steady repeat business. Get 
details today on Distributor 
Plan. 


W.O.BARNES CO., 


1297 Terminal Ave. 
DETROIT, MICH. 


Sw www eww we ww eo eS ew 














Making Use of the Slogan 

The Richmond Belt Dressing Man- 
ufacturing Company, Richmond Vir- 
ginia, is making use of the slogan, 
“Distributors Serve Industry Eco- 
nomically—Buy It from the Distrib- 
utor,” recently adopted by The Joint 
Merchandising Committee of the Mill 
Supply Business. 

The company has just prepared a 
circular, using a cut of the slogan for 
the following distributors: Banks- 
Miller Supply Company, Huntington. 
West Virginia; Bluefield Hardware 
Company, Bluefield, West Virginia: 
Alabama Machinery and Supply 
Company, Montgomery, Alabama: 
The Charles ©. Lewis Company, 
Springfield, Massachusetts ; The Cen- 
tral Rubber and Supply Company. 
Indianapolis, Indiana; The Page, 
Steele, and Flagg Company, New 
Haven, Connecticut, and The Queen 
City Supply Company, Cincinnati, 
Ohio, 

Other Richmond distributors who 
would like to have some of these cir- 
culars can get them by writing direct 
to the manufacturer. 


Pittsburgh Office of Cutler- 
Hammer in New Location 
lxifective September 29, the Phila- 

delphia sales office of Cutler-Ham- 

mer, Incorporated, will be located on 
the tenth floor of the new Terminal 

Commerce Building, 401 North Broad | 

Street, Philadelphia. 


These new quarters also include 
warehouse facilities where a stock of 


items most in demand will be carried | 


for immediate delivery. 
I. J. Burd is manager of the Phil- 
adelphia district for Cutler-Hammer. 


Landis Machine Has New 
Bulletin 

The new bulletin benig distributed 
by the Landis Machine Company, 
Waynesboro, Pennsylvania, is de- 
scriptive of the “lLandex” head for 
application to automatic machines. 

The book shows the head with in- 
ternal tripping mechanism, as well as 
the application of this type of head to 
various makes of automatic screw 


machines, 
Davis Boring Tool Publishes 
Catalog 


The Davis Boring Tool Company, 
a division of Tarkin Packer Com- 


Mar 
e asily 
bales 


ages 


spec 


The 








The MARION Dolly 


ion Dollies put loads on wheels. They 
. rolls, clumsy and odd shaped pack 
man loads and unloads 

Manufacturing plants, railroads, warehouses, 


department stores and news Paper publish rs 
_ them indispensabk vy plant’ 


The margin of profit is attractiw 
Write us today for our dealer prop- 
vsition and descriptir literature 


— every plant’s a 
prospect 


and quickly handle barrels, boxes, 


Carry 4000 pounds at a lick-—-on 


t 


Marion Malleable Iron Works 


Marion, Indiana 


Made in low wheel, high 
wheel and flat top models 























long 








i 


Ideal for all around use, the 
Vulcodisec is a dependable valve for 
power, heating, and the many re- 
quirements of modern industrial 
plants. The disc is unusually strong, 


Williams Valves are highly desir- 
able both for you and your buyer. 


HIGHLY 
DESIRABLE 


A Williams Valve 
with a dependable 
disc in a_ Jiffy 
Slip Holder. 






lived, and easily renewable. 


THE 
D. T. WILLIAMS VALVE CO. 
CINCINNATI, OHIO 
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pany, St. Louis, Missouri, is dis- 
tributing a loose-leaf, indexed catalog 
of its expansion boring tools and 
reamers for industrial and railroad 
shops. Each item is illustrated and 
complete specifications are listed. 
One feature of the book is a num- 
ber of drawings showing boring tools, 
and reamers of standard and _ special 
designs for a wide range of uses. 


* * x 


Seventieth Anniversary of 
Pratt and Whitney 

‘The seventieth anniversary of Pratt 
and Whitney Company, Hartford, 
Connecticut, was celebrated October 
1, with a reunion of as many old em- 
ployees of the company as could be 
gathered together. 

Clayton R. Burt, president, held 
open house at the plant in Hartford, 
to welcome all Pratt and Whitney 
men who could be present. The en- 
tire plant was open for inspection in 
full operation at one o'clock, so that 
visitors might see the various depart- 
ments and buildings. 

In the evening a banquet was held 
in honor of all the men who have 
served the company 20 vears or more. 
Many outstanding men of the ma- 
chine-tool industry were also invited 
to attend. 


New Name for Landis Ma- 
chine Company of Canada 

The Landis Machine Company of 
Canada, Limited, Welland, Ontario, 
is now to be known as the Canadian 
Landis Machine Company, Limited. 
J. N. Stickell is superintendent, and 
€. H. Gilland, special sales repre 
sentative. 


* * K 


Three Small Tool Manufac- 
turers Consolidate 

the American Fork and Hoe Com- 
pany ; the Kelly Axe and Tool Com- 
pany, Charleston, West Virginia ; and 
the Skelton Shovel Company, of Dun- 
kirk, New York, have consolidated to 
form The American Fork and Hoe 
Company with headquarters in Cleve 
land. All three of these companies 
have been engaged in business for 
over 100 vears. 

George B. Durell, president and 
veneral manager of the new company, 
states that the consolidation was first 
suggested by important banking in- 
terests a year and a half ago. All de- 
tails were finally worked out and the 
consolidation effected recently by a 


Why 
“BLUE GRASS” @@ 
Is Your Best Bet- aes 


Buyers want Wiping ¢ cloths that are 


safe, sanitary and depend- 
able. Blue Grass wipers are all that. 








Safe - Sanitary 


The are guaranteed—we will make De dabl 
. . ™ > 

y good for material not satis- vpenesas 
factory to the customer for anv reason Blue Grass wipers are 
: rT ? . manufactured from cot- 
ita ton cloth from = which 
all buttons and fasten 

4 ; : ; . 

D -y its fine quality, our line ers have been removed 
espite is low priced They are thoroughly 

“ hoiled and laundered 
Finally, they ire 
Distributors and their sales baked in ovens, to dry 
men can make them thoroughly and 
money selling Blue Grass wiping cloths. — eee Te get CaN 

bd ‘ sate, 


Write and let us tell you how. 











LOUISVILLE SANITARY 
WIPERS CO., « + INC. 








LOUISVILLE KENTUCKY 








WANE IN CHITED STATES OF aweetca 
IMPORTANT — Follow Directions 



















Alligator Steel Belt Lacing holds the belt in 


> “EVER LETS Go 
a vise-like compression grip Prevents ply ‘ 
separation at belt ends. The smooth, flexible > 
joint is reliable in service and has great surplus ALLIGATOR 


strength 


, No, 35, 
Combines the efhciency of an endless belt Steel Belt Ls acing 0ia.28 


and the convenient take-apart feature. In gen- 
eral use on light, medium and heavy belts of 
all types. Made also in monel metal. Eleven 
sizes. You can recommend it “blind” 


Flexible Steel Lacing Comvany 
4633 Lexington Street CHICAGO, ILL 
In England at 135 Finsbury Pavement, London, E, C, 2 








Only a 
le Uetnitiitas 


Needed PoaacerondSM 


— Belt 1 oe 
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AUTOMATIC | 
e INJECTORS 


Combine 
Quality 


and 
Economy 
in 


a Safety Device that Sells ' 


They bring profits to the distribu- 
tor because more than 700,000 
satisfied users back their reputa- 
tion for reliability and service. 


U. S. Automatic Injectors take the | 
place of the boiler feed pump. Utilize 
raw steam to maintain proper water 
level. Every steam boiler plant a live 
prospect for replacement orders. 





Write now for our distributor plan. 


AMERICAN 
INJECTOR 
COMPANY 
Detroit ae Michigan 





CHASE 


Roller Bearing 





Style 150 


This low wheel platform truck or 
hand wagon is unusually handy 
for hauling heavy loads. Very pop- 
ular with canners—a good seller 
at this season. 


The 


Chase Foundry & Mfg. Co. 
Columbus, Ohio 


CHASE 


ROLLER BEARING TRUCKS 
INDUSTRIAL CARS 














| dog,” 


| lows: W. ( 


vote of the stockholders of the vari- | 


ous companies concerned. 


Some of the well-known products 
that are brought together in this con- | 


solidation are: “True Temper” farm 
and garden tools, fishing rods, golf 
shafts and “Al Foss” baits; “Bull- 
‘Bantam,’ and “Fox” solid 
shank one-piece shovels and spades; 


and “Kelly Perfect,” “Flint Edge,” | 
\“Vulcan,” “Kelly Standard,” “Red 
| Warrior” 


axes, hatchets, etc. No 
changes will be made in these brand 
names by the consolidated company. 

The American Fork and Hoe Com- 
pany was originally organized as a 
New Jersey corporation in 1902 by a 
consolidation of several old estab- 
lished companies, some of which had 


been in business at that time for over | 


the constituent 
limited line 


of 


a 


75 Kach 
companies made 


years. 


of 


forks, hoes, rakes and other farm and | 


garden tools. The company was re- | 


incorporated in Ohio in 1910. W. Hi. 
Cowdery and George B. Durell were 
among the founders. Mr. Cowdery 
is now chairman of the board and 
Mr. Durell and 
manager, 


president general 

The Kelly \xe and Tool Company 
was founded in Louisville, Kentucky, 
in 1874 by W. C. Kelly. In 1893 he 
moved his factory to Alexandria, In- 


| diana, where a great gas field had 


been developed which provided cheap 
and satisfactory fuel. In 1904 Mr. 
Kelly again moved his factory, this 
time to Charleston, West Virginia. 
The Skelton Shovel Company, Dun- 
kirk, New York, famous in the 


Is 


trade as maker of the improved solid 


shank one-piece shovels and spades. 


The officers of The American Fork 


and tloe Company are as follows: 


W. ©. Welly, chairman of the board; | 


tor: E. W. 


MeCarty, vice-president 


|G. B. Durell, president and general | 
| manager; W. W. Withington, vice- 
| . - ° ° 

| president and manufacturing direc- 


in charge of sales; G. T. Price, vice- | 


president ; R. H. Cowdery, vice-presi- 
dent: T. 
W. 
Chapin, secretary. 

Additional directors elected to the 
new board of the company are as fol- 
’. Kelly, G. E. Kelly, G. T. 
Price, W. .\. Shephard, L. H. Turner 
and Duncan Bruce, formerly of the 


| Kelly Axe and Tool Company. The 
| Skelton Shovel Company is to be | 
| represented on the board by J. C. Mc- 


Carty, E. W. McCarty, W. E. 
ton and A. A. Milligan. 


Skel- 


T. Hitch, vice-president; A. | 
Ferguson, treasurer; and S. S. | 
s 


GROBET SWISS 
FILES 


Here is a file with 
widely established rep- 
utation—GROBET 
SWISS FILES 
satisfy the most 
discriminating 


a 


workmen 


for these files are 
backed by 
a century of 
manufacturing 
experience. There 
can be no mistake 
in your selection of 
GROBET SWISS 
= FILES. 

\ complete stock is on hand 

to meet your requirements. 





GROBET FILE CORPORATION 
OF AMERICA 


3 PARK PLACE NEW YORK CITY 








GUARANTEED 


to contain 






£ mith-Courtney Co. 
Richmond, Va., sold 
ninety gross of 
WIZARD in 1929 


Not a Single Consumer 


is on Our Books 


That means that our distribu- 
tion is 100%, through the sup- 
ply trade. 

Many jobbers in the U. S., 
England, Canada and the 
Philippines are getting good 
results from our system of 
mailing samples of WIZARD 
to their customers. The plan 
will work as well for you as 
for them. 


Write for our proposition. 


RICHMOND BELT DRESSING 
MFG. CO. Inc. 


Richmond, Va. 


st INDUSTRY: 
He — 
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THIS I$ WHY 


H Y R O 


SHUR-GRIP 
FILE HANDLES 


. SELL! 





The handle is made of 
selected hardwood, 
shaped to fit the hand 
comfortably. 

The hollow center takes 
the extended tang of even 
the longest file. 

This flexible spiral of 
case - hardened, 

steel cuts its own thread 
right into the tang, like 
a die, holding the file 
absolutely rigid 


vice from turning or ex 
panding. 

The steel ferrule is forced 
securely into the wood 


"THE Shur-Grip — Fil 
Handle screws on 
ind stays on No 
imount of pressure 0} 
pull can loosen it. Ye 
it may be unscrewed 
any time and used over 
and over again, outlast- 
ing many files. Safety 
is another important 
feature of the Shur-Grip. 
As this handle cannot 
split or fly off, there is 
no danger from = injury 

and no waste of time. 
There's real profit for 
you in Shur-Grip File 
Handles. A trial order 
will prove that. Use 
the blank below. 


r 
t 





THIS DISPLAY FREE 
WITH YOUR ORDER 





HYRO 


FILE HANOLES 
a) 











Shur-Grip Solder Iron 
Handles, built upon a 
similar principle. Can- 
not come off unless un- 
screwed and can never 
vet hot or char. 


HYRO 


MFGe €O., INCe 


205 Varick Street 
New York 


a 


N. ¥. 


oe PROBS SSS SSeS eeeenens 
Rero re. Co., Inc. 10-30 : 
205 WVarick Street, New York City. i 
Please send me prices and full information 7 
about 7 
(please check) a 

Shur-Grip Shur-Grip ‘ 
File Handles (J Solder Iron Handles [ : 
Name ... : 
Address . se : 
> State.. . 
ee 


square, 


This pressed steel casting | 
prevents the gripping de 
| 


(Continued from page 96) 


“We believe that this is by far the 
best directory that you have ever 
published, and are sure that it is 
going to meet with much approval by 
the buyers of mill supplies and equip- 
ment.” —J. C. Mock, Colonial Supply 
| Company, Pittsburgh. 
| “We wish to thank you for copy 
| of 1930-31 Mitt Suppiies CATALOG 
| AND Directory. We assure you same 
is appreciated at this time.”—W. H. 
Plewes, Plewes Limited, Winnipeg, 
| Manitoba, Canada. 

“There is no question but it will 
be used quite frequently. We cer- 
tainly appreciate your remembering 
lus.”—H. P. Weller, H. P. Weller 
Supply Company, Erie, Pennsylvania. 

“We have received the Twenty- 
| fourth Annual Edition of the MiLi 

SUPPLIES CATALOG AND DIRECTORY 
and we appreciate it.”’—J. K. Hub- 
\bard, Hubbard-Kothe, Inc., Balti- 
| more. 


“It is one of the best that has come 
to our attention and shows very 
clearly that a great deal of time and 
thought was given to same. .I am 
sure that it is going to prove very 
beneficial to us in our purchasing de- 


for same.’’—.A. Brooke Smith, Smith- 


Courtney Co., Richmond, Virginia. 


Rahm of Yale and Towne 





| Herbert C. 


Resigns 


Rahm, who has been 
advertising manager for the Yale 
| and Towne Manufacturing Company, 
| Stamford, Connecticut, for the past 
| eight vears, 

| 


resigned his position 


| September 15. He plans to start a | 


|} new advertising venture soon in 
New York City. 

Mr. Rahm started his advertising 
| career in the advertising department 
of P. and F. Corbin, New Britain, 


Connecticut, and after several years 


there, became connected with Sargent | 


and Company, New Haven, Con- 
necticut. It was in September, 1922, 
| that he came to Yale and Towne as 
| assistant advertising manager. In 
| 1923 he was made manager of the 
department. 

Mr. Rahm will still 


maintain his 
| Home at 35 Bedford 

| 

| 

| 


Place, Stam- 
ford. He is a member of the Town 
Committee and also the Suburban 
Club and Hubbard Heights Golf 
Club. 





partment, and | heartily thank you | 


You Want 
~ Profits: 
PYOTT 





| 
| 
| 





Certified 
V-Belt Pulleys 
and Sheaves 


Will Give Them 
to You 





Why? Because they give 
absolute customer satisfac- 
tion—and the manutacturer 
(backs distributors and_ their 
salesmen all the way. 


GUARANTEED— 
l’yott certified V-Belt Pulleys and 
Sheaves are built to the most ex- 
acting standards and are guaran 
| teed to be free from all defects in 
material and workmanship. 


Made in solid and split types—all 
grooves identical with the others- 
a comprehensive range of patterns 
covering all consumer require- 
ments. 





Write for further information 


PYOTT FOUNDRY 
COMPANY 


328 NortH SANGAMON STREE1 
CuHicaco, Int. 
BRANCHES: 


5073 PLANKINGTON ArcADE BuILornc 
MILWAUKEE, WIsconsIN, and 


Jackson Buitpinc, Burrato, N. Y. 
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BUSINESS TIPS 


ALBANY, N. Y¥—A. P. W. 
Paper Co., 1273 Broadway, is con- 
sidering expansion with installation 
of equipment to double present ca- 
pacity, to cost over $250,000. 

ANDERSON, IND-—The Ny- 
berg Automobile Co. plant has been 
bought by Hanson, Van \Winkle and 
Munning, 1520 W. Second St., who 
plan to remodel it and install equip- 
ment. Company plans to increase 
present 3,000 square feet of floor 
space to 100,000 feet early in 1931. 


\UBURN, Cal.—Pacitic Gas and 
KMlectric Co.. 245 Market St.. San 
francisco, is planning a_ one-story 
equipment storage and distributing 
plant to cost about $45,000. In 
connection with expansion program 
to cost $35,000,000 for new power 
plants, transmission and distributing 
lines, company has fund of about 
$12,000,000 to he expended during 
fall and winter. 


BELLEFONTE, PA.—Sutton 
engineering Co., Park Bldg., Pitts 
burgh, manufacturer of rolling mill 
machinery and straightening equip- 
ment, is building an addition to its 
plant. |. Blair Sutton is president 

BELLEVILLE,  UL1.-—Oakland 
foundry Co., specialist in gray iron 
castings, plans to rebuild part of 
plant destroyed by fire with loss ot 
more than $200,000 with equipment. 


* k 


BILTMORE, N.C. 
Inc., Asheville, N. C., 
property as site for new plant to 
manufacture synthetic fiber prod- 
ucts. Included will be main one-story 
unit, 150x400 ft., storage and dis 
tributing plant, power substation, ma 
chine shop and other structures, to 
cost over $400,000 with machinery, 
to be electrically operated. This com 
pany has recently been organized by 
(;. Jean Nord and associates with 
capital of $1,000,000, Mr. Nord is 
president and general manager 

k * x 

BROOKLYN, N. Y.-J. F. Me- 
Kenna, 58 Van Dyke St., will take 
bids about Nov. 1 for the construc- 
tion of a 150x200 ft. service garage 
at Columbia and Creamer Sts. Fsti- 


Raylaine, 
has acquired 


New Factories and Additions, 
Under Way or Contemplated, 
Which Carry Sales Possibilities 
for the Distributor of Industrial 
Supplies and Equipment. 








mated cost of project is $60,000. 
Architect is H. FF. McLaughlin, 153 
\W. 97th St., New York. 


BUFFALO, N. Y—Buffalo 
Market Verminal, 1420 Clinton St., 
has a permit for a public market 
building. Kstimated cost is about 
$750,000, and project will include 
cold storage and refrigerating ma- 
chinery, conveying and other handling 
equipment. 

* * x 

CAMDEN, N. J- -South Jersey 
Port Commission will build new 
transit, storage and distributing 
building, with mechanical loading and 
handling facilities, to cost $160,000. 
Contract has been awarded to Rob- 
bins Construction Co., 1137 North 
Front St., Philadelphia. This is part 
of port development and expansion 
program of commission, for which a 
fund of $2,000,000 has been arranged. 

x oe Ok 

CANTON, N. C—Champion 
libre Co., operating local pulp and 
paper mill, is planning expansion and 
improvements to include installation 
of additional machinery. [Estimated 
cost is $200,000. This company is 
affiliated with Coated 
Paper Co., Hamilton, Ohio, 


Champion 


CINCINNATI, O-The Boye 
and Emmes Machine Tool Company, 
lathe manufacturer, Cincinnati, has 
awarded the contract for the design 
and construction of its new plant on 
Caldwell Drive, Hartwell, to the 
\ustin Company, engineer and 
builder. The company’s present plant 
on Spring Grove Avenue was aband- 
oned because of the new union 
terminal project in the city. The new 
plant will be a one-story steel frame 
construction, 260x120 feet, costing 
$75,000. A total of 105 tons of struc- 
tural steel will be required, and the 
contract includes the installation of a 
6-ton bridge crane. Completion date 
has been set for November 1. 


CLEVELAND, O. — Cleveland 
Provision Co,, 2527 Canal Road, will 
build a two-story and basement 
packing plant on West 65th St., with 
installation of cold storage facilities, 
mechanical-handling and other equip- 
ment, to cost about $175,000. H. B. 
Henschien, 1637 Prairie Ave., Chi- 
cago, is engineer. 

* * x 

DETROIT, MICH.—Liberty 
Starter Co., 241 Vinewood St., has 
started work on a one-story addition 
which is to cost over $30,000 with 
equipment. This company manufac- 
tures automobile starting and lighting 
equipment, etc. Architects for the 
new work are Pollmar and Ropes, 
2539 Woodward Avenue. 

* Ok Ox 

PLINT, MICH.—City Council 
has plans for a new electric-operated 
pumping station for waterworks. It 
will cost about $80,000 with ma- 
chinery. Tload, Decker, Shoecraft 
and Drury, Ann Arbor, are engineers. 

ee 

HARVEY, LA—Penick and 
Ford, Ltd., New Orleans, has plans 
for a new one-story cold storage and 
refrigerating plant. It is to be 
117x120 ft., to cost over $75,000 
with machinery. Superintendent is 
James H. Greer. 

. * * 

HAZLETON, PA Eastern 
Safety Appliance Corporation plans 
operation of local factory for produc- 
tion of safety mechanical devices and 
equipment. This is a new organization 
developed by A. E. Shafer, 208 
Markle Bank Bldg., and associates, 
with capital of $50,000. V. L. Shafer, 
177, South Church St., will be an 
official of the new company. 

x Oe x 

ISHPEMING, MICH. —~ Bids 
have been asked by Cahodas Bros., 
Inc., on general contract for a one- 
story and basement cold storage and 
refrigerating plant to cost about 
$70,000 with machinery. D E 
\nderson, Marquette, is architect 
and engineer. 

Kk * * 

LIBERTYVILLE, ILL.—Nim- 
rod Co. has let contract to Liberty- 
ville Construction Co., Libertyville. 
for new one-story plant, to cost 
$40,000 with machinery. 








UMI 
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MALDEN, MASS.—Malden 
Electric Co., 157 Pleasant St., plans 
to build a distribution station, ware- 
house and laboratory on Centre St., 
at an estimated cost of $50,000. J. T. 
Day is manager of the company. 

MARIETTA, © --City Council 
has plans for a municipal clectric 
light and power house, to cost over 
$85,000 with equipment. Consulting 
engineer Burns and McDonnell 
engineering Co., Interstate Bldg., 
Kansas City, Mo. 


1s 


ow" ox * 

MILWAUKEE, WIS.—Contract 
has been awarded by A. O. Smith 
Corp., 27th and Keefe Sts., for the 
construction of a one-story, 225x245 
ft. factory on 27th St. Cost will be 
about $200,000. This company is a 
manufacturer of pressed and welded 
steel. 

MOUNT PLEASANT, MICH. 
Roosevelt Oil Co. is carrying out ex- 
pansion and improvements at local 
refinery. Included will be installation 
ot processing equipment for produc- 
tion of lubricating o1ls, storage and 
distributing equipment, ete., to cost 
over $50,000 


NASHVILLE, TENN.—Bids on 
general contract have been asked by 
‘Tennessee Cereal Co., for new one- 
story plant, to cost over $65,000 with 
conveying and other equipment. Hart 
and Stone, Independent Life Bldg., 
are architects 

NEWTON, NX. |.-—Board of edu 
cation is considering installation of 
manual training equipment in 
junior high school for which plans 
are being drawn by Hacker and 
fiacker, 201 Main St., Ft. Lee, N. fe, 


new 


architects. Project is to cost over 
8$175.000 
* Ox 
NEW YORK, N. Y—Board of 


I<dueation, Park Ave., and 59th St., 
s building a new &-story boys’ techni 
cal high school in Brooklyn, to cost 
thout $5,000,000, One million dollars 
of this will be expended for equip- 
ment for all branches of vocational 
instruction. W. CC. Martin, Flatbush 
\ve.. Extension St. 
Brooklwn, 1s architect 
* * 

NORTH CAMBRIDGE, MASS. 
FF. H. Newton Co., 34 Cameron 
\ve., will probably rebuild part of 


and Concord 


plant destroyed by fire Sept. 5, with 
loss of over $50,000 including equip- 


ment. This company is a manufac- | 


turer of doors, windows and other 
millwork products. 
o* K ok 
OMAHA, NEB —Quaker  Pe- 
troleum Co., 14th and Nicholas Sts., 
will build one and two-story all stor- 


age and distributing plant, 50x210 


ft., and smaller unit, 60x100 ft., to | 


cost over $65,000 with equipment. 
General contract has been awarded 
to Parsons Construction Co., Grain 
Exchange Bldg. 
* * x 

ONTARIO, CAL.—Edison Elec- 
tric Appliance Co., manufacturer of 
domestic electrical appliances and 
equipment, will build one-story addi- 
tion, 150 x 180 ft., to cost over $200,- 
000 with equipment. 
tract has been awarded to Campbell 
Construction Co., 228 KE. Transit St. 
Other units will later. 
Company is affiliated with General 
Kleetric Company, Schenectady : 
headquarters are at Clicago. 


General con- 


be erected 


PASADENA, CAL. sids will 
soon be taken by Municipal Light De 
partment for an addition to electric 
light and power plant, 100 x 150 feet, 
to cost about $150,000, Architects are 
Bennett and Haskett, First 


Bldg. 


Trust 


* *e * 
PERTH AMBOY, N. J.— Board 
of Education has under consideration 
purchase of equipment for 4 manual 
training shops to be installed in new 
high school, now in course of con- 
John M. Dockstader 
supervisor of manual training depart- 
ment. 


Is 


struction. 


+ * 


PHILADELPHIA, PA.—lInter- 
city Oil Co., 322 N. Broad St., will 
inake extensions and improvements 
in plant on South 51st St. Included 
will be installation of motor oil blend- 
ing unit, gasoline loading equipment, 
hoiler plant, tanks, loading racks and 
other equipment, to over 
$100,000. Consulting engineer is G. 
Kendrick Bringhurst, 4522 Pine St. 

* * x 

PORTLAND, ME.— Cumberland 
County Power and Light Co. is dis- 
posing of a bond issue of $2,400,000. 
Part of this fund is to be used for 
extensions and improvements in 
power plants and system. 


cost 





This construc- 
tion in Atlas 
insures a long 
stroke as well 
as great power. 


In the old days, 
Most any kind of mover 
the old 


har’ up—used to be good 


from “pinch 


enough. 


But 


factor in car moving 


now—speed is a big 


A minimum of jockeying 
around — maximum dis 
tance per stroke—both are 


outstanding Atlas features. 
Are you selling it? 
APPLETON CAR MOVER CO. 


APPLETON, WIS. 


car MOVER: 


SAS QS gS CABS Ys 
KY YY PS Sy’ 
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For Filing 
Results 







—and 
Satisfied 
Customers 


AMERICAN SWISS FILE & TOOL CO. | 
Elizabeth, N. J. 


AMERICAN 


419-416 Trumbull St., 





SwisS 
files of precision 


Mechanics’ Hand Tools 
and Knurls 








ARM +» HAMMER, 


“Wrot [ron Anvils , * 


PORT COVINGTON, MD— 
Western Maryland Railroad Co.,| 
Baltimore, will rebuild part of grain’ 
elevator recently destroyed by fire, | 


| with loss of about $200,000 including 


elevating, conveying and other equip- 
ment. General contract has been 


|awarded to M. A. Long Co., 10 W. 


|Chase St. H. R. Pratt is chief 
engineer. 
* * x 
QUINCY, MASS. 3ethlehem 


Shipbuilding Corp. will make one- 
story addition for storage and dis- 
tribution, to cost over $40,000. Gen- 
eral contract has been awarded to 
H. L. Hauser Building Co., Inc., 263 


Summer St., Boston. 


* * * 


RICHMOND, IND.—City Coun- 
cil is arranging bond issue to take 
care of extensions and improvements 
in municipal electric light and power 
plant, with installation of a 15,000- 
kw. generator unit and auxiliary 
equipment, to cost $1,000,000. John 
(Graham is chief engineer. 


* * * 


ROCKPORT, KY-—lEemerald Coal 
Co. expects to rebuild tipple and 


| power plant which was recently de- 


stroved by fire with loss of more than 
$150,000. 


* 


LOUIS PARK, MINN. 


joard of Education is considering in- 


CRUCIBLE STEEL FACE | stallation of manual training equip- 





Sold Through 


} ment in new ¥3-story and basement | 


high school, to cost about $250,000. | 


| Architects are Stebbins, Haxby and | 
| Bissell, 1111 


Nicollet .\ve., Minne- 
ay TI lis. 


e 2 = 


ST. LOUIS, MO.—Board of Edu- 
cation, 911 Locust St., will build a 
4-story, 101x150 ft. shop building. 
Contract has been awarded. 


Distributors) somsser “pss ot 


Prompt Shipments 
Made from Stock 


COLUMBUS ANVIL AND) 


FORGING CQ. 
Main Office and Plant 
115-129 FRANKFORT STREET 
COLUMBUS OHIO 


| 


| 


226 E. Church St. 


| 


General Forgings | 
of Wrought Iron and Steel) neau Mfg. Co., 122 Moss Ave., is 
sooooooovcoooooooooooooooos © emplating one-story addition, to 


Kducation will construct a 3-story,| 
123x148 ft. high school including | 
manual training department, etc., at) 
an estimated cost of $150,000. I. J. 
Walker is secretary of the board. 
Architect is E. H. Walker and Mong, | 


* * * 


STOCKTON, CAL.—R. E. Tour- 




























SPEED 
YOUR 
OUTPUT 


With KESTER 
Flux-Core Solders 
you do a perfect 
soldering job at 
half the cost, 
whether it be for 
production or maintenance. 
You can finish two jobs in 
the time you now spend on 
one. The flux right in the 
core saves materials, time 
and labor required in sepa- 
rate applications. 

There is a specific KESTER 
Solder for every industrial 
soldering need. The com- 
plete line includes 48,000 
flux-core solders, in addi- 
tion to many bar and wire 
forms. Our Research Lab- 
ratory will help you solve 
your soldering problems— 
without obligation. Samples 
FREE upon request. _ In- 
sist on KESTER. 


KESTER SOLDER COMPANY 
1215 Wrightwood Ave. 
Chicago 
Incorporated 1899 





DISTRIBUTORS 
HERE IS A FAST SELLING 
AND PROFITABLE 
LINE 

Ball Bearing 
Portable Electric 
Blower 







The new “Marvel” Modei 
No. 2 Air Cooled Ball 
Bearing Blower outfit for 
$45 list. Designed espe- 
cially for all classes of 
industrial use and in big 
demand by your custom- 
ers for blowing dust and 
dirt out of machinery, 
motors, generators, 
switch boards, looms, ete. 
Liberal profits and fast 
turn over. 
Model No. 
$60.00. 









3 Sells for 


Electric 
Blower 
Company 


352 Atlantic Ave., 
Boston 9, Mass., 
USA 
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cost over $45,000 with equipment. 
This company manufactures road- 


building machinery, earth-moving 

equipment, etc. Ns 
SYRACUSE, N. Y.—Pierce, 

butler, Pierce Mfg. Corp., 282 | 4 

James St., is considering plans for | 

rebuilding part of its plant recently 

destroyed by fire. Rehabilitation will | 


e 
cost over $150,000 with equipment. of this Economy 


The company manufactures furnaces, 
heaters, boilers, ete. 
* - 2 

TERRE HAUTE, IND.—Work 
is under way on a 3-story addition to 
the American Can Co. plant. Addi- | 
tion will be 180x350 ft. with smaller 
units adjoining, to cost about 
$1,000,000 with machinery. Engineer- 
ing Department of Company is in 
charge. Company headquarters are at 
230 Park Ave., New York. 


* 





WAUSAU, WIS. — Wausau 
Motor Parts Co., 125 W. Washing- 
ton St., will build a new factory, 
80x240 ft., one story and part base- 
ment. Investment of $50,000 or more 
is planned. 


WEST HARTFORD, CONN. 
School Board will build new junior 


high and elementary grade school COMPARISON IN COST BETWEEN AN 








costing $525,000 to include a manual ARK-VAC (patented) FLAT LEATHER BELT and 
training department. a MULTIPLE SHEAVE DRIVE 
ne: UNDER IDENTICAL CONDITIONS 
ee ne , . On March 15, 1930, we installed in the (name on‘ request) 
WHEELING, W. VA.—.\irport Mills a 14” double ARK-VAC (patented) belt on their dust fan 
Commission of Chamber of Com- The drive being 6'7” centers, motor pulleys 1644”, driven pul- 
merce, Wheeling, W. Va., is planning ley 46”, and running without an idler. 


There are two of these fans running side by side. One of them 
is driven with a multiple V rubber belt drive on sheave pulleys 
under the same centers, and the other one is driven with our 
ARK-VAC (patented). (Same size centers and pulleys on each.) 


To equip this type of machine with a multiple V 


rubber belt drive, the total cost, including the groove 
pulleys and belts, was : : $ 3 3 5. 00 


The belt drive installed with flat pulleys and ARK 
VAC (patented) belt showed a total cost, including 
pulleys and belt, was inislaiaieebe ’ wees i ‘ $ 1 8 3 ~ 1 9 


A saving on the first installation of...... ’ . $ 1 5 1.81 
ARK-VAC (patented) special Flat Leather Belting for short 


(or long) center drives. Can be run without a belt adjuster or 
idler in most cases, saving expense and eliminating noise. Vacuum 


a municipal airport, including 
hangars, repair shops and other field 
units. A fund of $900,000 is being 
arranged to cover cost of con- 
struction. * Kk x 

WICHITA, KANS.— Stearman 
\ircraft Corp., 601 KE. 35th St., will 
proceed with new plant to consist of 
main one-story unit, 200x420 ft.; 
one-story foundry, 40x50 ft.; one 





and 2-story boiler house ; administra- cups are drilled in the face of this special oil and steam proof 
tion building. 54x184 ft. : garage and leather belt, and it is particularly desirable for Motors, Compres 
t £, IF “sy So™) sors, Blowers, Paper Machinery, Saw Mill Machinery, Machine 
other structures, to cost $300,000 Tools, etc. 
with machinery. Lloyd Stearman is Write for a booklet and power data table 
president. Austin Co., has general “ 4, om 
contract * * * lade, 1a tin: = eget 
WISCONSIN RAPIDS, WIS.— 

Water and Light Commission plans Factory and Main Office: 
to build a new switchboard building, Sixth and Spring Garden Streets 
41x136 ft., for municipal hydro- - ee eee 
electric plant on Wisconsin River. , FORCRES GRE VOMPIS Sncnss 

. = - ° ° Chicagc New York Pitesburgh 
\ppropriation for bui Iding is Detroit Portland, Ore High Point, N. C 
$30,000, and for equipment, $14,250. DISTRIBUTORS AT OTHER POINTS 





C. P. Gross is city engineer. 
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A Classified Index to the Products of Advertisers in This Issue 
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ANVILS 
Columbus Anvil & Forging Co. 
Yost Mfg. Co. 


APRONS, LEATHER 
Chicago Rawhide Mfg. Co 
Graton & Knight Co. 

has. A. Schieren Co. 


ARBORS 
Brown & Sharpe Mfg. Co. 
Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
Whitman & Barnes, Inc. 


AWLS 
Goodell-Pratt Co. 


BABBITT METALS 
Buffalo Fdy. & Machine Co. 
Dodge Manufacturing Corporation 
Frictionless Metal Company 
Monarch Metal Co. 


BARRELS, TUMBLING 
Royersford Foundry & Machine Co. 


BARROWS 
The Fairbanks Company 


BEARINGS, BALL AND ROLLER 
S K F Industries, Incorporated 


BEARINGS, SHAFT, BABBITTED 

Bond Foundry & Machine Co. 

Lodge Manufacturing Corporation 

——_ Foundry F Machine Co. 
. Wood’s Sons Co. 


BEARINGS, SHAFT, BALL 
Chicago Pulley & Shafting Co. 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 


BEARINGS, SHAFT, OILLESS 
Arguto Oilless Bearing 


BEARINGS, SHAFT, ROLLER 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
Royersford Foundry & Machine Co. 
S K F Industries, Incorporated 


BELT DRESSING 
E. C. Atkins & Co. 
Chicago Rawhide Mfg. Co. 
Joseph Dixon Crucible Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Richmond Belt Dressing 


Mfg. Co., 


Ine. 
Chas. A. Schieren Co. 


BELT FASTENERS 
The Bristol Company 
Clipper Belt Lacer Company 
Flexible Steel Lacing Co. 
Safety Belt Lacer Co. 


BELT LACINGS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. Rahmann & Co. 
Chas. A. Schieren Co. 


BELT SHIFTERS 
T. B. Wood’s Sons Co. 


BELT TIGHTENERS 
Dodge Manufacturing Corporation 
T. B. Wood’s Sons Co. 


BELTING CANVAS 
Hettrick Mfg. Co. 


BELTING, CONVEYOR 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Liamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., 
Graton & Knight Co. 
Hettrick Mfg. Co. 

The Mechanical Rubber Co. 
Pioneer Rubber Mills 

The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


BELTING, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. Rahmann & Co. 
Chas. A. Schieren Co. 


BELTING, LINK 
Chas. A. Schieren Co. 
Graton & Knight Co. 


Inc. 


BELTING, ROUND 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. Rahmann & Co. 
Chas. A. Schieren Co. 


BELTING, RUBBER 
Boston Woven Hose & Rubber Co. 
Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 
The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


BELTING, THRESHER 
The Cincinnati Rubber Mfg. Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

Hettrick Mfg. Co. 

The Mechanical Rubber Co. 
Pioneer Rubber Mills 

Chas. A. Schieren Co. 
Thermoid Rubber Co. 

BELTING, TWISTED 
Graton & Knight Co. 

Chas. A. Schieren Co. 

BELTING, “Vv” 
Allis-Chalmers Mfg. Co. 

Chicago Rawhide Mfg. Co. 
The Dayton Rubber Mfg. Co. 
L. H. Gilmer Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
BELTS, COG 
The Dayton Rubber Mfg. Co. 
BELTS, FAN 
The Dayton Rubber Mfg. Co. 
BELTS, WELL DRILLING 
Goodyear Tire & Rubber Co., Inc. 
Thermoid Rubber Co. 
BENCHES (WORK), JEWELERS’ 
Leiman Bros. 

BENCHES, STEEL 
Angle Steel Stool Co. 

Standard Pressed Steel Co. 
BINS, STEEL 
Angle Steel Stool Co. 

BITS, SCREWDRIVER 
American Swiss File & Tool Co. 
Goodell-Pratt Company 

BITS, TOOL HOLDER 
Armstrong Bros. Tool Co. 
Simonds Saw & Steel Co. 

The Vincent Steel Process Co. 
J. H. Williams & Co. 

BLOCKS, CHAIN 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 

The Yale & Towne Mfg. Co. 

BLOCKS, PILLOW 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
Royersford Foundry & Machine Co. 
S K F Industries, Inc. 

T. B. Wood’s Sons Co. 

BLOCKS, TACKLE 
Williamsport Wire Rope Co. 

BLOWERS, FORGE 
Champion Blower & Forge Co. 
Electric Blower Company 

BLOWERS, GAS AND OIL 

COMBUSTION 

Electric Blower Company 

Leiman Bros. 

BLOWERS, PORTABLE, 
ELECTRIC 

Clements Mfg. Co. 

Electric Blower Company 

Standard Electrical Tool Co. 

BLOWERS, SANDBLAST 
Leiman Bros. 

BOILER TUBES 
National Tube Company 


BOILERS, TUBULAR AND 
WATER 
Henry Vogt Machine Co. 


Clark Bros. 
H. M. Harper Co. (Brass) 
The Lamson & Sessions Co. 
Russell, Burdsall & Ward Bolt & 
Nut Co. 
BOLTS, COACH OR LAG 
Clark Bros. Bolt Co. 
Lamson & Sessions Co. 
BOLTS, EYE, HOOK, RING AND 
LAG 


BOLTS, ’ \ “eee 
it Co. 


Armstrong Bros. Tool Co. 

Bonney Forge & Tool Works 

Clark Bros. Bolt Co. 

H. M. Harper Co. (Brass) 

Lamson & Sessions Co. 

J. H. Williams & Co. 
BOLTS, MACHINE 

am Bros. Bolt Co. 

M. Harper Co. (Brass) 
The Lamson & Sessions Co. 
Russell, Burdsall & Ward Bolt & 

Nut Co 


BOLTS, SINK, STOVE AND 
PLOW 


Clark Bros. Bolt Co. 
The Lamson & Sessions Co. 
Russell, Burdsall & Ward Bolt 
& Nut Co. 
BOLTS, STUD 
Clark Bros. Bolt Co. 
The Lamson & Sessions Co. 
BOXES, TOOL AND TOTE 
Angle es Stool Co. 
BRACES, TRENCH 
Templeton, Kenly & Co. 
BRACKETS, SCAFFOLD— 
LADDER 
Patent Scaffolding Co. 


BRACKETS, WALL 

Bond Foundry & Machine Co. 
Dodge Mfg. Corporation 
ge Fdy. & Machine Co. 
pe Wood’s Sons Co. 

cnena GOODS, PLUMBING 
Grabler Mfg. Co. 

BRASS GOODS, STEAM 

American Injector Co. 
Detroit Lubricator Co. 
Penberthy Injector Co. 
The D. T. Williams Valve Co. 


BRAZERS 
The Turner Brass Works 
P. Wall Mfg. Supply Co. 


BRONZE BARS, CORED AND 
SOLID 


American Injector Co. 

Buckeye Brass & Mfg. Co. 

The Bunting Brass & Bronze Co. 
Arthur Harris & Co. 

M. L. Oberdorfer Brass Co. 
BROOMS, FACTORY, WARE- 
HOUSE AND RAILROAD 

Deshler Broom Factory 
“eee Brusn & Broom Mfx. 


The Joseph Lay Co. 
The Milwaukee Brush Mfg. Co. 
The Osborn Manufacturing Co. 


BRUSHES, —. FLOOR, 
ETC. 
Indianapolis Brush & Broom Mfg. 


0. 

The Joseph Lay Co. 

The Milwaukee Brush Mfg. Co. 

The Osborn Manufacturing Co. 

Worcester Brush & Scraper Co. 

BRUSHES, MOTOR 

Joseph Dixon Crucible Co. 

BRUSHES, PAINT AND 
VARNISH 

The Milwaukee Brush Mfg. Co. 

The Osborn Manufacturing Co. 

BRUSHES,~- WIRE, FLUE, ETC. 

The Milwaukee Brush Mfg. Co. 

The Osborn Manufacturing Co. 

Worcester Brush & Scraper Co. 
BRUSHES, WIRE WHEEL 

The Milwaukee Brush Mfg. Co. 

The Osborn Manufacturing Co. 

BUCKETS, ELEVATOR 
Dodge Mfg. Cory 
Illinois Malleable ‘Iron Co. 


BUFFERS, ELECTRIC 
The Black & Decker Mfg. Co. 
Jas. Clark, Jr., Electric Co. 
Keller Mech. Engineering Corp. 
Marathon Electric Mfg. Co. 

The Standard Electrical Tool Co. 

N. A. Strand & Co. 

BUFFING WHEELS 
Cc. B. Hunt & = 


Keller 
Corp. 
BUSHINGS, BRONZE 
American Injector Co. 
Buckeye Brass & Mfg. Co. 
Bunting Brass & Bronze Co. 
Arthur Harris & Co. 
M. L. Oberdorfer Brass Co. 
CABINETS, STEEL, TOOL, 
PARTS, BLUEPRINT, 
Angle Steel Stool Co. 
CALIPERS 
Brown & Sharpe Mfg. Co. 
Goodell-Pratt Company 
The L. S. Starrett Co. 
CANS, OILY WASTE 
Angle Steel ‘Stool Co. 
Geo. W. Diener Mie. Co. 
Harker Mfg. Co. 
P. Wall Mfg. Supply Co. 
CANS, SAFETY, GASOLINE 
Geo. W. Diener Mfg. Co. 
Harker Mfg. Co. 
CAR-MOVERS 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 
CARTS, PUSH 
The Fairbanks Company 
CASING, WELL 
National Tube Co. 
CASTERS, TRUCK 
The Bassick Company 
Bond Foundry & Machine Co. 
Service Caster & Truck Co. 
CASTINGS, BRONZE AND 
ALUMINUM 
Buckeye Brass & Mfg. Co. 
Arthur Harris & Co. 
T. B. Wood’s Sons Co. 
CASTINGS, GRAY, MALLEABLE 
Brown & Sharpe Mfg. Co. 
Illinois Malleable Iron Co. 
4 Malleable Iron Works 
. Wood’s Sons Co. 


capeaen, SEMI-STEEL 
Bond Foundry & Machine Co. 
T. B. Wood’s Sons Co. 


CATALOGUES 
R. R. Donnelley & Sons Co. 
CEMENT, CHROME 
E. J. Lavino & Company 
CEMENT, HIGH TEMPERATURE 
E. J. Lavino & Company 

CEMENT, BELT 
Chicago Rawhide Mfg. Co. 

The Diamond Rubber Co., Inc. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas A. Schieren Co. 

CEMENT, PIPE JOINT 
Joseph Dixon Crucible Co. 

CHAIN 

The Columbus McKinnon Chain Co 
S. G. Taylor Chain Company 

CHAIRS, STEEL 

Angle Steel Stool Co. 
CHARGING SETS, BATTERY 
Marathon Electric Mfxz. Co. 
CHARGING WAGONS 
The Fairbanks Co. 

CHISELS, COLD 
American Swiss File & Tool Co. 
Goodell-Pratt Company 
Stanley Electric Tool Co. 

CHUCKS, DRILL AND TAP 
Goodell-Pratt Company 
Morse Twist Drill & Machine Co 
Skinner Chuck Co. 
The Standard Tool Co. 

CHUCKS, LATHE 
Cushman Chuck Co. 

The Skinner Chuck Co. 


Mechanical Engineerinys 
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HOLLOW CENTER 


PACKING 


NOWN the world over for its high quality 
K and ability to stop leakage, Ovalhole Pack- 
ing is easily sold to power plants where 
efficiency and economy of operation are con- 
sidered above the first cost of materials used. 














Although it is a patented specialty with distinct 
selling advantages over all other packings, 
OVALHOLE really means a complete line of 
packings for all purposes. It is the ideal packing 
for the mill supply distributor or manufacturers’ 
agent to handle. With a small pocket sample case 
and the new Ovalhole Catalogue, the salesman is 
equipped to sell packing for any service. 





























The new Ovalhole Catalogue of 32 pages is a 
WwW ANTED condensed encyclopedia of packing information. 
Agents It contains a list of service recommendations that 
Several good ter- enables the salesman to recommend a style of 
ritories are now packing for any requirement and guarantee satis- 
open for real live faction. 
representation. 




















Write for Catalogue and Agency Proposition. 


THE HOLLOW CENTER PACKING Co. 


6523 EUCLID AVENUE 
CLEVELAND, OHIO 
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CHUCKS, PLANER 
The Skinner Chuck Co. 
CLAMPS, BELT 
oe A. Schieren Co. 
- B. Wood’s Sons Co. 
CLAMPS, “C” 
Armstrong Bros. Tool Co. 
The Columbian Vise & Mfg. Co. 
Graton & Knight Co. 
J. H. Williams & Co. 


CLAMPS, HOSE 
Boston Woven Hose & Rubber Co. 
Dixon Valve & Coupling Co. 


CLAMPS, GIRDER 
Bond Foundry & Machine Co. 


CLAMPS, PIPE REPAIR 
M. B. Skinner 


CLEANERS, FLUE 
The Milwaukee Brush Mfg. Co. 
Worcester Brush & Scraper Co. 


CLIPPERS, BOLT 
H. K. Porter, Inc. 


CLOTHS, WIPING 


Louisville Sanitary Wipers Co., Inc. 


CLUTCHES, FRICTION 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 

W. A. Jones Foundry & Mch. Co. 
T. B. Wood’s Sons Co. 


COCKS, AIR AND DRAIN 
American Injector . 
The D. T. Williams Valve Co. 


COCKS, BALL 
Detroit Lubricator Co. 
Kieley & Mueller, Inc. 


COCKS, CORPORATION 
Grabler Mfg. Co. 


COCKS, GAGE 
American Injector Co. 
Jenkins Bros. 
Nason Manufacturing Company 
The D. T. Williams Valve Co. 


COCKS, RUBBER PACKED 
Arthur Harris & Co. 


COCKS, STEAM AND SERVICE 
Walworth Company 
The D. T. Williams Valve Co. 


COCKS, STOP 
Grabler Mfg. Co. 


COILS AND BENDS, COPPER 
AND. BRASS 


Arthur Harris & Co. 
Wolverine Tube Company 


COLLARS, SHAFT 
American Pulley Company 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 


Royersford Foundry & Machine Co. 


Standard Pressed Steel Co. 
T. B. Wood’s Sons Co. 


COLUMNS, WATER 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 
COMPOUND, PIPE JOINT 
Joseph Dixon Crucible Co. 


COMPRESSORS, AIR 
Curtis Pneumatic Machinery Co. 
Leiman Bros., Inc. 


Worthington Pump & Mach. Corp. 


CONNECTORS 
Wolverine Tube Co. 


CONTACTORS, BELT 
T. B. Wood’s Sons Co. 
CONTROLLERS, BOILER 
PRESSURE 
Kieley & Mueller, Inc. 
Mason Regulator Co. 


COPPERSMITHS 
Arthur Harris & Co. 


COTTER PIN EXTRACTORS 
American Swiss File & Tool Co. 


COUNTERBORES 
American Swiss File & Tool Co. 
The Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
Standard Tool Co. 

Whitman & Barnes, Inc. 

COUNTERSHAFTS 
Brown & Sharpe Mfg. Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co 


—— Foundry & Machine Co. 


Wood’s Sons Co. 
COUNTERSHAFTS, SMALL 
Birkle Machine Works 
Goodell-Pratt Company 
N. A. Strand & Co. 


COUNTERSINKS 
American Swiss File & Tool Co. 
Cleveland Twist Drill Co. 
Goodell-Pratt Company 
Whitman & Barnes, Inc. 

COUPLINGS, HOSE 
Boston Woven Hose & Rubber Co. 
Diamond Rubber Co., Inc. 

Dixon Valve & Coupling Co. 
Cc. B. Hunt & Son 

COUPLINGS, PIPE 

Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
National Tube Company 

COUPLINGS, SHAFT 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
Huron Industries, Inc. 

W. A. Jones Fdy. & Machine Co. 
Royersford Foundry & Machine Co. 
T. B. Wood's Sons Co. 
COUPLINGS, SHAFT, FLEXIBLE 
Birkle Machine Works 

Bond Foundry & Machine Co. 

W. A. Jones Fdy. & Machine Co. 
T. B. Wood’s Sons Co. 


COUPLINGS, SHAFT, FRICTION 
CUT-OFF 


Dodge Mfg. Corporation 
= Edgemont Machine Co. 
B. Wood’s Sons Co. 
pe a SHAFT, MARINE 
Bond Foundry & Machine Co. 

COVERING, PULLEY | 

Chicago Pulley & Shafting Co. 
CRANES, HAND POWER 

Chisholm-Moore Hoist Corp. 

CRANES, OVERHEAD, TRAVEL- 

ING AND JIB 

Chisholm-Moore Hoist Corp. 

Curtis Pneumatic Machinery Co. 

Robbins & Myers, Inc. 

The Yale & Towne Mfg. Co. 

CRAYONS, LUMBER 
Joseph Dixon Crucible Co. 

CUPS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

CUPS, OIL AND GREASE 
American Injector Co. 
Detroit Lubricator Co. 
Penberthy Injector Co. 
D. T. Williams Valve Co. 

CUTTERS, BELT 
Clipper Belt Lacer Company 

CUTTERS, CHAIN 
H. K. Porter, Inc. 

CUTTERS, EMERY WHEEL 
DRESSER 
The Vincent Steel Process Co. 
CUTTERS, GAGE GLASS 
Goodell-Pratt Company 
Worcester Brush & Scraper Co. 

CUTTERS, GLASS 
American Saw & Mfg. Co. 
Goodell-Pratt Co. 

CUTTERS, MILLING 
Brown & Sharpe Mfg. Co. 
Cleveland Twist Drill Co. 

Keller Mech’l Engineering Corp. 
Morse Twist Drill & Machine Co. 
National Twist Drill & Tool Co. 
The Standard Tool Co. 

Whitman & Barnes, Inc. 

CUTTERS, PIPE 
Armstrong Bros. Tool Co 
The Borden Co. 

The Oster Mfg. Co. 
The Ridge Tool Co. 
Toledo Pipe Threading Machine Co. 
Walworth Co. 
CUTTERS, ROD, HAND LEVER 
Armstrong-Blum Mfg. Co. 
H. K. Porter, Inc. 

DAMPER ACCESSORIES 
Hyro Manufacturing Co., Inc. 

DESKS, STEEL, FOREMEN’S 

Angle Steel Stool Co. 
Standard Pressed Steel Co. 


DESKS, STEEL, OFFICE AND 
TYPEWRITER 

Angle Steel Stool Co. 
DIAPHRAGMS 


The Diamond Rubber Co., Inc. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
Whitehead Bros. Rubber Co. 
DIES, STAMPING 
Toledo Pressed Steel Co. 
DIES, THREADING 
Armstrong Bros. Tool Co. 
The Borden Co. 
Greenfield Tap & Die Corp. 
Morse Twiet Drill & Machine Co. 
The Oster Mfg. Co. 
Ridge Tool Co. 
Standard Tool Co. 
Toledo Pipe Threading Machine Co. 
Walworth Co. 


DIPPERS, COPPER 
Arthur Harris & Co. 


DISCS, VALVE 
Jenkins Bros. 


DOGS, LATHE 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
J. H. Williams & Co. 


DRAINERS, CELLAR, AUTO- 
MATIC 


Goulds Pump, Inc. 

Penberthy Injector Co. 
DRAWERS, BENCH 

Angle Steel Stool Co. 

Standard Pressed Steel Co. 

DRESSERS, GRINDING WHEEL 

The Standard Tool Co. 

The Vincent Steel Process Co. 
DRILLING POSTS 

Armstrong Bros. Tool Co. 


DRILLS, CHAIN 
Goodell-Pratt Co. 


DRILLS, ELECTRIC 

The Black & Decker Mfg. Co. 

James Clark, Jr., Elec. Co. 

Goodell-Pratt Co. 

Standard Electric Tool Co. 

The Stanley Electric Tool Co. 

N. A. Strand & Co. 

United States Elec’l Tool Co. 

The Van Dorn Electric Tool Co. 
DRILLS, HAND AND BREAST 

Goodell-Pratt Co. 


DRILLS, POST 
The Black & Decker Mfg. Co. 
Champion Blower & Forge Co. 


DRILLS, RATCHET 
Armstrong Bros. Tool Co. 
Goodell-Pratt Co. 

Morse Twist Drill & Machine Co. 
Whitman & Barnes, Inc. 


DRILLS, STONE 
American Swiss File & Tool Co. 


DRILLS, TWIST 
Cleveland Twist Drill Co. 
Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co. 
National Twist Drill & Tool Co. 
The Standard Tool Co. 

Whitman & Barnes, Inc. 


DRIVES, POWER 

The Borden Co. 

The Oster Mfg. Co. 

The Toledo Pipe Thread. Mach. Co. 

DRIVES, V-BELT 

Allis-Chalmers Mfg. Co. 

The Dayton Rubber Mfg. Co. 

Dodge Mfg. Corp. 

T. B. Wood’s Sons Co. 

Worthington Pump & Machy. Corp. 
DRUMS, CAST IRON 

T. B. Wood’s Sons Co. 
EJECTORS 

American Injector Co. 

Nason Manufacturing Co. (acid) 

Penberthy Injector Co. 
ELIMINATORS, OIL 

The D. T. Williams Valve Co. 


‘ss UNION GROUND JOINT 
E. M. Dart Mfg. Co. 

nell Ba AND BOILER FITTINGS 

American Injector Co. ; 

The D. T. Williams Valve Co. 


ENGINES, GAS AND OIL 
Worthington Pump & Machy. Corp. 
EXPELLERS, OIL AND 
MOISTURE 

The V. D. Anderson Co. 


EXTINGUISHERS, FIRE 
Geo. W. Diener Mfg. Co. 

Harker Mfg. Co. 

FANS, VENTILATING, ELECTRIC 
The Champion Blower & Forge Co. 
Electric Blower Company 
Marathon Electric Mfg. Co. 
Robbins & Myers, Inc. 


FAUCETS, BRASS 
Grabler Mfg. Co. 


FEED WATER SOFTENER AND 
PURIFIE 


Dodge Manufacturing Corporation 


FEEDER VALVES, STEAM 
HEATING BOILER 
Nason Manufuacturing Co. 
FEEDWATER HEATERS 
Worthington Pump & Mach’y Corp. 


FILES 
American Swiss File & Tool Co. 
Grobet File Corporation of America 


Keller Mechanical Engineering Corp. 


(rotary) 
Simonds Saw & Steel Co. 


FILTERS, AIR 
Economy Machine Products Co. 


— PREVENTING | facial 
Geo. W. Diener Mfg. Co. 
Harker Mfg. Co. 


FITTINGS, CHAIN 
S. G. Taylor Chain Company 


FITTINGS, DRAINAGE 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Stockham Pipe & Fittings Co. 


FITTINGS, HOSE, BRASS 
Boston Woven Hose & Rubber Co. 
Illinois Malleable Iron Co. 

The Mechanical Rubber Co. 


FITTINGS, HYDRAULIC 
Stockham Pipe & Fittings Co. 
Henry Vogt Machine Co. 
Walworth Company 


FITTINGS, PIPE, BRASS 
— Mfg. Co. 

rthur Harris & Co. (Special) 
Tilinels Malleable Iron Co. 
M. L. Oberdorfer Brass Co. 
Walworth Company 


FITTINGS, PIPE, CAST IRON 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Stockham Pipe & Fittings Co. 
Walworth Company 


FITTINGS, PIPE, MALLEABLE 
Grabler Mfg. Co. 

Illinois Malleable Iron Co. 
Stockham Pipe & Fittings Co. 
Walworth Company 


FITTINGS, PIPE, STEEL 
Bonney Forge & Tool Works 
Stockham Pipe & Fittings Co. 
Henry Vogt Machine Co. 
Walworth Company 


FLANGES, ROUND JOINT 
E. M. Dart Mfg. Co 
Walworth Company 


FLEXIBLE SHAFT MACHINES 
Keller Mechanical Engineer. Corp. 
N. A. Strand & Co. 

U. S. Electrical Tool Co. 


FLOATS, ALUMINUM, STEEL 
AND STAINLESS STEEL 
Arthur Harris & Co. 


FLOATS, COPPER 
The V. D. Anderson Co. 
Arthur Harris & Co. 


FLOOR STANDS 
Angle Steel Stool Co. 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
ge ag oh & Machine Co. 
B. Wood’s Sons Co. 


FLUX, ALUMINUM WELDING 
Arthur Harris & Co. 


FLUXES, SOLDERING 
Kester Solder Company 


FLY WHEELS 
Dodge Manufacturing Corporation 
The Medart Company 
Reeves Pulley Co. 
T. B. Wood’s Sons Co. * 


FORGES, BLACKSMITH AND 
RIVET 


Champion Blower & Forge Co. 


FORM TIES, CONCRETE 
Marion Malleable Iron Works 


FOUTAINS, DRINKING 
~~ Sanitary Drinking Fountain 


FRAMES, HACK SAW 
E. C. Atkins & Co. 
Goodell-Pratt Co. 
The L. S. Starrett Co. 
The Henry G. Thompson & Son Co. 


FRAMES, WALL 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
Royersford Foundry & Machine Co. 
Wood’s Sons Co 


FURNACES, SOLDERING 
Geo. W. Diener Mfg. Co. 
P. Wall Mfg. Supply Co. 
Turner Brass Works 
P. Wall Mfg. Supply Co. 
Yost Manufacturing Co. 


GAGES, IRON, AMMONIA AND 
CHEMICAL 


Nason Manufacturing Co. 


GAGES, MACHINISTS’ 
Brown & Sharpe Mfg. Co. 
Goodell-Pratt Co. 

Greenfield Tap & Die Corp. 
The L. S. Starrett Co. 
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Says the Distributor’s Salesman— 


“Here's One Way 
toCut Overhead” 


“A cut in overhead means an 
added profit. Have you ever figured 
the overhead in your purchasing? 
Buying here and there—trying to 
get better prices—costs more than 
making all your purchases from a. 


reliable industrial supply house. 


“Buy as you need—quickly— 
easily—without overstock or waste. 
And get the double assurance from 
both manufacturer and distributor 
that you are receiving dependable 
merchandise. 


“My house and I are always on 
the job to help you buy right. We 


carry the stocks—you buy as you 
One of a series of advertisements published by “ 
MILL SUPPLIES—the magazine of industrial need. 


distribution—in the belief that the salesman of 
the distributor is the most important man in 
the industry. 

These advertisements also appear monthly in 
Industrial Engineering and Factory and Indus- 
trial Management, two magazines reaching 
plants in all lines of manufacturing. 


oRve INDUSTRy EC 
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GAGES, WATER 
American Injector Co. 
Nason Manufacturing Co. 
Penberthy Injector Co. 
The D. T. Williams Valve Co. 


GASKETS 
The Cincinnati Rubber Mfg. Co. 
Diamond Rubber Co., Inc. 
Graton & Knight Co. 
Jenkins Bros. 
The Mechanical Rubber Co. 
Chas. A. Schieren Co 
Thermoid Rubber Co. 


GEARS 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Rawhide Mfg. Co. 
Dodge Manufacturing Corporation 
. A. Jones Fdy. & Machine Co. 
The Medart Company 
T. B. Wood’s Sons Co. (Cast iron, 
semi-steel, bronze, cut). 
GENERATORS, ACETYLENE 
The Imperial Brass Mfg. Co. 
GENERATORS, ELECTRIC 
Jas. Clark, Jr., Electric Co. 
Robbins & Myers, Inc. 
GLASSES, GAGE 
Jenkins Bros. 
GOVERNORS, PUMP SPEED 
Kieley & Mueller, inc. 
Mason Regulator Co. 


GRAPHITE FOR ALL PURPOSES 
Joseph Dixon Crucible Co. 


GREASE, LUBRICATING 
Bond Foundry & Machine Co. 
Joseph Dixon Crucible Co. 
Royersford Foundry & Machine Co. 


GRINDERS, BENCH -_ FLOOR 
Black & Decker Mfg. 
Bond Foundry & Pend Co. 
Brown & Sharpe Mfg. Co. 
The Champion Blower & Forge Co. 
Chicago Pulley & Shafting Co. 
Goodell-Pratt Co. 
Keller Mechanical Engineer. Corp. 
Royersford Foundry & Machine Co. 
Standard Electrical Tool Co. 
The Stanley Electric Tool Co 
U. S. Elec’l Tool Co. 
The Van Dorn Electric Tool Co. 
GRINDERS, DISC 
The Standard Electrical Tool Co. 
U. S. Electrical Tool Co. 
Van Dorn Electric Tool Co. 
GRINDERS, ELECTRIC 
The Black & Decker Mfg. Co. 
James Clark, Jr., Elec. Co. 
Keller Mechanical Engineering Corp, 
Marathon Electric Mfg. Co. 
Standard Electrical Tool Co. 
The Stanley Electric Tool Co. 
N. A. Strand & Co. 
U. S. Elec’l Tool Co. 
The Van Dorn Electric Tool Co. 
GRINDERS, VALVE 
The Black & Decker Mfg. Co. 
Goodell-Pratt Co. 
U. S. Electrical Tool Co. 
GUARDS, CABLE, HIGHWAY 
Williamsport Wire Kope Co. 
GUARDS, ELECTRIC LAMP 
Flexible Steel Lacing Co. 


GUNS, OIL AND GREASE 
Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 


HAMMERS 
Bunting Brass & Bronze 
(bronze) 
Goodell-Pratt Co. 


HAMMERS, ELECTRIC 
The Stanley Electric Tool Co. 
The Van Dorn Electric Tool Co. 


HANDLES, FILE ~~ SOLDER 
I 


Hyro Mfg. Co., Inc. 


HANGERS, BALL BEARING 
Chicago Pulley & Shafting Co. 
S K F Industries, Incorporated. 
T. B. Wood’s Sons Co 


HANGERS, DOOR 

F. E. Myers & Bro. Co. 
HANGERS, PIPE 

Grabler Mfg. Co. 

Illinois Malleable Iron Co. 

Walworth Company 


HANGERS, SHAFT 
American Pulley Company 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 


Co. 


Royersford Foundry & Machine Co. 


S K F Industries, Incorporated 
Standard Pressed Steel Co. 
T. B. Wood’s Sons Co. 


HEADS, EXHAUST 
Kieley & Mueller, Inc. 


HEATERS, FEED WATER 
Arthur Harris & Co. 
Worthington Pump & Machy. Corp. 
HEATERS, GLUE, ELECTRIC 
The Black & Decker Mfg. Co. 
HEATERS, “ss. STEAM AND 


Nason Manufacturing Company 


HEATERS, UNIT 
Wolverine Tube Company 


HOBS 
National Twist Drill & Tool Co. 

HOISTS, CHAIN 
Chisholm-Moore Hoist Corp. 
Wright Mfg. 

The Yale & Towne Mfg. Co. 

HOISTS, ELECTRIC 
Chisholm-Moore Hoist Corp. 
Robbins & Myers, Inc. 

The Yale & Towne Mfg. Co. 
HOISTS, HAND 

Chisholm-Moore Hoist Corp. 

Robbins & Myers, Inc. 

Wright Mfg. Co. 

The Yale & Towne Mfg. Co. 

HOISTS, PNEUMATIC 
Curtis Pneumatic Machinery Co. 

HOLDERS, TAP 
Goodell-Pratt Co. 

HOLDERS, TOOL 
Armstrong Bros. Tool Co. 
Brown & Sharpe Mfg. Co. 

J. H. Williams & Co. 
HOOKS, BELT 
The Bristol Company 
Clipper Belt Lacer Co. 
Flexible Steel Lacing Co. 
Geo. Rahmann & Co. 

HOOKS, CORNICE 

Patent Scaffolding Co. 
HOOKS, HOIST 
J. H. Williams & Co. 

HORSES, MASONS’ 

Patent Scaffolding Co. 
HORSES, STEEL, FOLDING 
Toledo Pressed Steel Co. 

HOSE, COTTON 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 
Whitehead Bros. Rubber Co. 


HOSE, RUBBER 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 
The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 
HYDRAULIC LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
INDICATORS, SPEED 
Goodell-Pratt Co. 
INJECTORS 
American Injector Co. 
Penberthy Injector Co. 
IRONS, BRANDING 
Patent Scaffolding Co. 
JACKS, LIFTING 
Templeton, Kenly &, Co. 
JACKS, PLANER 
Armstrong Bros. Tool Co. 
JACKS, SCREW 
Templeton, Kenly & Co. 
JOINTS, EXPANSION, COPPER 
Arthur Harris & Co. 
KETTLES, COPPER 
Arthur Harris & Co. 
KEYSTOCK, OFFSET 
The Ohio Valley Pulley Works, Inc. 
KNIVES, MACHINE 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
KNURLS 
American Swiss File & Tool Co. 
Brown & Sharpe Mfg. Co. 
LACERS, BELT 
Clipper Belt Lacer Co. 7 
Safety Belt Lacer Co. 
LADDERS, SAFETY 
Dayton Safety Ladder Co. 

Patent Scaffolding Co. 
LADDERS, STEP—STRAIGHT— 
EXTENSION 

Patent Scaffolding Co. 
LAMP GUARDS 
Flexible Steel Lacing Co. 
LATHES, BENCH 
The Champion Blower & Forge Co. 
Goodell-Pratt Co. 


LATHES, BUFFING AND 
POLISHING 
Brown & Sharpe Mfg. Co. 
Goodell-Pratt Co. 


Marathon Electric Mfg. Co. 
Standard Electrical Tool Co. 


LEATHER SPECIALTIES 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. Rahmann & Co. 

Chas. A. Schieren Co. 


LEATHERS, HAND 
Chicago Rawhide Mfg. Co. 
— & Knight Co. 

Chas. A. Schieren Co. 


LEGS, BENCH, STEEL 
Angle Steel Stool Co. 
Standard Pressed mg “a 
Toledo Pressed Stee! 


cud 
Goodell-Pratt Co. 
Stanley Electric Tool Co. 
The L. S. Starrett Co. 


LOCKS, INDUSTRIAL 
The Yale & Towne Mfg. Co. 


LUBRICANTS, BALL & ROLLER 
BEARING 


Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 


LUBRICATORS 
American Injector > 
Letroit Lubricator Co. 
The D. T. Williams Valve Co. 


LUGS, SOLDERING 
Wolverine Tube Co. 


MACHINERY CLUTCHES 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co., Inc. 
T. B. Wood’s Sons Co. 
MACHINERY, COAL HANDLING 
Dodge Manufacturing Corporation 


MACHINERY, CONVEYING AND 
ELEVATING 

Dodge Manufacturing Corporation 

MACHINERY, ICE AND REFRIG- 
ERATION 


Henry Vogt Machine Co. 


MACHINERY, WOODWORKING 
E. C. Atkins & Co. 


MACHINES, GRINDING AND 

POLISHING 

Bond Foundry & Machine Co. 

Brown & Sharpe Mfg. Co. 

Goodell-Pratt Co. 

Keller Mechanical Engineer. Corp. 

Royersford Foundry & Machine Co 

N. A. Strand & Co. 

U. S. Electrical Tool Co. 


MACHINES HACK SAW 
eg mg fg. Co. 

C. Atkins & Co. 
The Champion Blower & Forge Co. 
Jas. Clark, Jr., Electric Co. 
Goodell-Pratt Co. 
The Henry G. Thompson & Son Co. 


MACHINES, METAL BAND SAW 
Armstrong-Blum Mfg. Co. 


MACHINES, PIPE CUTTING 
AND THREADING 
The Borden Cmpany 
The Oster Mfg. Co. 
Toledo Pipe Threading Machine Co. 


MACHINES, PUNCHING AND 
SHEARING 
Armstrong-Blum Mfg. Co. 
Royersford Foundry & Machine Co. 


MALLETS 
Chicago Rawhide Mfg. Co. 
The Diamond Rubber Co., 


MANDRELS 
Brown & Sharpe Mfg. Co. 
The Champion Blower & Forge Co. 
The Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 


MATS AND MATTING, RUBBER 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 
The Mechanical Rubber Co. 

The Republic Rubber Co. 


MERCHANDISE CONVEYORS 
F. E. Myers & Bro. Co. 

METAL, BEARING 
Buckeye Brass & Mfg. Co. 
Buffalo Fdy. & Machine Co. 
Bunting Brass & Bronze Co. 
Dodge Manufacturing Corporation 
Frictionless Metal Company 
Arthur Harris & Co. 
Monarch Metal Co. 
M. L. Oberdorfer Brass Co. 
Reeves Pulley Co 

METERS, WATER AND OIL 
Worthington Pump & Mach. Corp. 
MICROMETERS 

Goodell-Pratt Co. 


Inc. 


MILL LEATHERS, ALL KINDS 
Chas. Bond Co., Philadelphia 
The Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
MITRE BOXES 
Goodell-Pratt Co. 
MONORAIL SWITCHES AND 
TURNTABLES 
The Yale & Towne Mfg. Co. 


MOTORS, ELECTRIC 
Jas. Clark, Jr., Electric Co. 
Marathon Electric Mfg. Co 
Robbins & Myers, Inc. 


MOVERS, CAR 
Advance Car Mover Co 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 


MULE STANDS 
Bond Foundry & Machine Co. 
Te Manufacturing Corporation 
T. B. Wood’s Sons Co. 


NAIL SETS 
American Swiss File & Tool Co. 
Goodell-Pratt Co. 


NUTS, COLD PUNCHED, 
SQUARE AND HEXAGON 
Clark Bros. Bolt Ce. 


NUTS, BRASS 
H. M. Harper Co. 


NUTS, HEXAGONAL 
Marion Malleable Iron Works 


NUTS, MACHINE SCREW 
Clark Bros. Bolt Co. 
Economy Screw Corporation 


NUTS, WING 
Clark Bros. Bolt Co. 
J. H. Williams & Co 


OIL GAUGES 
Penberthy Injector Co. 


OILERS, HAND 
P. Wall Mfg. Supply Co. 


OILERS, ae 
Standard Pressed Steel Co. 


OILING DEVICES 
American Injector Co. 
Detroit Lubricator Co. 
The D. T. Williams Valve Co. 


PACKING, AMMONIA 
Belmont Packing & Rubber Co. 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Hollow Center Packing Co. 

Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 

The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


PACKING, HYDRAULIC 
Belmont Packing & Rubber 
Chicago Rawhide Mfg. Co. 

The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

Hollow Center Packing Co» 
Linear Packing & Rubber Co 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 

Chas. A. Schieren Co. 

Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


PACKING, PISTON 
Belmont Packing & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Hollow Center Packing Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 
The Republic Rubber Co. 


PACKING, SHEET 
Belmont Packing & Rubber Co. 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc 
Goodyear Tire & Rubber Co., 
Hollow Center Packing Co. 
Jenkins Bros. 

Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 
— Rubber Co. 

itehead Bros. Rubber Co. 


PACKING, VALVE STEM 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Hollow Center Packing Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 

The Republic Rubber Co. 


Inc. 
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LEIMAN BROS. 


Patented Rotary Positive 


AIR PUMPS 


for pressure, vacuum and gas pumping 


They Take Up Their Own Wear 


Used on all worth-while automatic 


machines, oil burners, and gas appli- 
ances. 

















Rotation Counter-Clockwise, Scoop- 
ing up the Air. 


The Machine Designers 
Favorite Air Pump 


Favorite because of its numerous sizes, 
its simple lines of construction, but 
above all because of its reliability— 
its positive performance which—just 
because it is so simple in design—can 
never fail to give its best. 


MANY SIZES 


GET THE FREE INFORMATION 


Leiman Bros., Inc. 
153 Christie Street 


Newark, N. J. 


N. Y. Corp., 23 Walker St. 
Makers of good machinery for 40 years 


Dealers in Principal Cities. 
Foreign Expert Business Solicited. 























BETTER BUSINESS NEEDS 





THESE TIME SAVING 





TURNER BLOTORCHES 





TURNER 
No. 45. 






KEROSENE 
GASOLINE 





Please send 
prices. 


The increase in business 
activity has given impetus to 
the demand for time saving 
tools. 

That is why the No. 35 
TURNER Blotorch is in most 
popular demand now. Think 
of it. This modern blotorch 
can be generated in 1/5 of 
the time required to generate 
an ordinary blow torch. There 
is no drip cup to fill or spill. 
The working blast can be 
turned on and off as long and 
as frequently as desired. The 
TURNER No. 35. Blotorch 
employs a patented internal 
carburetor and generator. An 
intensely hot blue flame is 
delivered by the generator to 
the undervein. It acts as a 
pilot light, keeping the torch 
constantly generated. 

The No. 35 is not an ex- 
pensive tool. It can be bought 
at a price level well within 
the means of everyone. 

The No. 45 Master Blotorch is 
another example of TURNER leader- 
ship. Its pistol grip and safety 
valve makes it the choice of many 
of the country’s foremost mechanics. 

Send for catalog and prices to- 
day. Equip yourself for better 


business with time saving TURNER 
Blotorches. 


THE 
805 Park Ave., Sycamore, IIl. 
Western Branch—1284 Sunset Blvd. 


TURNER BRASS WORKS 


s Angeles, Cal. 


me complete information and 
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PADLOCKS 

The Yale & Towne Mfg. Co 

PAINT SPRAYERS 

Curtis Pneumatic Machinery Co. 
Economy Machine Products Co. 

PANS, STEEL, LATHE CHIP 

Angle Steel Stool Co. 

PAINTS, INDUSTRIAL 
Joseph Dixon Crucible Co. 

PEGS OR PINS, BELT LACING 
Chicago Rawhide Mfg. Co. 
Clipper Belt Lacer Co. 

Flexible Steel Lacing Co. 
PINS, TAPER 

Morse Twist Drill & Machine Co. 
PIPE, IRON 

Republic Steel Corp. 

Walworth Company 
PIPE, STEEL 

National Tube Co. 

Republic Steel Corp. 

PLATES, FLOOR & CEILING 

Grabler Mfg. Co. 

Illinois Malleable Iron Co. 

PLATFORMS. ee 

Standard a Steel Co. 

LIERS 

Bonney Forge & Tool Works 

PLUGS, BRASS AND FUSIBLE 
American Injector Co. 

The D. T. Williams Valve Co. 

PLUGS, PIPE 
Holo-Krome Screw Corp. 
Standard Pressed dl Co. 

PLUMB BO 

American Swiss File eT Tool Co. 
Goodell-Pratt Co. 

POLISHING MACHINES, 
PORTABLE 

Keller Mechanical Engineer. 

U. S. Electrical Tool Co. 


PORTABLE MACHINE EQUIP- 
MENT 


The Osborn Manufacturing Co. 
POTS, FIRE 

The Turner Brass Works 
POWER SHOW 

National Power Show 

POWER TRANSMISSION 

APPLIANCES 

American Pulley Company 

Bond Foundry Machine Co. 

Chicago Pulley & Shafting Co. 

The Dayton Rubber Mfg. Co. 

Dodge Manufacturing Corporation 

The Edgemont Machine Co. 

W. A. Jones Fdy. & Machine Co. 

Pyott Foundry Co. 


Royersford Foundry & Machine Co. 


S K F Industries, Incorporated 
T. B. Wood’s Sons Co 


PRESSES, DRILL AND FOOT 
Jas. Clark, Jr., Electric Co 


Royersford Foundry & Machine Co. 


PRINTERS, CATALOGUE 
R. R. Donnelley & Sons Co. 
PROTECTORS, GAGE GLASS 
Nason Manufacturing Company 
PULLEYS, BA BEARING 
oo? Pulley & * 
‘> F Industries, a 
T. B. Wood’s Sons Co. 
PULLEYS, CAST IRON 
Birkle Machine Works 
Bond Foundry & Machine Co, 
Dodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
Pyott Foundry Co. 
a Foundry & Machine Co 
Wood’s Sons Co. 
‘PULLEYS, CONVEYOR 
American Pulley Company 
Dodge Manufacturing Corporation 


= Ohio Valley Pulley Works, Inc. 
- B. Wood’s Soi 


ns le 
PULLEYS, CORK INSERT 
American Pulley Co. 
PULLEYS, FLANGE 
American Pulley Company 
Dodge Manufacturing Corporation 


The Ohio Valley Pulley Works, Inc. 


a Foundry Co. 
. Wood’s Sons Co. 

PU saan, FRICTION CLUTCH 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Pulley & & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
W. A. Jones Fdy. & Machine Co. 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 

PULLEYS, IRON CENTER 
Dodge Manufacturing Corporation 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 
T. B.-Wood’s Sons Co. 


Corp. 


PULLEYS, LOOSE 
American Pulley Company 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 


The Ohio Valley Pulley Works, Inc. 


Pyott Foundry Co. 
SKF Subanon, Incorporated 
T. B. Wood’s Sons Co 


PULLEYS, MOTOR 
American Pulley Company 
Birkle Machine Works 
Dodge Manufacturing Corporation 


The Ohio Valley Pulley Works, Inc. 


Rockwood Mfg. Co. 
T. B. Wood’s Sons Co. 


PULLEYS, PAPER 
American Pulley Company 
Birkle Machine Works 


The Ohio Valley Pulley Works, Inc. 


Rockwood Mfg. Co 


PULLEYS, ROLLER BEARING 
Chicago Pulley & Shafting Co. 

ge Manufacturing Corporation 
S K F Industries, Incorporated 


PULLEYS, STEEL 
American Pulley Company 
Dodge Manufacturing Corporation 


PULLEYS, STEP AND TAPER 
CONE 
Dodge Manufacturing Corporation 


The Ohio Valley Pulley Works, Inc. 


T. B. Wood’s Sons Co 
PULLEYS, V-BELT 
Allis-Chalmers Mfg. Co. 
Dayton Rubber Mfg. Co. 
Dodge Mfg. Corp. 
W. A. Jones Fay. & Machine Co. 
oO] Foundry Co. 

B. Wood’s Sons Co. 


‘Wesdieaen Pump & Machy. Corp. 


PULLEYS, WOOD 
American Pulley Company 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 


The Ohio Valley Pulley Works, Inc. 


PUMP JACKS 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
Geo. D. Roper Corp. 


PUMPS, AIR 
Leiman Bros. 


Worthington Pump & Mach’y Corp. 


PUMPS, Seas. 
Brown & Sharpe Mfg. 
The Deming >, br 
Goulds Pumps, Inc. 
M. L. Oberdorfer Brass Co. 
Geo. D. Ro 


per Corp. 
Worthington Pump & Mach. Corp. 


PUMPS, DEEP WELL 
The Deming Company 
Goulds Pumps, Inc. 


Worthington Pump & Mach’y Corp. 


PUMPS, DIAPHRAGM 
Goulds Pumps, Inc. 


PUMPS, ELECTRIC 
The Deming Company 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
M. L. eg mye f Brass Co. 
Geo. Roper Corp. 


Wanthtnoten Remy & Mach. Corp. 


PUMPS, GAS AND VACUUM 
Leiman Bros, 


Worthington Pump & Mach. Corp. 


PUMPS, HAND AND POWER 
The Deming Company 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp. 


PUMPS, JET 
American Injector Co. 
Geo. D. Roper Corp. 


PUMPS, MINE 
The Deming Company 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 


Geo. D. Roper Corp. 
Worthington Pump & Mach. Corp. 


PUMPS, OIL 
Brown & Sharpe Mfg. Co 
The Deming Company 
Detroit Lubricator Co. 
Goulds Pumps, Inc. 
Leiman Bros. 
Geo. D. 


Roper Corp. 
Worthington Pump & Mach. Corp. 


PUMPS, ROTARY 
Brown & Sharpe Mfg. Co. 

The Deming Company 

Goulds Pumps, Inc. 

Kinney Mfg. Co. 

M. L. Oberdorfer Brass Co. 

Geo. D. Roper Corp. 

Worthington Pump & Mach. Corp. 


PUMPS, STEAM 
Worthington Pump & Mach’y Corp. 


PUMPS, SUMP, AUTOMATIC 
The Deming Company 
Goulds Pumps, Inc. 
M. L. Oberdorfer Brass Co. 
The gy my Injector Co. 
Geo. Roper Corp. 
Wenthinates Among “& Mach. Corp. 


PUMPS, TANK 
The Deming Company 
Goulds, Pumps, Inc. 
F. E. Myers & Bro. Co. 
M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp 
Worthington Pump “& Mach. Corp. 


PUNCHES AND DIES 
American Swiss File & Tool Co. 
The Champion Blower & Forge Co. 
Goodell-Pratt Co. 

Lovejoy Tool Works 
Royersford Foundry & Machine Co. 
Stanley Rule & Level Plant 


PUNCHES, CENTER 
Goodell-Pratt Co. 


PUNCHES, METAL, LEVER 
Armstrong-Blum Mfg. Co. 
Hyro Mfg. Co., Inc. 
RACKS, a. STORAGE 
Angle Steel Stool Co. 
RADIATORS, VERTICAL FIN 
Wolverine Tube Company 


| ge 
Armstrong Bros. Tool 
Goodell-Pratt Co. 


REAMERS 
Cleveland Twist Drill Co. 
Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co. 
National Twist Drill & Tool Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 


REELS, ELECTRIC CABLE 
Cincinnati Specialty Mfg. Co. 


REGULATORS, BOILER FEED 
LINE 


Kieley & — Inc. 
Mason Regulator Co. 
DAMPER 


eee 
YDRAULIC 


Kieley & eiedien Inc. 
Mason Regulator Co. 


REGULATORS, ENGINE 
BLOWING 


Kieley & Mueller, Inc. 
Mason Regulator Co. 


REGULATORS, PRESSURE 
Kieley & Mueller, Inc. 
Mason Regulator Co. 


REGULATORS, TEMPERATURE 
Sarco Co., Inc. 


REGULATORS, STEAM FAN 
Kieley & Mueller, Inc. 
Mason Regulator Co. 


RESEATERS, 
M. B. Skinner Co. 


RESEATING TOOLS, VALVE 
The Black & Decker Mfg. Co. 
M. B. Skinner Co. 

U. S. Electrical Tool Co. 

RIVET SETS 
American Swiss File & Tool Co. 
Lovejoy Tool Works 


RIVETS 
Russell, Burdsall & Ward Bolt & 
Nut Co. 


ROPE DRIVES 
a Manufacturing Corporation 
Wood's Sors Co. 


ROPE, WIRE 
Williamsport Wire Rope Co. 


RUBBER GOODS, MECHANICAL 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

Jenkins Bros. 

The Mechanical Rubber Co. 
Pioneer Rubber Mills 

The Republic Rubber Co. 

Thermoid Rubber Co. 

Whitehead Bros. Rubber Co. 


RULES 
Brown & Sharpe Mfg. Co 
Goodell-Pratt Co. 
Stanley Electric Tool Co. 
The L. S. Starrett Co. 


SALAMANDERS 
Geo. W. Diener Mfg. Co. 


SANDERS, ELECTRIC 
Black & Decker Mfg. Co. 
Jas. Clark, Jr., Electric Co. 
Skilsaw, Inc. 

U. S. Electrical Tool Co. 
Van Dorn Electric Tool Co. 


SAWS, BAND 
American Saw & Mfg. Co. 


Armstrong-Blum pea Co. (Metal) 
E. C. Atkins & 
W. O. Barnes Co., “Ine 


The Champion ie & Forge Co. 
Simonds Saw & Steel 

The Henry G. Thompson & Son Co. 
Victor Saw Works, Inc. 


SAWS, CIRCULAR 
C. Atkins & Co. 
Simands i & Steel Co. 


SAWS, COPING 
W. O. Barnes Co., Inc. 


SAWS, HACK (Blades) 
American Saw & Mfg. Co. 
Armstrong-Blum Mfg. Co. 

E. C. Atkins & Co. 

W. O. Barnes Co., Inc. 
Goodell-Pratt Co. 

Simonds Saw & Steel Co. 

The L. S. Starrett Co. 

The Henry G. ho ong & Son Co. 
Victor Saw Works, Inc 


SAWS, HAND, ELECTRIC 
Black & Decker Mfg. Co. 
Skilsaw, Inc. 

The Stanley Electric Tool Co. 
U. S. Electrical Tool Co. 


SAWS, HOLE 
E. C. Atkins & Co. 
U. S. Electrical Tool Co. 
The Van Dorn Electric Tool Co. 


SAWS, SWING, CUT-OFF 
C. Atkins & Co. 
The Crescent Machine Co. 


SCAFFOLDING, STEEL, 
ADUSTABLE 
Patent Scaffolding Co. 
Steel Scaffolding Co., Inc. 
Toledo Pressed Steel Co. 


SCALES 
The Fairbanks Company 


SCRAPERS, BEARING 
American Swiss File & Tool Co. 
Goodell-Pratt Co. 


SCRAPERS, DRAG AND FRESNO 
The Fairbanks Co. 


SCREWDRIVERS, AUTOMATIC 
Goodell-Pratt Co. 


SCREWDRIVERS, ELECTRIC 
The Black & Decker Mfg. Co. 
Jas. Clark, Jr., Electric Co. 

a Stanley Electric Tool Co. 
A. Strand & Co. 

v. S. Electrical Tool Co. ~ 

The Van Dorn Electric Tool Co. 


SCREWDRIVERS, HAND 
American Saw & Mfg. Co. 
Goodell-Pratt Co. 


SCREWDRIVERS, RATCHET 
American Swiss File & Tool Co. 
Goodell-Pratt Co. 


SCREW PLATES 
Greenfield =e .. ws Corporation 
Morse Twist Drill & Machine Co. 


SCREWS, CAP AND SET 
The Allen Mfg. Co. 
The Bristol Company 
Chicago Screw Company 
Clark Bros. Bolt Co. 
Economy Machine Products Co. 
Ferry Cap & Set Screw Co. 
H. M. Harper Co. 
Holo-Krome a, Corp. 
Standard Pressed Steel Co. 


SCREWS, a BRASS AND 
Economy Machine Products Co. 
M. Ha: 


H. rper Co. 
SCREWS, SAFETY SET 
Allen Mfg. Co. 


The Bristol Company 

Chicago Screw Company 
Economy Machine Products Co. 
Holo-Krome Screw Corporation. 
Standard Pressed Steel Co. 
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ACID DIPS AND SCRATCH 
BRUSH DISPLACED 


SATIN FINISHES CHEAPER AND BETTER 


Castings Cleaned and Given a Better Looking Appearance 


LEIMAN BROS. PATENTED 


SAND BLAST 


with continuous feed of sand, does this work at a fraction 
of the former cost. No experienced labor necessary and a 
uniform finish produced—no danger of spoiling the work. 


Large and Small Outfits 


for the small shop or large factory 





Used on all kinds of work—on articles of metal, glass, 
wood, fiber, bakelite, celluloid and all composition. 


No Labor Cost—No Upkeep and Small First Cost 
INFoRMATION LIEIMAN BROS., INC. "i Siistic St Newark NJ: 


MAKERS OF GOOD MACHINERY FOR 40 YEARS ee ee 






































“GENUINE DETROIT” 
Grease Cups 


Genuine Detroit Grease Cups are supplied in pressed 
steel, pressed brass and cast brass, in a large variety of 
sizes and threads. 


They are strong, durable, well designed and nicely 
finished. 


They are carefully manufactured of high grade metal 
and each cup is thoroughly inspected before shipment. 


Full information gladly furnished upon request. Write 
for catalog and prices. 





Detroit |UBRICATOR (COMPANY 
DETROIT, U.S. A. 
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SCREWS, THUMB 
J. H. Williams & Co. 


SEPARATORS, OIL AND STEAM 
Kieley & Mueller, Inc. 
The D. T. Williams Valve Co. 


SHAFTING, STEEL 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
Royersford Foundry & Machine Co. 
T. B. Wood’s Sons Co. 


SHEARS, METAL CUTTING, 
HAND LEVER 
Armstrong-Blum Mfg. Co. 
H. K. Porter, Inc. 


SHEARS, ELECTRIC 
The Stanley Electric Tool Co. 


SHEAVES, MANILA AND WIRE 
ROPE 


Allis-Chalmers Mfg. Co. 
T. B. Wood’s Sons Co. 


SHELVING, STEEL 
Angle Steel Stool Co. 


SHOVELS, HAND 
Wood Shovel and Tool Company 


SLEEVES, DREDGING 
Whitehead Bros. Rubber Co. 


SLEEVES AND SOCKETS, DRILL 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 

SOLDER, BAR AND WIRE 
Frictionless Metal Company 
Kester Solder Company 


— SELF-FLUXING, ACID, 
OSIN AND PASTE CORE 
— Solder Company 
SPEED TRANSFORMERS 
Huron Industries, Inc. 
W. A. Jones Fdy. & Machine Co. 
SPLITTERS, NUT 
H. K. Porter, Inc. 
SPRAYERS, PAINT 
Economy Machine Products Co. 


SPROCKETS 
W. A. Jones Fdy. & Machine Co. 
Pyott Foundry Co. 


STAMPINGS, BRASS, BRONZE, 
COPPER AND STEEL 
American Pulley Cmpany 
STANDS, DRILL 
Goodell-Pratt Co. 
The Stanley Electric Tool Co. 
The Van Dorn Electric Tool Co. 
STANDS, FLOOR 
Angle Steel Stool Co. 
Bond Foundry & Machine Co. 
STANDS, VISE, PORTABLE 


The Ridge Tool Co. 


™ Toledo Pipe Threading Machine 
J. 4 Williams & Co. 
STEPS, STEEL, TOOL AND 


STOCK ROOM 
Angle Steel Stool Go. 


STOCKS & DIES 
Armstrong Bros. Tool Co. 
The Borden Company 
Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co. 
The Oster Mfg. Co. 
Toledo Pipe Threading Machine Co. 


STOOLS, STEEL, FACTORY, 
SHOP AND DRAFTING 
ROOM 
Angle Steel Stool Co. 
STRAINERS 
American Injector Co. 
Kieley & Mueller, Inc. 
Mason Regulator Company 
STRAPS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 


Chas. A. Schieren Co. 
STRAPS, PIPE 
P. Wall Mfg. Supply Co. 


SWAGES, UPSET 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
TABLES, STEAM 
Nason Manufacturing Company 
TABLES, WORK 
Angle Steel Stool Co. 
Standard Pressed Steel Co. 
TANKS, COPPER 
Harris & Co. 
TAPE, FRICTION 
Boston Woven Hose & Rubber Co. 
The Mechanical Rubber Co. 
TAPES, STEEL 
The L. S. Starrett Co. 


Arthur 


TAPS 
Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 


TEES, UNION GROUND JOINT 
E. M. Dart Mfg. Co. 


TENDERS, MACHINE, STEEL 
Angle Steel Stool Co. 


TOOLS, BORING 
Armstrong Bros. Tool Co. 
J. H. Williams & Co. 


TOOLS, MACHINISTS’ 
American Swiss File & Tool Co, 
Armstrong Bros. Tool ‘ 
Bonney Forge & Tool Works 
Brown & Sharpe Mfg. Co. 
Goodell-Pratt Co. 

Gro! File Corporation of America 
Morse Twist Drill & Machine Co. 
National Twist Drill & Tool Co. 
H. K. Porter, Inc. 

Stanley Rule & Level Plant 

The L. S. Starrett Co. 

Whitman & Barnes, Inc. 

J. H. Williams & Co. 


TOOLS, PLUMBERS’ 
STEAMFITTERS’ 

Armstrong Bros. Tool Co. 
The Armstrong Manufacturing Co. 
Bonney Forge & Tool Works 
Greenfield Tap & Die Corp. 
Toledo Pipe Threading Machine Co. 
Walworth Company 
J. H. Williams & Co. 


TOOLS, SAW 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
TOOLS, VALVE RESEATING 
The Black & Decker Mfg. Co. 
M. B. Skinner Co. 
U. S. Electrical Tool Co. 
TORCHES, BLOW 
Geo. W. Diener Mfg. Co. 
The Turner Brass Works 
P. Wall Mfg. Supply Co. 
TORCHES, y oa yr teamaeal 
Toledo Pressed Steel Co. 


TORCHES, KEROSENE 
Toledo Pressed Steel Co. 
P. Wall Mfg. Supply Co. 


TORCHES, WELDING AND 
CUTTING 


The Imperial Brass Mfg. Co. 

Torchweld Equipment Co. 

TRACK SYSTEMS, OVERHEAD 

Chisholm-Moore Hoist Corp. 

Richards-Wilcox Mfg. Co. 

The Yale & Towne Mfg. Co. 
TRACTORS, INDUSTRIAL 

The Yale & Towne Mfg. 


TRAILERS, INDUSTRIAL 
Chase Foundry & Mfg. Co. 

The Yale & Towne Mic. Co. 
TRAPS, AIR AND SEDIMENT 
The V. D. Anderson Co 

Kieley & Mueller, Inc. 


TRAPS, STEAM 
Davis Regulator Co. 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 
Sareo Co., Inc. 
D. T. Williams Valve Co. 


TRAPS, VACUUM 
Kieley & Mueller, Inc. 


TRESTLES, SAFETY, 
EXTENSION 
Patent Scaffolding Co. 
Steel Scaffolding Co., Inc. 
Toledo Pressed Steel Co. 


TROLLEYS 
Chisholm-Moore Hoist Corp. 
Curtis Pneumatic Machinery Co. 
Richards-Wilcox Mfg. Co. 
Robbins & Myers, Inc. 

The Yale & Towne Mfg. Co. 
TRUCKS, DOLLY 
Marion Malleable Iron Works 


TRUCKS, HAND 
The American Pulley Company 
Angle Steel Stool Co. 
Chase Foundry & Mfg. Co. 
The Fairbanks Company 
Service Caster & Truck Co. 
Standard Pressed Steel Co. 
TRUCKS, LIFT 
The Yale & Towne Mfg. Co. 
TRUCKS, STEEL 
Angle Steel Stool Co. 
Marion Malleable Iron Works 
TUBE COUPLINGS 
Imperial Brass Mfg. Co. 
TUBES, BOILER 
National Tube Company 


AND 


TUBING RUBBER 
Boston Woven Hose & Rubber Co. 
Diamond Rubber Co., Inc. 
Graton & Knight Co 
The Mechanical Rubber Co. 
Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


TUBING, SEAMLESS, COPPER, 
BRASS, ALUMINUM 
Wolverine Tube Co. 


TUBING, SEAMLESS STEEL 
National Tube Company 


TURNBUCKLES 
H. M. Harper Co. 


UNIONS, BRASS AND IRON 
E. M. Dart Mfg. Co. 

The Fairbanks "“tuneane 
Grabler Mfg. Co. 

Illinois Malleable Iron Co. 
Walworth Company 


VACUUM PANS 
Arthur Harris & Co. 


VALVE LEATHERS 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Chas. A. Schieren Co. 


VALVE UNIONS 
Nason Manufacturing Co. 


VALVES, BALANCED, FLOAT 
Arthur Harris & Co. 

Davis Regulator Co. 

Kieley & Mueller, Inc, 

Mason Regulator Co. 

Nason Manufacturing Co. 


VALVES, BLOW OFF 
The Fairbanks Company 
Jenkins Bros. 
Walworth Company 
The D. T. Williams Valve Co. 


VALVES, CHECK 
The Fairbanks Company 
Illinois Malleable Iron Co. 
Imperial Brass Mfg. Co. 
Jenkins Bros, 
Walworth Compa 
The D. T. Williams Valve Co. 


VALVES, GATE, GLOBE, ANGLE 
The Fairbanks Company 

Illinois Malleable Iron Co. 

Jenkins Bros. 

Henry Vogt Machine Co. 

Walworth Company 

The D. T. Williams Valve Co. 


VALVES, HYDRAULIC 
The Fairbanks Company 
Jenkins Bros. 
Henry Vogt Machine Co. 
Walworth Company 
The D. T. Williams Valve Co. 


VALVES, NEEDLE 
Jenkins Bros, 


VALVES, NON-RETURN 
Kieley & Mueller, Inc. 


VALVES, POP, SAFETY, RELIEF 
Detroit Lubricator Co. 
Walworth Company 


VALVES, PRESSURE REDUCING 
Davis Regulator Co. 

Kieley & Mueller, Inc. 

Mason Regulator Co. 

Walworth Company 


VALVES, PUMP, RUBBER 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Jenkins Bros. 

The Mechanical Rubber Co. 
Whitehead Bros. Rubber Co. 


VALVES, RADIATOR 
Detroit Lubricator Co. 

The Fairbanks Company 
Jenkins Bros. 

Walworth Company 

The D. T. Williams Valve Co. 


VALVES, THROTTLE 
Detroit Lubricator Co. 
Jenkins Bros. 
Walworth Company 
The D. T. Williams Valve Co. 


VISES, BENCH, WITH CLAMP 
Bonney Forge & Tool Works 
Goodell-Pratt Co. 


VISES, DRILL PRESS 
Armstrong Bros. Tool Co. 
Charles Parker Co. 

The Skinner Chuck Co. 

Yost Manufacturing Co. ’ 


VISES, HAND 
Goodell-Pratt Co. 


VISES, MACHINISTS’ 
Bonney Forge & Tool Works 
The Champion Blower éz Forge Co. 
Goodell-Pratt Co. 

Charles Parker Co. 
Simplex Tool 

Walworth Company 
Yost Manufacturing Co. 


VISES, PATTERN MAKERS’ 
Charles Parker Co. 
Yost Manufacturing Co. 


VISES, PIPE 
Armstrong Bros. Tool Co. 
Armstrong Mfg. Co. 

Charles Parker Co. 

Ridge Tool Co. 

Simplex Tool Co. 

The Toledo Pipe Threading Machine 


Co. 
Walworth Company 
J. H. Williams & Co. 
Yost Manufacturing Co. 


VISES, WOODWORKERS’ 
Charles Parker 
Simplex Tool Co. 
Yost Manufacturing Co. 


WASHERS, AUTO 
The F. E. Myers & Bro. Co 


WASHERS, BRASS 
H. M. Harper Co. 


WASHERS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Chas. A. Schieren Co. 


WASHERS, RUBBER 
Boston Woven Hose Rubber Co. 
Cincinnati Rubber Mfg. Co. 

The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

The Mechanical Rubber Co 

The Republic Rubber Co. 
Thermoid Rubber Co. 


WATER FEEDERS 
Kieley & Mueller, Inc. 


WATER LEVEL CONTROL 
The Bristol Company 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 


WATER SYSTEMS 
Goulds Pumps, Inc. 
The F. E. Myers & Bro. Co. 
Geo. D. Roper Corp. 


WELDING AND CUTTING 
EQUIPMENT 
The Imperial Brass Mfg. 
Torchweld Equipment Co. 


WHEELBARROWS 
The Fairbanks Company 


WICKING, COTTON 
Toledo Pressed Steel Co. 


WINCHES 
A. L. Schultz & Son 


WIPERS, SANITARY 
Louisville Sanitary Wipers Co., Inc. 


WIRE ROPE 
Williamsport Wire Rope Go.. 


WRENCH SETS 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
J. H. Williams & Co. 


WRENCHES, ADJUSTABLE 
Bonney Forge & be Works 
Walworth Compa 
J. H. Williams & a Co. 


WRENCHES, HOPPER CAR 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 


WRENCHES, OPEN END 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
J. H. Williams & Co. 


WRENCHES, PIPE 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
Ridge Tool Company 
Walworth Company 
J. H. Williams & Co 


WRENCHES, SOCKET 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 

The Black & Decker Mfg. Co. 
Bonney Forge & Tool Works 
Safety Wrench & Appliance Co. 
The Van Dorn Electric Tool Co. 
J. H. Williams & Co. 


WRENCHES, SPECIAL PURPOSE 


Bonney Forge & Tool Works 
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What Distributors Should Know About 
“FRICTIONLESS” METAL 





On the market for over thirty years. 
Used throughout the mechanical world, in the 
bearings of every class of machinery. 


Made from highly refined metals, amalgamated 
under our special process. 

Lead base, toughened with tin and hardened 
with copper. 

Has a low cofhecient of friction. 

Unexcelled for general railroad and machine 


shop use, and almost universal in its applica- 
tion. 


Stands high speeds and severe service 
Carries our guarantee of satisfaction. 


Write for Distributors’ Sample and Terms 





Si ctic 


miless Metal Company 


1458-60 Collins Street SAINT LOUIS, MO. 











Copper Coils 








SPIRAL BASKET 


RETURN BEND 


RANGE BOILER FLAT SCROLL TAPER SPIRAL 





There is a steady demand for Harris Copper 
Coils and Bends, and many new and re- 
placement orders come to us from mill 
supply houses. 


Harris Coils and Bends have been known 
to American industries for forty-six years. 
Our large business in this line is due to the 
painstaking care with which each order is 
executed. 


If you cannot send a blueprint of the coil 
or bend required, send a sketch with all 
measurements, and state use and pressure. 
We will estimate the cost and advise you 
promptly. 


We also make coils and bends from Brass, 
Aluminum, Monel and pure Nickel pipe 
and tubing. Any shape — any size — with 
screwed or flange connections. 


ARTHUR HARRIS & CO. 
210-218 N. Curtis St. - Chicago, Ill. 
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The No. 401 Champion 
Steel Rivet Forge 


can be seen working on 99 out of 
every 100 structural steel buildings be- 
ing built in the United States today. 
The same may be said of all railroads, 
bridge builders, boiler makers, tank 
builders, etc. The No. 401 Forge has 
not only been adopted by this class of 
trade in the United States, but aiso 
throughout the entire world. 


Carried in stock by all the leading 
mill supply jobbers. 


Write for No. 55 catalog 


Champion Blower & Forge Co. 


Lancaster, Pa. 





No. 401 





Qimr ie 


Sell on Sight! 


Their Visible Screw, Stability, 
Workmanship &DucoColoring “"=x25-ray 


“om 
Create Sales Appeal . 
Templeton, Kenly & Co. 


Pipe Pushers 
and Trench Braces 
have been famous 
_ for Years. 


Chicago, Ill.,U.S.A. 


Sim plex Lever Jacks, 





ot 
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SKINNER Clamps 
Stop Leaks 





MOTOR PULLEYS 


PAPER AND IRON 


Prompt shipments are made from 
our large stock of Paper and 
Iron Motor Pulleys, Flexible 
Motor Couplings and Adjustable 
Motor Rails. Let us fill your 
motor requirements. 





TELEPHONES ; 
voxnos  SRIRKLES ‘Works 
a 4 
a See r NOT INC eee 





456 N. Union Ave., Chicago 








152 


MILL SUPPLIES 





Index to Advertisers 


A 
Advance Car Mover Co............ 124 
DS ee es 61 
American Injector Co.............. 136 
American Pulley Co., The......... 9-10 
Amervican Saw & Mfg. Co.......... 104 
American Swiss File & Tool Co....140 
Angle Steel Stool Co., Inc.......... 127 
Appleton Car Mover Co Doane oh gate or il 139 
Arguto Oilless Bearing Co........ 90 
Armstrong-Blum Mfg. Co.......... 82 
Armstrong Bros. Tool Co.......... 48 
Associated Business Papers, Inc... .153 
Aten, B.C. EB CG. ccciviccacves 91 

B 
Barnes, W. Oc, Co., Inc... «5. cee. 134 
Bassick Company, The............. 8 
Birkle Machine Works............. 151 
Bond Foundry & Machine Co....... 56 
Bonney Forge & Tool Works....... 59 
BOE: Gig BBs ioc sik cies coescnns 115 
Boston Woven Hose & Rubber Co... 75 
DE: , eee 53 
Brown & Sharpe Mfg. Co.......... 71 
Buckeye Brass & Mfg. Co.......... 54 
Buffalo Foundry & Machine Co.... 80 

Cc 
Champion Blower & Forge Co...... 151 
Chase Foundry & Mfg. Co., The... .136 
Chicago Pulley & Shafting Co...... 98 
Chicago Rawhide Mfg. Co......... 78 
Chicago Screw Co................. 133 
Clark Bros. Bolt Co............... 84 
Clark, James Jr., Electric Co...... 82 
Clements Mfg. Co................ 74 
Cleveland Twist Drill Co.......... 103 
Clipper Belt Lacer Co............. 113 


Columbus Anvil & Forging Co..... 140 
Curtis Pneumatic Machinery Co.126-127 


Cushman Chuck Co................ 106 
) 
D 
Dart, BE. M., Mie. Co...........:. 64 
Davis Regulator Co............... 130 
Dayton Safety Ladder Co.......... 132 
BOURNE CO, TUG... ccc ccciccesooee 84 
Deshler Broom Factory............ 108 
Detroit Lubricator Co............. 149 
Diamond Rubber Co., Inc.......... 125 
Diener, Geo. W., Mfg. Co.......... 90 
Dixon, Joseph, Crucible Co......... 50 
Dixon Valve & Coupling Co........ 106 
Dodge Manufacturing oe Ben devine 73 
Donnelley, R. R., & Sons Co... .119-122 
E 
Economy Machine Products Co...... 134 
Edgemont Mach‘ne Co............. 102 
Electric Blower Co................. 140 
F 
Fairbanks Co., The................ 101 
Ferry Cap & Set Screw Co., The.. 
ce eeccccescccccccccceces Back Cover 
Flexible Steel Lacing Co........... 135 
Frictionless Metal Co.............. 151 


G 
ee Oe ee a 81 
Goodelt-Pratt CO..... ccccccccvences 111 
Goulds Pampa, Mie. oc... ss. cceecccss 57 
Grabler Manufacturing Co., The.... 83 
Graton & Baignt Co... o5.65.0sc0see 89 
Greenfield Tap & Die Corp........ 

Le aa calatetheietacaveetarerad Inside Front Cover 
Grobet File Corp. of America...... 136 
H 
Harker Mie. Co. .....5.cccccccc scenes 133 
Harris, Arthur, @ Co.........0c800 151 
Hettrick Tifa. Co. oo iccs csccvesioes 132 
Hollow Center Packing Co......... 143 
Holo-Krome Screw Corp., The...... 99 
rape. ©. We, B BOR. 6 xc vic cccccennee 78 
Huron Industries, Inc.............. 130 
WONG Dee, CO a oso eicn ccc ccenede 137 
I 
Illinois Malleable Iron Co.......... 104 
Imperial Brass Mfg. Co........... T2 


Indianapolis Brush & Broom Mfg. 


A cic dartew sat aaarone wiccwrasiavw anciareae 131 
J 
A eee 14 
Jones, W. A., Foundry & Machine 
DS seodicrnrecencve tim den accterenind savers eee 42-43 
K 
Kester Solder Co. ............... 140 
Kieley & Mueller, Inc.............. 70 
L 
Lamson & Sessions Co............ 100 
Pe eee 62 
Lennan Bros., Ties oi<oscccccncc 147, 149 
Linear Packing & Rubber Co., Inc. 
stan, aia acsins uel Wate ees Front Cover 
Louisville Sanitary Wipers Co......135 
M 
Marathon Electric Mfg. Co........ 92 
Marion Malleable Iron Works...... 134 
Mason Regulator Co............... 2 
Mechanical Rubber Co., The........ 719 
Milwaukee Brush Mfg. Co., The.... 95 
Monarch Metal Company.......... 130 
Morse Twist Drill & Machine Co.... 4 
Myers, F. E., & Bros. .....cccccccs 68 
N 
PR en Gen beta ccs. neen wanes 132 
National Power Show.............. 58 
National Twist Drill & Tool'Co....107 
O 
Ohio Valley Pulley Works, Inc. .96, 109 
Osborn Mie. Co., THE. ..o600cc008 31-34 
Oster Mfg. Co., The...........2e0. 117 
P 
Vi ne 70 
Patent Scaffolding Co., The........ 128 
Penberthy Injector Co............. 41 
Philadelphia Belting Company...... 141 
PYG FOUNGEG CO. oo cccscie sme ceca 137 


R 
Rahmann, Geo., & Co.............. 66 
Republic Rubber Co............... 3 
Republic Steel ~~ ? S ssentiantnidah 39 
Richards-Wilcox Mfg. Co.......... 93 
Richmond Belt Dressing Mfg. Co. . .136 
Terame Teel CO. Teese ccicsccccsscs 65 
Robbins & Myers, Inc............. 13 
Roper, Geo. Th Corp. .....6:0.00 sec 102 


rp 
Royersford Foundry & Machine Co.110 
Russell, Burdsall & Ward Bolt & 


Gs oso ilar Aerio aibhistteserersrcusacn eins 5 
Ss 
Safety Belt Lacer Co.............. 11 
Safety Wrench & Appliance Co.... 76 
EN On BIE ci cicnnee ens sch Oeaoee 72 
scpieren, Chas. A., CO. . cess cic secs 123 
Simonds Saw and Steel Co......... 55 
IOS: POOL CO. io. ossiieseisae cncisios 128 
PIES orira cis avawiavera/ev eis dew arene 131 
ae a: Se 3 151 
Standard Electrical Tool Co........ 98 
Standard Pressed Steel Co......... 60 
Stanley Electric Tool Co........... 45 
Starrett, 1..5., Co., THE. <.6.¢c0i0s000s yi 
Stockham Pipe & Fittings ee 97 
CNMI, Pie Ping, Geo n. « okdivcnsieaine 68 
x 
Taylor, S. G., Chain Co... 16 
Templeton, Kenly & Co........... .~ 
Thermoid Rubber Co.............. 
Toledo Pipe Threading Machine Co. 108 
Toledo Pressed Steel Co........... 110 
Torchweld Equipment Co.......... 80 
Turner Brass Works, The.......... 147 
U 


United States Electrical Tool: Co. ..154 


V 
Van Dorn Electric Tool Co., The, .51-52 
Victor Saw Works, Inc............ 7 
Vincent Steel Process Co., The..... 132 
Vogt, Henry, Machine Co.......... 49 

WwW 
Wall, P., Mfg. Supply Co.......... 74 
Walworth Company..Inside Back Cover 
Whitehead Bros. Rubber Co........ 63 
Whitman & Barnes, Inc............ 64 
Wiggins, John B., Co...........-. 96 
Williams D. T., Valve Co, The..... 134 
Lo ae Se ere 105 
Williams Tool Corp..............0. 117 
Williamsport Wire Rope Co........ 129 
Weolverme Tube Co. «..........cccccce 110 
Woods, To Bi, GGRS CO. occ cicceiede 12 


Worcester Brush & Scraper Co..... 130 


Worthington Pump & Machinery 
MIN, Sercne Cislgareeost are vie teesiete 85-86 
Wright ME isa sek wean sateen crews 67 
Y 
Yale & Towne Mfg. Co........... 6 


WORE EE CB: go nccvieiaciewsinetewee 66 








OCTOBER, 1930 


MILL SUPPLIES 


153 














STEADY AS A GYRO-COMPASS 


‘Views Business Paper 


Marks a True Course 


N 


+ 


Hicx up in the wheelhouse of a ship 
there spins a gyroscopic compass, pointing 
ever at True North. With automatic preci- 
sion it warns the navigator of the slightest 
deviation from his course. By its aid he 
steers his ship unerringly across the waste 
of waters to its destined port. 

Just so the printing press, revolving 
steadily in its great frame, is symbolic of the 
guiding function of the business paper in 
keeping business headed straight. Is industry 
threatened by stormy times? The business 
paper points the way across an area of un- 
certainty to the smooth waters of stability. 
Does an industry veer from its course to 
follow misleading lights? The 
business press sounds a warn- 
ing. Is the ship of business 
blown off its track by a sud- 
den shift in public demand, 
or swerved aside by an unex- 
pected change in production or 
sales technique? The business 
press points out the course to 
safety and prosperity. 

It is this function of the 
industrial and merchandising 
press, no less than its service 





AU 40- 


THIs SYMBOL identifies an 
. « It stands for 
honest, known, paid circulation; 
straightforward business methods 
and editorial standards that in- 
sure reader interest . . . These 
are the factors that make.a 
valuable advertising medium. 


A BP paper . 





as a source of news and data, which makes it a 
power to be reckoned with in business affairs. 
For the modern business paper is an essential 
factor in every progressive industry. By its 
competence in the gathering and presentation 
of information, it has made itself indispensa- 
ble. For its independence in the editorial inter- 
' pretation of that information 
it has become respected. It is 
a strong organization, eff- 
ciently staffed and capably 
administered. It commandsa 
sound, paid, audited circula- 
tion. Its news and editorial 
pages are unbiased and un- 
buyable... ., 

‘ And for these reasons its 
advertising pages are bought 
by businesses with a story 
to tell to its readers. 


THE ASSOCIATED BUSINESS PAPERS, INC. 


TWO-NINETY-FIVE MADISON AVENUE 


This publication is a member of the Associated Business Papers, Inc. . . 


NEW YORK CITY 
+ + 


. 4 cooperative, 


non-profit organization of leading publications in the industrial, professional and merchandising fields, 
mutually pledged to uphold the highest editorial, journalistic and advertising standards. 
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( Patent No. 1,477,052. Other patents applied for.) 


Come itt) 


You have no competition on the U. S. Multi- 
speed Buffer and Polisher. It’s patented. And 
its new and improved features make it the 
choice of all buyers looking for still lower pro- 
duction costs, bigger production and better 
finished results. 


Four Wheel Speeds! 


One of these splendid features is the Gibbs 
V-Disc Transmission of GRAPHITIZED MI- 
CARTA. This provides four different wheel 
speeds from 2,000 to 3,000 R. P. M. And any 
of these speeds is quickly and easily had by 
means of the convenient hand lever and foot 
pedal. 


This drive shows highest efficiency and econ- 
omy in power transmission. It is free from slip 
or back lash. It’s durable—built for long, hard 
service. It’s low in replacement cost. It’s con- 
venient, quiet, simple and easily accessible. 


Uses Alternating Current 


This machine has the additional advantage df 
operating on alternating current. It also em- 
bodies four heavy dutv SKF Ball Bearings, large 
chrome-manganese alloy steel spindle, remote 
control with overload protection and no-voltage 
release, etc. Made regularly in 1, 2, 3, 5 and 
71% H. P. sizes. Get full details today and cash 
in big on this big profit number. 


Variable Speed A. C. Grinders 


The Gibbs V-Disc Transmission is also ob- 
tainable in U. S. Grinders... These maintain 
a constant wheel surface speed clear down to 
the flanges. Ask for catalog. 


THE UNITED STATES ELECTRICAL TOOL COMPANY 
2498 West Sixth Street, Cincinnati, Ohio, U.S. A. 


Export Sales Representatives—WESTINGHOUSE ELECTRIC INTERNATIONAL CO.—150 Broadway, New York City 


Canadian Civision—MAPLE LEAF ELECTRIC TOOLS, Ltd.—Toronto 
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Tae new Walworth “Catalog 88”, just off the press, is the 
most comprehensive catalog and reference book ever pub- 
lished in the industry. It lists, describes and illustrates 
everything that Walworth makes and gives full specifica- 
tions as to size, pressure rating and price of every item in 
the complete line. Exhaustive technical data on all types of 
valves, fittings and tools make this catalog an invaluable 
reference book. 


WALWORTH 


Walworth Company, General Sales Offices: 60 East 42nd St., New York 
Plants at Boston Mass.; Kewanee, Ill.; Greensburg, Pa.; and Attala, Ala. 


Walworth Catalog is 
ready to mail 














Each section of this 800 page book 
is complete, compact and marked for 
ready reference by a handy thumb- 
tab. It contains over 2000 illustra- 
tions, many of which are printed in 
three colors, to make outside views, 
cross sections and dimension draw- 
ings instantly clear in every detail 
of design and construction. 


Walworth Catalog 88 supersedes all 
others. You will need a copy to be up 
to date on valves, fittings and pipe 
tools. The Request Blank below will 
bring you a copy by return mail, 
with our compliments. 


Send for your copy TODAY 











“As Pretty 


As a Picture” 


And the good looks arenotskin- 
deep. Quality goes clear thru. 
Accuracy, toughness, work- 
manship 4nd dependability— 
all must conform to Ferry’s 
recognized high standards. 


JUDGE QUALITY 
FOR YOURSELF 


THE FERRY CAP AND SET SCREW CO. . 


Just look in a 
Ferry package 


f Mail this Coupon to FERRY 


FERRY CAP & SET SCREW COMPANY 
an] 2155 Scranton Road, Cleveland, Ohio 


Send me samples of Ferry 0 cap 
screws O set screws [() acorn nuts 


CLEVELAND, OHIO 
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